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Fire Cos. Policies 
To Cover Emergency 


Use of Automobiles 


N.A.U.A. Announces Broad Con- 
struction of Policy Contracts to 
Apply During the War 


NOT A WAR CLAUSE WAIVER 


But Protects Red Cross, Civilian 
Defense Workers and Others 
Engaged in War Effort 


The National Automobile Underwrit- 
ers Association this week announced a 
broad construction of policy contracts 
under which member companies may, 
without endorsement or additional pre- 
mium, interpret policies now in force or 
hereafter written as covering certain 
emergency uses of automobiles. The 
member companies of the N.A.U.A. write 
fire, theft, comprehensive and_ collision 
coverage. This action by the associa- 
tion tends to clear up doubt with re- 
spect to the attitude of companies on 
liability for losses which has existed ever 
since privately owned cars were used 
extensively in Red Cross or other civ- 
ilian organization work. 

However, this announcement does not 
waive conditions of the war risk exclu- 
sion clause appearing in the standard 
contract nor does it apply to cars not 
engaged in defense activities. The cas- 
ualty companies writing automobile lia- 
bility, property damage and collision in- 
surance do not have a war clause in 
their policy. 

Casualty Companies Have Already 

Acted 

Last week the National Bureau of 
Casualty & Surety Underwriters, the 
\merican Mutual Alliance and the Mu- 
tual Casualty Insurance Rating Bureau 
nade a similar announcement whereby 
subscribing companies agreed to con- 
strue their policies as providing pro- 
lection when cars are being used for 
certain emergency purposes. 

The National Automobile Underwrit- 
crs Association states in its announce- 
iment that “this important step for the 
benefit of automobile owners is in rec- 
ognition of the fact that the public is 
largely participating in war and defense 
activities requiring the use of automo- 
biles and under the action of the asso- 

(Continued on Page 17) 
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A Mortgage on the Family 


This policyholder was well insured: minimum income for his 
wife and children until the children are grown; education for the 
children; minimum life income for his wife; provisions for his 
retirement; a clean-up fund. Just about everything. But unfor- 
tunately a month or two before he died he quit his job, and either 
he wasn’t in a position to convert his clean-up fund group insur- 
ance or he neglected to do so—consequently it lapsed when he 
left the company and he thereby left his wife a $4,000 debt—and 
her small life income was tied up so that she could draw no cash 
sums. 


One of our underwriters said of a clean-up fund, “It is the 
most important policy, the one on the head of the family. It is 
doubly important, for it is the first payment on a great mortgage. 
Just as a man goes into debt for a mortgage when he invests in a 
home, he also assumes a great mortgage when he invests in a 
family. He goes in debt for his children’s living until they are 
mature and for his wife’s living as long as she lives. 


“Conservatively, the mortgage on his family investment is 
$50,000. That $50,000 has to be paid by someone, whether the man 
lives or dies. If he lives he will pay for it with his income from 
year to year. If he doesn’t live, and hasn’t covered it with insur- 
ance, his wife will have to assume the burden of paying it in 
addition to raising a family.” 
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THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairmen of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


$3.00 a Year; 25c. per Copy 


Life Companies Take 
Half Billion of New 
Treasury “Tap” Issue 








Lead Off With $100,000,000 Sub- 
scription Each by Metropolitan, 
Prudential and Equitable Society 


ASSURES ISSUE’S SUCCESS 


Treasury Praised for “No Limit” 
Feature of New 212% Bonds; 
Banks Barred for Ten Years 
The new U. S. Treasury 24% long 
term bond issue announced by Secretary 
of the Treasury Morgenthau Monday, 
a “tap” issue planned especially to at- 
tract idle funds of insurance companies 
and other institutional investors, has 
already drawn approximately a half bil- 
lion of life insurance company funds 
with most of the companies not yet re- 
ported. The latest figures on the cash 
position of life companies prepared by 
the Association of Life Insurance Presi- 
dents gave total cash holdings as just 
under $1,000,000,000. It is now evident 
that at least half and probably more 
of the available cash of companies will 
go into this issue. This assures the 
success of the Treasury’s “unlimited” 

experiment. 

On Tuesday the big companies in the 
New York area led off with $100,000,000 
subscriptions each by the Metropolitan, 
Prudential, and Equitable Society. 
Mutual Life took $60,000,000, New York 
Life $50,000,000. 

Terms of the subscription were that 
others than banks would have to make 
tull payment with subscription so there 
was some large scale check drawing in 
big company offices Tuesday with a 
touch of excitement even among those 
used to handling big sums. One officer 
said with a smile, “We've just paid out 
a hundred million but we haven't any- 
thing to show for it.” Another com 
mented, “The important thing was to 
get the money in so as not to lose a 
day's interest.” A day’s interest on 
$100,000,000 is something. 


Some Features of the Issue 


Chief distinguishing feature of the 
new 214% issue due 1967 from the in- 
vestors’ viewpoint is that the offering 


(Continued on Page 12) 
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Life Managers of N. Y. C. Hold Pro 


The meeting of the Life Managers 
Association of New York held at the 
Yale Club last week was a forum in 
which pertinent problems confronting 
managerial production field were dis- 
cussed in panels headed by C. Preston 
Dawson, New England Mutual; Sam 
P. Davis, Phoenix Mutual; P. A. Collins, 
Metropolitan Life, and Clifford L. Mc- 
Millen, Northwestern Mutual, with L. 
S. Morrison, Life Insurance Sales Re- 
search Bureau, reviewing each of the 
panels. The program had been prepared 
by K. A. Luther, general agent, Aetna 
Life and who had recently retired as 
president of the association. 

In the evening there was a banquet 
which was a testimonial to Mr. Luther, 
who had been an outstanding president 
of the association, and the speaker of 
the evening was Morgan B. Brainard, 
president Ae‘na Life, who told of the 


high esteem in which Mr. Luther is 
held in the Aetna Life organization. 

Toastmaster at the banquet was Presi- 
dent H. Arthur Schmidt of the Man- 
agers Association. After reciting the 
life insurance career of Mr. Luther, 
he presented him with the president’s 
cavel. 

Mr. Morrison presented at the meet- 
ing data in which were interesting 
figures relating to production and term- 
ination of business, giving figures for 
hoth Ordinary companies and Weekly 
Premium companies, and also furnished 
figures relative to the number of ful! 
time agents and part time agents and 
brokers of a number of insurance com- 
panies. 

A large number of home office execu- 
tives were present, including Presidents 
McLain, Guardian; Fordyce, Manhat- 
tan; and Rydgren, Continental Amer- 
ican. 





P. A. Collins Predicts 
Selling Hours Shift 


NEW TIME TABLE COMMENTS 

Plant Interviews Difficult; Key Men 

May Be Seen in Their Homes Late 
as 2 O’clock A. M. 


In his talk before the Managers Asso- 
ciation of New York last week P. A. 
Collins, Metropolitan Life manager for 
Fordham district, said that the Ordinary 
man who has been contacting the front 
office all these years must now endeavor 
to use his clients in the front office as 
centers of influence and learn fromm them 
who is the superintendent or key man 
in the shop, factory, foundry or plant 
and obtain the essential prospecting in- 
formation about the superintendent or 
key man, and, also, learn when he may 
be seen at home because it is rarely 
possible that the superintendent or key 
man may be interviewed on the job. 

“After contacting the superintendent 
or key man, whether he sells him or 
not,” he said, “the Ordinary agent must 
use the endless chain method of pros- 
pecting by inquiring as to the most 
promising man in his department or di- 
vision, again secure the essential infor- 
ation and also the time when this prom- 
ising man may be seen. I use the ex- 
pression, ‘most promising man,’ because 
I believe that all of us realize that while 
the incompetent or less skillful may be 
drawing good money at the present 
time, yet when the X day arrives the 
most promising men are those who will 
be continued in employment and thus 
will be able to continue to pay premi- 
ums while the incompetent or less skill- 
ful will be out of a job. 

“If the Ordinary man is to contact 
the workers in industry for the purpose 
of selling Ordinary insurance he must 
Prepare himself to speak the prospect's 
language, be ready and willing to sit 
down at the kitchen table to make his 
sales presentations, and must not as- 
sume any superiority complex, but be 
Prepared to do business on a man-to- 
man basis. 

Working Hours 

“It may happen that the Ordinary 
agent, instead of working from 9 o’clock 
until 5 o'clock may have to change his 
working hours from 1 o'clock to 10 
oclock, or from 6 o’clock in the evening 
until 2 o'clock in the morning, all de- 
Pending upon the working hours when 
the worker may be seen at a place that 
will enable the salesman to make his pre- 
sentation in a most effective manner. 
Same tundamental rules apply, but it 
May require an adjustment of working 
hours and an adaptation of methods in 
order for the Ordinary man to secure 
us share of this business.” 


MeMillen Sees Agents’ 
Compensation Change 


CAREER MEN PROTECTION 
Looks for Abandonment of “Vesting 
All Renewals”; Managers and Agents 


Should Have Close Relationship 


In his talk before the Life Managers 
Association of New York at the Yale 
Club last week, Clifford L. McMillen, 
general agent of the Northwestern Mu- 
tual Life, took up the question of how 
new men can be attracted to the busi- 
ness and what the agency managers and 
the companies can do to improve the 
situation. He said in part: 

‘Tt is not only important that our 
business appear attractive to men quali- 
fied to engage in it, but that very defi- 
nite measures be taken to seek out the 
kind of men we want. Actively to seek 
new men requires a budgeting of time 
and a study of sources. Up to about 
two years ago, and for twenty-eight 
vears before that, I was only interested 
in young men—preferably with a col- 
lege or university degree—and at one 
time there were thirty-five colleges and 
universities represented by one or more 
men in my present office. The emphasis 
was not so much on the value of the 
education represented as the importance 
of natural centers of influence. 


_ Compensation of Agents 
Today I am seeking men 45 or over 
because I believe that we can expect 
that what happened in Canada will hap- 
pen here—no licensing of men from 17 
to 45. It’s going to be a tough job to 
find men at that age concerning whom 
you can sell yourself on the soundness 
from their standpoint of entering our 
business and the soundness from yours 
of extending the amount of financial 
assistance almost invariably required. 
But it can be done—and if we expect 
to come through this war as we did 
the last one with vigorous agency or- 
ganization it must be done. 

“Our companies should be willing to 
help, in my opinion, by the establish- 
ment of field training schools, home of- 
fice schools and a method of compensa- 
tion which will enable energetic men 
of good character to get a start and 
live on their first year compensation and 
gradually increase their total compensa- 

through earned renewals to some 


or 


tion 
maximum in reasonable accordance with 
their production, and, also, to receive 
some adequate compensation for service 
rendered in connection with oustanding 
policies. We cannot expect our agents 
to devote their time to servicing policy- 
holders in whose business they have 
no income interest unless they expect 
compensation by virtue of the chance 
of securing additional business through 


No Agents’ Saturation 
Is View of Sam P. Davis 


BUT THEY MUST BE ABLE 





Phoenix Mutual Manager Thinks That 
Merely Cutting Down on Unfit 
Will Not Solve Situation 


In his panel discussion at the Life 
Managers Association of Greater New 
York, Sam P. Davis, Phoenix Mutual, 
discussed among other things whether 
the industry would be better off if there 
were fewer agents. He said that 
whether the managers like it or not 
they will have fewer agents in the future 
and what they and the companies do 
about it “is all that can ever determine 
our future results.” A better job can 
be done by fewer men if they are all 
competent and carefully supervised, but 
merely eliminating some unfits will not 
solve the problem. 

His personal opinion is that the busi- 
ness can use aS Many men as at present 
if they are the right type of men. The 
number of people having insurance needs 
and who should be sold is so great that 
there have not been enough men to 
see them as it is, but merely increasing 
the number without competence of the 
agent in mind will not solve anything. 
To think that a saturation point has 
been reached in number of agents is a 
fallacy. 

More paid business by fewer men 
should automatically mean more income 
for agents and a better picture all 
around for the general agent. The men 
in the business must be better trained 
and qualified to give the proper serv- 
ice to the policyholders. 

“You can cut your man power; you 
can improve your present agents, but, 
on the average, five years from now, 
25% of your business will come from 
men not now with you.” he said. “This 
means continuous recruiting and the 
right kind of recruiting.” 

Mr. Davis read excerpts from letters 
he had received on the subject from 
Joe C. Caperton, State Mutual, Chicago; 
George E. Lackey, Massachusetts Mu- 
tual. Detroit; William M. Duff, Equit- 
able Society, Pittsburgh, and James A. 
Giffen, assistant agency manager, 
Phoenix Mutual. 





these contacts—especially in view of the 
very great numbers of outstanding poli- 
cies requiring attention where, because 
of age or infirmity, there is no possibility 
of compensating new business. 

“T believe the time is coming when 
the career type of agent will be compen- 
sated on an entirely different basis than 
he is today, when companies will no 
longer try to make every general agent 
and every manager, regardless of the 
nature or condition of his field of oper- 
ation, fit into a common mould. I also 
believe the practice of vesting all re- 
newals will be abandoned and that com- 
panies will see the folly of paying re- 
newals to former agents who are not 
only performing no service but are, in 
many cases, busily engaged in under- 
mining the persistency of the policies 
they sold. This would free a lot of 
money to be paid to the career agent 
who is rendering proper and necessary 
service all through his business lifetime. 

“T am told that all of this may require 
a modification of the expense limitation 
statute of the State of New York. If 
so—and I have reason to doubt that it 
is—I think our companies should imme- 
diately get together and work for such 
modification. 

More Conferences Between Managers 
and Their Agents 

“What happens to us as general agents 
or managers is of relatively little im- 





blems Panel 


Honored by Managers 


LUTHER 


K. A. 


Dawson Talks of Office 
Help Given to Agents 


IN THE DEVELOPMENT OF CASES 


Discusses “Center of Influence” System 
and Servicing as Well as 
Finding Clients 


C. Preston Dawson, New England 
Mutual general agent, led off the dis- 
cussion of the New York managers 
panel in the Yale Club last week on 
“Because of company en- 
demands of the 
public, agents are doing more service 
work than formerly; at the same time 
there is a need to sell more insurance 


the question, 
couragement and the 


to more people. How may these two 
objectives be combined and reconciled.” 

Mr. Dawson resolved the question 
into, “How can the agents be taught 
to make service calls bring them more 
new business?” He said there were two 
ways of compensating an agent for serv- 
ice—the direct method, i. e., a certain 
agreed sum or a perpetual collection 
fee, such as has been used by several 
companies; and the indirect method, or 
inculcation of the idea that it pays to 
service present policyholders. He favored 
the latter way. 

Application of the second method, he 
said, involved proper use of the center 
cf influence system, learning how to 
develop every old client into an active 
and consistent center of influence. 

Mr. Dawson's suggestion was for the 
general agent or manager to sit down 
with his agent, particularly the new 


agent, his list of names with him and 
use his imagination in showing the 
agent, consider his list of names with 


him and use his imagination in showing 
the agent how to develop new names 
from each one on his list. A “center of 
influence” card is used in Mr. Dawson’s 
office for a record of the activities and 
social affiliations of every client as a 
guide to the agent in helping his client 
get new prospects for him. 





portance, in my opinion. Personally, | 
don’t care whether I am a general agent 
or manager. What I am primarily inter 
ested in is finding the right answer to 
bringing more good men into our busi- 
ness and making them and our present 


(Continued on Page 11) 
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Cos.’ Modification Plan 
Goes to U. S. Treasury 


SUGGESTION OF TAX CHANGE 





Life Presidents Ass’n and ALC Com- 
mittees Agreement After Joint Meet- 
ing About Treasury Proposals 





Since March 3 when Randolph Paul, 
snecial adviser to the Secretary of the 
Treasury, presented recommendations to 
the House Ways and Means Committee 
regarding the taxation of life insurance 
companies under the Federal Income 
Tax, the Committee on Federal Taxa- 
tion of Association of Life Insurance 
Presidents and a similar committee of 
American Life Convention, have held a 
series of joint conferences and dis- 
cussions on the problem. They have also 
had several conferences with officials of 
the Treasury Department with regard 
to its proposals on this subject. Mr. 
Paul’s recommendations would materially 
increase the income tax paid by life 
insurance companies, chiefly because of 
higher corporation tax rates and a sug- 
gested change in the method of com- 
puting the reserve deduction now 
allowed life insurance companies, so as 
to reduce that deduction and thus in- 
crease net taxable income. 

At a recent joint meeting of the Fed- 
eral Tax Committees of the Presidents’ 
Association and the American Life Con- 
vention, agreement was reached upon a 
plan of modification of the Treasury 
proposals which, it was felt, would be 
satisfactory to the Treasury. This plan 
of modification is such that, according to 
calculations based upon operations for 
the vear 1941, the tax vield would be 
unaltered from the original Treasury 
proposal, although some relief would be 
given to those companies earning high 
vields on their investments. It is the 
hope of these two committees that this 
proposed modification will be acceptable 
to a number of life insurance companies 
which might otherwise object to the 
original Treasury pronosal. The modi- 
fication agreed upon by the joint com- 
mittees of the companies’ organizations 
has since been presented to the Treasury 
Department officials and is now receiv- 
ing their consideration. 

The combined normal and surtax cor- 
noration rates recommended bv _ the 
Treasury aggregated 55%. The House 
Ways and Means Committee, last week, 
voted a material reduction in these rates 
to an aggregate of 40%. This action, if 
concurred in by the House and Senate, 
would cut the tax as proposed by the 
Treasury Department by more than 25% 
for each life insurance company. 





PHILADELPHIA ACTUARIES 





Franklin Blair, Provident Mutual, Elect- 
ed Secretary; Business Problems 
Discussed at Meeting 
The Penn Mutual Life was host for 
the annual meeting of the Actuaries 
Club of Philadelphia on April 30. The 
meeting was devoted to discussions of 

problems arising from war conditions. 
John M. Huebner of the Penn Mutual 
was the guest of the club. He spoke 
about compliance with Treasury Depart- 
ment rulings concerning blocked funds 
and transactions with enemy nationals. 
After an informal discussion of this 
topic, Charles E. West, assistant actu- 
ary, Provident Mutual, opened the dis- 
cussion of precautions to be taken 
against the destruction of vital records 
as a result of war, and John L. Milne, 
actual f the Presbyterian Ministers 
discussion of tentative 
for increased taxes on life 
insurance companies 
The program was planned by Harold 
M. Horne, associate actuary of the Gi- 
rard Life, who acted as chairman. Henry 
Bossert, Jr., assistant manager of agen 
cies, Provident Mutual, retired 
retary-treasurer after having served ef- 
ficiently for a two year term. B. Frank- 
lin Blair, Provident Mutual, was elected 
as the next secretary-treasurer, who is 


ened the 


as sec 


the only permanent officer of the club. 


E. A. Woods Co., Pittsburgh, 


To Dissolve As Corporation 


The Edward A. Woods Co. of Pitts- 
burgh which has represented the Equi- 
table Society for many years in western 
Pennsylvania and of which William M. 
Duff is president, is to be dissolved as 
a corporation. No change has been 
made in administrative executives or 
service. The agency is largest in the 
country. 





IMPORTANT BOSTON EVENT 





Jational “Home -Coming” Meeting of 
New England Mutual Life Will Be 
Held at New Home Office May 18-20 
The national “home-coming” meeting 
of the New England Mutual Life will 
be held at the new home office of that 
company in Boston on May 18, 19, 20. 


TO ADDRESS CHICAGO CASHIERS 








Dr. Harry W. Dingman Speaks on May 
19; Cashiers’ Plans for Sale of 
Bonds and Stamps 
Dr. Harry W. Dingman, vice-president 
and chief medical examiner, Continental 
Assurance, will be the guest speaker on 
May 19 at the dinner meeting of the 
Life Agency Cashiers, division of the 

Chicago Ass’n of Life Underwriters. 
The agency cashiers will complete 
plans for their gigantic undertaking in 
assuming supervision of sale of War 
sonds and Stamps in motion picture 
theatre lobbies at a meeting to be held 
at the Treasury Department offices at 
5:30 p. m. Friday evening, May 8. The 
life office cashiers have volunteered to 
assist in recruiting nearly 50,000 workers 
to take charge of stamp sales in theatres. 





ALEX TAYLOR RETIRING 
Alex Taylor, cashier, Chicago branch, 
Canada Life, is retiring on pension after 
serving the company for forty - three 
years. He will be succeeded by Mrs. 
R. Probst. 














EDWARD H. VON DECK 


The National Life of Vermont has 
appointed Edward H. Von Deck as gen- 
eral agent at Washington, D. C. to 
succeed Theodore W. Cook, resigned. 
Mr. Von Deck, entered life insurance 
seventeen years ago in the home office 
of another New England company. He 
served there for three years, then 
moved to Washington, where he has 
been cashier, agent, and supervisor. Dur- 
ing the first three months of 1942 he 
paid for $90,000 of life insurance, or at 
the rate of $360,000 a year. 





RAE C. NICHOLS NAVAL OFFICER 

Rae €. Nichols, Raymond J. Wiese 
agency, Chicago, Northwestern National, 
has entered the Navy with the rank of 
lieutenant-commander. He has been as- 
sgned to duty as an instructor. 











Lead Service. 





One of a series— 
Giving facts about 


the Fidelity 














business too. 
to rose colored glasses. 
office benefited. 


ROSE GLASSES FOR BLUE 


Three men were in a slump — their low morale dis- 
turbing others. Finally they agreed to try the Head Office 


In the first month they wrote thir- 
teen cases from leads, with $5,333.20 
in premiums — developed collateral 


Blue glasses gave way 
The whole 


This is a typical example of Fidel- 
ity’s Lead Service as it has operated for 
twenty-seven years during which $256,- 
525.101 of business has been written as a direct result— 


with millions more indirectly. 


This, too, is but an example of the complete working 


kit available to Fidelity agents. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 





R. G. Engelsman With 
Treasury in Bond Post 


ASSISTANT FIELD DIRECTOR 





Now in Charge of Payroll Savings Enq 
of Campaign; Long General Agent 
Penn Mutual 





The United States Treasury Depart. 
ment has appointed Ralph G. Engelsman 
general agent, Penn Mutual, 500 Fifth 
Avenue, New York City, associate field 
director in charge of payroll savings jn 
the sale of Defense Bonds. His job js 
to raise 10% of the nation’s payroll; i¢. 
sule of bonds to the amount of $500,- 
000,000 a month by July. 

Mr. Engelsman has had considerable 
experience in this activity as he was 
director of sales of Defense Bonds for 
the National Association of Life Under- 
writers. , 

He began his life insurance experience 
as a youthful agent; quickly made good; 
and has been general agent of the Penn 
Mutual in New York for some years, 
first on lower Broadway and then at his 
present location. He has filled many 
positions of responsibility in the busi- 
ness, including being president of both 
the Life Underwriters Association of the 
City of New York, Inc., and New York 
state association. He has been an active 
figure in conventions of National Asso- 
ciation of Life Underwriters. 





HOME LIFE OF N. Y. AWARDS 





Quarterly Agency Building Awards Go 
to Lester Horton, P. B. Turner, 
T. W. Callihan, W. H. Preble 


Quarterly awards for outstanding 
agency building in the Home Life of 
New York went to Lester Horton, New- 
ark general agent; Prewitt B. Turner, 
general agent, Kansas City and Tressler 
W. Callihan and Warren H. Preble, 
Boston general agents. 

To Mr. Callihan went the award for 
“Quality Business.” During the first 
quarter he and his associates scored the 
highest “Quality Efficiency” ratio which 
measures first and second year lapses 
against new business credits. 

Warren H. Preble and his associates 
won the “New Organization” plaque by 
showing the best record of paid volume 
from representatives whose contracts 
were in their first or second years. 

In Kansas City, Prewitt B. Turner 
and his associates outranked all other 
agencies of the company in having the 
greatest proportion of representatives 
paying for business at the rate of $150,- 
000 or more per year. 

The Newark Agency headed by Lester 
Horton won the “Consistent Producers” 
plaque for the best record of consistent 
monthly production for the agency as 
a whole. 





NILES FORECASTS CHANGES 

In an original talk entitled “Rip Van 
Winkle Awakes in 1967,” Henry E. Niles, 
superintendent of agencies, Baltimore 
Life, speaking before the 1942 Spring 
conference of the Life Office Manage- 
ment Association last week, incorporated 
many ideas for changes which he 
thought life companies might make with- 
in the next twenty-five years in office 
organization and personnel matters. De- 
scribing in detail how a company might 
operate from the top officers down 
through the filing department, Mr. Niles 
predicted that some of the lessons 0! 
World War II would be the elimination 
of mediocre workers, broader opportuni- 
ties for all willing to advance through 
their own efforts and increased efficiency 
in division and execution of the work 
of all departments. 





HARVEY V. RAY DIES AT 87 

Harvey V. Ray, known as the “dean 
of Kansas City life agents, died April 
28 at his home in that city. He was 
87 years old. Mr. Ray had been with 
the Business Men’s Assurance _ sincé 
1911, two years after its founding. 
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‘Institute Drops Ad 
Series Temporarily 


LAST ONE WAS RUN ON MAY 4 





uncement of a New Advertising 
oor of Entirely Different Char- 
acter Now Being Developed 





With the advertisement appearing May 

4 “Waste Not Today What Tomorrow 
May Need,” the Institute of Life In- 
surance is bringing to a close its present 
series of advertising. 
Within a short time there will be an 
announcement ot a new advertising cam- 
n of entirely different character from 
anything heretofore developed by the 
Institute. It is contemplated that this 
will appear just as soon as the campaign 
can be completed. 

The advertisements of the Institu‘e 
appeared in a large number of news- 
papers throughout the country. At the 
start they consisted of personal mes- 
sages to the public which accompanied 
the picture of Holgar J. Johnson, presi- 
dent of the Institute, format being sim- 
ilar to that used by the newspaper col- 
umnists. After a time the advertise- 
ments took more of an institutional 
character and a drawing illustrating the 
text was substituted for Mr. Johnson’s 

picture. 


paig 





HARRY F. GRAY ANNIVERSARY 





General Agent Here of Connecticut Mu- 
tual for Twenty Years; Agency at 
Hotel Brevoort Luncheon 
Harry F. Gray, general agent, Con- 
necticut Mutual Life, New York, has 
been in the New York life insurance 
field for twenty years, and the anniver- 
sary was celebrated at a luncheon given 
in the Hotel Brevoort. Chief speaker 
at the luncheon was Henry G. Cundell, 
who was one of the first men to join 

the agency. 

When Mr. Gray became a general 
agent here in 1922 the company had out- 
standing insurance in force of $413,239,- 
00, and today the insurance in force 
of the company is $1,139,000,000. 

A Virginian, Mr. Gray was born on 
a farm, became a runner for a bank in 
that state. In 1910 he became general 
agent for the Connecticut Mutual in 
West Virginia. Later, he was made as- 
sistant superintendent of agencies of the 
company, a position he held for five 
years. He resigned to become general 
agent of the company in New York. 
He is a former president of the Life 
Managers Association of Greater New 
York, and during his career has de- 
veloped an unusually large number of 
successful agents. Outside of life in- 
surance he successfully conducts two 
farms, one in northern Virginia and one 
in Dutchess County, N. Y 





RECHT AGENCY PARTY 





Grant L. Hill, Director of Agencies, 
Northwestern Mutual, and Others 
Attend; Agency’s Paid-for Gain 
On Friday, May 1, Rudolph Recht, 

general agent, Northwestern Mutual 

Life, New York City, tendered to his 

associates a third anniversary party at 

the Hotel Biltmore. This party, which 
is becoming traditional in its form, was, 
as usual, a stag steak dinner. 

Among guests were Grant L. Hill, di- 
tector of agencies; John P. McDonald, 
home office agency assistant; Herbert 
L. Smith, general agent in Harrisburg, 
and Dr. Lawrence G. Sykes, company’s 
medical referee in New York City. 

» The agency for the first four months 

ol this year exceeded by almost $1,000,- 

p0 its paid business for the same period 

m 1941. The agency is well ahead of its 

Company quota. 


: CHICAGO GOLF OUTING 

rhe annual golf outing of the Life 
sency Managers of Chicago, division 
1 the Chicago Association of Life Un- 





lerwriters, will be held at the Elmhurst 
ountry Club June 4. 


Private Libraries and Dealers 
Have Kingsley’s Great Library 


The famous library of the late Dar- 
win P. Kingsley, president of the New 
York Life, including the four folios, 
rare quartos and other editions of the 
writings of William Shakespeare which 
he spent so many years in gathering, 
are now to be found in private libraries 
throughout the country, or on shelves 
of dealers in rare books. In addition to 
the Shakespeare books possessed by Mr. 
Kingsley there were a large number of 
other volumes of famous writers—so 
many items, in fact, that when the 
Parke-Bernet Galleries, Inc., 30 East 
57th Street, New York, prepared its 
catalogue of the library for the public 
sale which it held, this catalogue filled 
eighty-seven pages of type. 

Most Books Purchased by Dealers 

The library was sold by order of Mrs. 
Darwin P. Kingsley and the New York 
Trust C€o., co-trustees. Most of the 
books were purchased by dealers of rare 
books, including Gabriel Wells, Dr. 
Rosenbach, Charles Scribner’s Sons, 
Michl Panantonio. Thoms & Fron, Inc., 
and Brick Row Book Shop, Inc. They 
have since sold many of these volumes 
to private collectors. Members of Mr. 
Kingsley’s family also bought a number 
of the books at the sale. 

The volume which sold for the high- 
est figure was the “Auchincruive” copy 
of the first Shakespeare folio, the buyer 


being Gabriel Wells, and the price 
$5,200. It was printed in London in 
1623. This is described in the catalogue 


as the most famous volume in English 
literature. Mr. Wells still has the copy. 

Bought First of the Folios While on 

London Visit 

The library of Mr. Kingsley was built 
around his collection of Shakespeare’s 
comedies, histories and tragedies, and 
he bought his first folio shortly after 
he became president of the New York 
Life. That work he purchased from 
Bernard Quaritch, then London’s most 
famous bookseller. 

When the Kingsley library was cata- 
logued by Parke-Bernet Galleries, Inc., 
this statement was included: “It is be- 
lieved by the compilers of this catalogue 
that never before in the history of pub- 
lic auction has there appeared a series 
of nine folios of Shakespeare’s plays, 
with several variant issues, at one time.” 

The second largest figure at the sale 
was $2,600, which Charles Scribner’s 
Sons bid for the rare first issue of the 
third edition of Shakespeare’s plays in 
folio. It was printed for Philip Chet- 
winde in London in 1663. The Parke- 
Bernet Galleries, Inc., catalogue says: 
“During the Commonwealth, there was 
small encouragement for a publisher to 
issue an expensive book of plays and it 
was not until after the Restoration that 
any fresh attempt was made to reprint 
Shakespeare’s plays. In 1663, Philip 
Chetwinde issued the third edition, 
which is a reprint of the second with 
such changes in spelling, punctuation, 
etc., as occurred to the printer, who has 
not yet been identified.” 

For the Bridgewater-Chew copy of 
the second folio of Shakespeare’s plays, 





The Late Darwin P. Kingsley 


printed by Thomas Cotes in 1632, M. 
Papantonio paid $1,800. 
Some Sales and Prices 


In all more than 100 Shakespeare 
books were sold. Some of the prices 
paid for Shakespeare books at the 


Parke-Bernet auction of Mr. Kingsley’s 
collection follow: 

Smethwick Variant of the Second Shakes- 
peare Folio—$300. 

Third Shakespeare Folio with the 1664 Im- 
print—$525, 

Steevens-Missenden Abbey Copy of Second 
Edition—$1,000. 

Fourth Folio—$725. 

Among books sold other than Shakes- 
peare with prices paid were these: 

James T. Adams History of the U. S.—$35. 

Comedies and Tragedies of Beaumont and 
Fletcher—$45. 

The First Book of the Authors Club—$30. 

Boswell’s Life of Johnson—$57.50. 

Don Quixote, Shelton translation—$50. 

Autograph manuscript of Samuel L. Clemens 


—$130. 
Works of Chaucer—$32.50. 
Milton’s Paradise J ost—$50. Odes and 


Epodes of Horace—$95. 

Vision of Piers Plowman—$135. 

Spenser’s The Fairie Queene—$90. 

Stevenson’s Strange Case of Dr. Jekyll and 
Mr. Hyde—$25. 

Pca dl The Second Funeral of Napoleon 

The Parke-Bernet Galleries, Inc., 
which sold the Kingsley library, is the 
largest art and book auction house in 
the country, having had gross sales for 
the 1940-41 season of $3,606,381. It has 
sold the art collections and libraries for 
estates of many well known people. 
Sometime ago it took over the Ameri- 
can Art Galleries. Its president, Hiram 
H. Parke, in describing the present large 
market for works of art, first editions 
and rare manuscripts, said: 

“One reason for the strong market is 
the desire manifested during the inter- 
national crisis to invest money in per- 
sonal property of permanent interna- 
tional value, and the limiting, in fact 
the virtual closing, of the European 
source of supply which has created a 
greater demand for the art properties 
available here.” 

The Galleries other two senior officers 
are Otto Bernet and Arthur Swann, 
vice-presidents. Each of them has been 
engaged in conduct of public sales for 
more than thirty years. 





BALTIMORE LIFE’S NEW HEAD 





Albert Burns Elected to Succeed Arthur 
R. German, Retiring After Fifty- 
two Years 

Albert Burns has been elected presi- 
dent of the Baltimore Life to succeed 
Arthur R. German, retiring. Mr. Ger- 
man has served the company in various 
capacities for more than fifty-two years, 
including twenty-four years as director 
and president. 

Other officers elected besides Mr. 
Burns are Chester F. Morrow, first vice- 
president; J. Brookes Smith, treasurer; 
Henry E. Niles, secretary. 


MANHATTAN LIFE NAMES WILLS 

E. C. Wills has been appointed agency 
organizer for the Manhattan Life in the 
Southern California territory. Mr. Wills 
was with the Bankers Reserve Life for 
fourteen years from 1914; was then 
agency vice-president, Liberty Life for 
six years and from 1935 to 1940 was 
division manager in the southwest for 
the Ohio National Life. 





C. W. GRIFFITH WITH FBI 
C. W. Griffith, president, Columbus 
Association of Life Underwriters, is now 
with the Federal Bureau of Investi- 
gation, 


Pru Combines Adv. and 
Publication Departments 


HENRY M. KENNEDY MANAGER 





Frank J. Price, Jr., Associate Manager; 
Wm. R. Foulkes, Editor of Publica- 
tions; Effective May 11 





The Prudential announced this week 
that following the retirement of Arthur 
A. Fisk as manager of its advertising 
department and of E. W. Porter as edi- 
tor of publications the company has de- 
cided to bring into closer relationship 
the administrative details connected with 
the company’s advertising and the work 
of preparing and editing its various pub- 
lications; therefore, beginning May 11 
these functions will be assigned to a new 
unit to be known as advertising and 
publication department under the direc- 
tion of Vice-President George H. Chace, 
with Assistant Secretary John H. Bir- 
kett in immediate supervision. 

Henry M. Kennedy, assistant editor of 
publications, will be advanced to posi- 
tion of manager of the combined de- 
partment. Frank J. Price, Jr., associate 
manager of the advertising department, 
will be associate manager in the new 
combined department and together with 
other duties Mr. Price will continue to 
deal with the press in publicity matters. 
William R. Foulkes, formerly assistant 
editor, will become editor of publica- 
tions. The entire staff of the two for- 
mer units will be transferred to the new 
department. 

Careers 

For a number of years Mr. Kennedy 
has contributed many of the educational 
articles appearing in the agency publi- 
cations, including analytical descriptions 
of policies and their uses and sales help 
material. He was directly in charge of 
the Bulletin which goes to the staff of 
the Ordinary agencies and he has been 
closely in touch with that branch of the 
field organization. He has worked with 
the committee that passes on the mate- 
rial for the company’s radio announce- 
ments and magazine advertising and is 
well versed in its general advertising 
policy. 

Mr. Price had extensive experience in 
daily newspapers before joining the 
Prudential, and has written widely for 
newspapers and magazines. 

Mr. Foulkes joined the Prudential in 
1929 and he was made assistant editor 
in 1938. Since then he has assisted with 
the editorial work of the department 
and has given special attention to the 
preparation of The Weekly Record and 
agency periodicals for the district staffs. 





N. Y. STATE CONGRESS MAY 16 





Beatrice Jones to Talk at Sales Con- 
gress and Will be Guest of 
Women at Dinner Party 
The eighteenth annual sales congress 
of the New York State Association of 
Life Underwriters will open the morn- 
ing of May 16 at the Hotel Statler, 
Buffalo. Claude C. Jones is general 

chairman. 

Among the leading speakers will be 
Beatrice Jones, president, Life Under- 
writers Association of New York City, 
and William G. Power, representing 
William E. Holler, general sales man- 
ager, Chevrolet division, General Motors. 

The annual business meeting and elec- 
tion of officers will be held the previous 
day with Edward R. Gettings, presi- 
dent, presiding. On the evening of May 
15, the Buffalo Life Managers will hold 
a reception and dinner at which Tower 
C. Snow, president of that association, 
will preside. The women’s division of 
the state association will give a dinner 
party the same evening in honor of Miss 
Jones. A _ sales clinic will follow the 
luncheon on May 16. 





Bruce Bare, CLU, outstanding pro 
ducer for the Albert E. Payton agen 
cy, New England Mutual, Los Angeles, 
has been appointed agency supervisor 
there. 
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Brainard’s Ringing 
Message to the Field 


PLEADS FOR ALL-OUT EFFORT 





Role of Insurance in Present Fight for 
Freedom Will Be More Important 
Than Ever in [ts History 





In a message to the field forces of the 
Aetna Life Morgan B. Brainard, president, 
discusses the place of the institution of life 
insurance, the salesman and the company 
in the present great crisis confronting the 
country, His comments follow: 

The country is at war. The country 
is united and is determined that this 
war shall be brought to a final and suc- 
cessful conclusion at any cost. It is a 
fight for freedom. Every one of us, or 
our parents or our ancestors, came to 
this country with one main objective— 
to secure freedom. Freedom of speech, 
freedom of religion, freedom of thought, 
and if the objective for which we are 
fighting can be put in one word, it is 
this very word freedom. 

Those who came to this country seek- 
ing freedom found it a land of oppor- 
tunity, a land where one was not ham- 
pered by the social restrictions of an old 
world, but where one could succeed ac- 
cording to one’s ability; and each of us 
knows of countless instances where this 
has proven true. And it has proved 
more universally true as the years have 
passed. 

Will of Enemies Must Not Be Imposed 

In our fight for freedom we must be 
sure that we are not allowing these op- 
portunities to be taken from us. No 
one but a slave is content to exist with 
no hope of being able to better his con- 
dition; no hope of being able to lay aside 
for his children and for their children 
some protection for their future. Let us 
take care that in this all-out effort we do 
not allow enemies of our form of gov- 
ernment to impose their will and their 
plans in place of the very principles on 
which this country was founded and by 
adherence to which it has become the 
envy of the whole world. 

We are bound to see immediate and 
overwhelming changes in finance, in bus- 
iness and in industry. The role which 
will be played by insurance should be 
more important than ever in its history. 
You in the field must be on the alert to 
see that your clients are protected, and 
we at the home office of your company 
must endeavor to afford the protection 
which will be so essential, so vital to 
the success of business enterprise and of 
individual effort. A task not of our 
seeking has been set us, a task which we 
must perform to our utmost ability, and 
you in the field and we at the home 
office must strive together to see that 
our every resource, our every effort is 
behind the government wholeheartedly, 
unreservedly and generously. 


Must Redouble Efforts 


We are losing many young men from 
our organization, and as time goes on 
older men may be expected to supple- 
ment the efforts of the younger genera- 
tion. Our organization, as such, will see 
many changes during this coming year. 
Those of us who are not called into the 
service will have to redouble our efforts 
and endeavor to the best of our ability 
to perform the tasks that would have 
been the responsibility of others. 

In closing, may I quote the last para- 
graph from the statement that appeared 
in the year book of our companies: 

“Our organization—its members and 
ts resources—is at the service of our 

rnment, dedicated unquestioningly 

nswer any call that may be made on 
The sacrifices will be great; the 
dangers and the vicissitudes of the busi- 
ness will be multiplied, and yet, every 
instinct of heart and mind requires that 
there shall be loyal and unquestioning 
response to the demands of our country. 
This we promise.” 

L. R. Smith, supervisor of accounting 
department, Bankers Life of Iowa, has 
heen appointed to succeed John L. Zwart, 
retiring as home office cashier. 


Award to Equitable, N. Y., 
For Heart Study Exhibit 








{ SCIENTIFIC EXHIBIT 
ANNUAL MEETING 
AMERICAN ASSOSIATION 
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Evaluation 
based upon 


“The 
Measurements,” 
work of the home office diagnostic labo- 


An exhibit entitled 


of Heart 


ratories of the Equitable Society, which 
was displayed at the convention of the 
American Association of Industrial Phys- 
icians & Surgeons and Industrial Hy- 
giene Association in Cincinnati late last 
month, was awarded first prize. This 
exhibit also received honorable mention 
at the convention of the American Med- 
ical Association last year and numerous 
additional requests have been made for 
its showing. 

The exhibit consists of twelve sections, 
each 214 by 5 feet, on which are mounted 
reproductions of X-rays of the heart, 
accompanied by explanatory posters il- 
lustrating methods for determining heart 
size and contours. These indicate the 
practical value of heart-size determina- 
tion in the various types of diseases of 
the heart. Incidentally, the standard table 
to determine heart size used throughout 
the United States, Great Britain and 
Canada is one that was prepared from 
studies conducted in the medical depart- 
ment of the Equitable by Dr. Harry FE. 
Ungerleider jointly with Dr. Charles B. 
Clark of the Mutual Benefit Life. The 
plaque awarded to the Equitable is re- 
produced above. A reproduction of the 
exhibit was made for the Army and is 
now on permanent display in the School 
of Aviation Medicine at Randolph Field, 
Texas. 











SEVERIN SCHULTE’S 20 YEARS 





Anniversary of Bankers Life Assistant 
Superintendent of Agencies to 
Be Celebrated 

Severin Schulte, assistant superinten- 
dent of agencies of the Bankers Life of 
Iowa, will have completed twenty years 
with the company at the end of this 
month and the western agencies under 
his direction are planning a production 
campaign in his honor. 

When Mr. Schulte joined the Bankers 
Life in 1922 he already had nearly a 
quarter century service in life insur- 
ance with the New York Life. He had 
started in 1898 as an office boy in the 
Chicago office of the New York Life. 


TERMINATE PARTNERSHIP 





Ben Hyde, Penn Mutual, Continues as 
General Agent and David B. Adler 
as Associate 

Ben Hyde and David B. Adler, by 
mutual agreement, have terminated their 
partnership in the Hyde-Adler general 
agency of the Penn Mutual Life, New 
York City. 

Ben Hyde continues as general agent, 
as of May 1. David B. Adler will re- 
main as associate general agent in the 
Ben Hyde agency. 





He rose through various positions, be- 
coming agency organizer, then agency 
director at St. Louis before joining the 
Bankers Life. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.ANCXILLEN 
THE NORTHWESTERN AAUTUAL 
LIFE INSURAN(E (OM\PANY 


347 MADISON AVENUES NEW YORK CITY 
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Ticket Sale for CLU _ 
Seminar Beyond 194] 


ITS INTEREST IS WIDESPREAp 





Round Table Sessions to Follow Each 
Address; Speakers to Cover 
Many Fields 





Reservations for the New York CLy 
seminar on “Economic and Social 


Trends” at the Waldorf-Astoria May 


15 are already far ahead of thf 


advance sale for last year’s seminar 
according to William J. Dunsmore, Equi. 
table Society general agent and gener| 
chairman of the seminar committee, Mr 
Dunsmore said “Increases in ticket quo. 
tas have been demanded by practically 
every life insurance company and agen 
cy thus far approached. Most stimula. 
ing has been the increased _ interes, 
shown in the annual seminar by bankers 
research executives, accountants, invest. 


ment men and others who are concerne| | 


with the general trends of business, Thi 
response has been far beyond our expec. 
tations but it is a logical development 


in view of the present unsettled situa. 


tion.” 
Round Table Sessions 
Round table sessions inviting general 
discussion of specific problems in. eco- 


nomics, taxation, banking and insurance f 


are planned to follow each address. Spe- 
cific information about taxes and tay 
plans will be brought to the seminar by 
Roswell Magill, professor of law at 
Columbia University and former under- 
secretary of the Treasury, whose long 
career has been devoted to a wide vari- 
ety of taxation problems. 

General interest will attach to the dis- 
cussion of economics likely to follow the 
address of Dr. Alvin Harvey Hansen, 
head of the Harvard Department of 
Public Administration. Author of many 
books on economic trends, Mr. Hansen's 
address will consider the problem: 
“After the War—Full Employment.” 

Joseph Charles Rovensky, vice-presi- 
dent and director, Chase National Bank, 
and now assistant coordinator of Latin 


American Affairs in the Rockefeller 
group, will talk on “The Americas—A 
Review.” 

Lite insurance men and _ those con- 


cerned in the prospects for private thrift 
in the months ahead, will be most inter- 
ested in a survey of “Life Insurance 
Under War Conditions” by John Govw- 
ans Parker, general manager and actt- 
ary, Imperial Life of Canada. 





CONN. GENERAL GROUP CASE 
The Connecticut General is providing 
Group hospital and surgical expenst 
benefits for the employes of The Elec: 
tric Boat Company, Groton, Conn., built: 
ers of submarines. The plan is on? 
cooperative basis between employer ant 
employes. Benefits for employes wil 
be $4 for each day in the hospital wp 
{o a maximum of thirty-one days during 
any single period of disability, with 
number of such periods of disability 
during any year unlimited. Surgict 
fees are also included in the coverage 
In addition, employes may arrange 10! 
members of their families to receiv’ 
benefits of $3 for each day of confine: 
ment in a hospital up to a maximum 0 
thirty-one days. 





MUTUAL GREATER N. Y. GAINS 
First quarter new business this yc! 


of the seven New York City agencitsy 
of the Mutual Life showed an avery 


age increase of 45.6% over the cortt 
sponding period a year ago. For arch 
the New York City agencies report a 
erage increases of 22% in new business 
written and 30.7% in new policies place’ 
compared with the same month a ye! 
ago. 

W. L. BOYCE AGENCY MOVES 

The W. L. Boyce agency, Connectict! 
Mutual has moved from the Emp 
State Building, New York to 17 Fas 
Forty-second Street, Suite 80). 
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Groups of people like this, meeting in blacksmith shops, in taverns, stores, and on street corners, 
demanded that the Constitution be amended to guarantee certain rights. Among these are Free- 
dom of Speech . . . Freedom of the Press .. . Freedom of Religion . . . Freedom of Assembly. 








To these Four Freedoms...add another 


pti in importance with these freedoms 
is another that Americans have added... 
Freedom to Plan One’s Own Future. 


Nowhere on earth is a man so free to plan 
his own future as he is in America. Of all the 
world’s life insurance, 70% is owned in the 
United States where men, women, and chil- 
dren enjoy to the fullest the right to pursue 
happiness and security in their own way. 

This right is not something that just happens 
to be in the air we breathe. Men had to fight to 
wrest it from the forces of oppression. 

Today, these forces are at work against us 
again. They have thrust upon us a fight that 
requires more on our part than the will to win. 
Victory requires tanks and planes and guns 


and battleships, huge armies, munition plants, 
and all other implements of total war. 


To build enough of these things, fast enough, 
takes money—unheard-of sums of money. And 
the United States Government needs that 
money right now... today! 


* * * 


Your life insurance companies, through invest- 
ment in Government Bonds, are helping to fill 
Uncle Sam’s war chest. You also can help by 
buying all the U.S. Savings Bonds and Stamps 
you can...every week, every month! Every 
Bond you can buy is urgently needed to help 
defend America, and all its people, including 
you and your family! Make every payday, 
Bond day. U.S. Savings Stamps may be pur- 


chased at any Metropolitan Office, or from 
any Metropolitan agent. 





Metropolitan Life 


Insurance Company 
(A MUTUAL COMPANY) 


Frederick H. Ecker, CHAIRMAN OF THE BOARD / 


Leroy A. Lincoln, PRESIDENT 


1 MADISON AVENUE, NEW YorK, N. Y. 














This advertisement is not copyrighted. Individuals and or- 
ganizations are welcome to reprint it in the interest of Amer- 


ican victory, with or without credit to Metropolitan. 








THE ADVERTISEMENT SHOWN ABOVE is scheduled to appear 
in the following publications: Saturday Evening Post, 
May 9; Collier’s, May 2; Business Week, May 2; News- 


week, May 4; Time, May 4; Forbes, May 1; U. S. News, 
May 1; Nation’s Business, May; American Weekly, 
May 3; This Week, May 10; American Mercury, May. 
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Medical Section ALC 
Meets on June 4-6 


TENTATIVE PROGRAM IS READY 


Colorado Springs Meeting Under Guid- 
ance of Dr. T. H. Dickson and 
Dr. J. R. B. Hutchinson 


program for the thirty- 
meeting of the medical 
section of the American Life Convention 
at Broadmoor, Colorado Springs, June 
4-6, has been announced by Dr. Thomas 
H. Dickson, medical director, Minnesota 
Mutual, chairman, medical section, and 
Dr. J. Raymond B. Hutchinson, medical 
director, Acacia Mutual, program chair- 
man. Details of the program were 
worked out in conjunction with the late 
Dr. W. F. Blackford, medical director, 
Commonwealth Life, who was serving 
as chairman of the medical section at 
the time of his death on April 2; also 
with Dr. B. F. Byrd, medical director, 
National Life & Accident, secretary of 
the section; and Dr. J. M. Livingston, 
medical director, Mutual Life of Canada, 
a member of the board of managers. 

It is expected that the attendance at 
the meeting may be even greater than 
usual because of the new medical and 
surgical problems of the war. Annual 
dinner dance will be on June 5. The 
Ladies’ Committee will cooperate with 
those who wish to make side-trips from 
the hotel. 

Complete tentative program follows: 

Thursday, June 4 

Greetings—D. E. W. :Wenstrand, M.D., presi- 
dent, Association of Life Insurance Medical Di- 
rectors of America, and medical director, North- 
western Mutual Life; A. J. McAndless, presi- 
dent, American Life Convention, and president, 
Lincoln National Life; Charles Burton Robbins, 
manager and general counsel, American Life 


Convention. 

Chairman’s Address—Thomas H. _ Dickson, 
M.D., medical director, Minnesota Mutual Life. 

.ee N. Parker, president, American Service 
Bureau, Chicago, will address the Medical Sec- 
tion on “Some Hazards in the Defense Indus- 
try.” 

“The 
on the 
M. Long, 
cine and 


Tentative 
second annual 


Importance of Sulfanilamide Therapy 
Future Underwriting of Risks’’—Perrin 
M.D., professor of preventive medi- 
director, Department of Preventive 
Medicine, Johns Hopkins; Discussion led by 
James G. Irving, M.D., associate medical direc- 
tor, Aetna Life; Eduard Novak, M.D., medical 
director, Eureka-Maryland Assurance Corp. 
Friday, June 5 

“Peptic Ulcer—Surgical Conclusions Asso- 
ciated with Underwriting Conclusions,” Irvin 
. St, aD: pat yresident, American Med- 
"Association : professor, Clinical Surgery, 
University of Louisville Medical School; Discus- 
sion led by J. Albert Avrack, M.D., vice-presi- 
dent and medica! director, United States Life; 
H. H. Shook, M.D., medical director, Ohio Na- 
tional Life; “Value of Minor Disturbance as a 
Clue to Gasto-Intestinal Disease,’ Roy Lyman 
Sexton, M.D., chief, Department of Gastro- 
Enterology, Doctors Hospital, Washington, “t 
C.; Discussion led by Reynold C. Voss, - 
assistant medical director, Pan-American Life; 
H. C. McAlister, M.D., medical director (rein- 
surance), Lincoln National Life. 
Saturday, June 6 
Medical Director’s Role in Underwrit- 
of Life Insurance Risks,’ » 
medical director, Bankers Life 
led by Albert S. Irving, 
M.D., medical director, American National; Nor- 
man J. Barker, M.D., assistant medical direc- 
tor, Connecticut General; “Field Examiner’s 
Association with the Medical Director,’ Edwin 
G. Dewis, M.D associate medical director, 
Prudential; Discussion led by Albert Seaton, 
M.D., medical director, American United Life; 
Theodore M. Ebers, M.D., assistant medical di- 
rector, Pacific Mutual. 


Wm. Schlesinger Heads 
Columbian Nat’! Club 


William Schlesinger, Columbian Na- 
tional general agent, New York City, 
has been elected president of the Star 
Producers Club. Mr. Schlesinger pro- 
duced well over $1,000,000 of paid per- 
sonal business in 1941 alone; the club 
period covered twenty months from July 


1940 


“The 
ing Selection 
Johann, M.D., 
of Iowa; Discussion 





e-president is Special Agent Rus- 
\. Freeman, Idaho Falls, who had 
paid for the largest number of lives. 
Secretary is William S. Vogel, Newark 


general agent, the first to fulfill all re- 
quirements for membership. 





The President’s Premier Club of the 
Bankers Life of Iowa will not hold its 
annual meeting, planned for August at 
Park, due to the war 


Glacier National 
emergency. 





Clinton Davidson Has 


Post-War Tax Plan 


INVOLVING EXCESS PROFITS 


Would Compel Corporations to Invest 
20% of Excess Profits in Time-Locked 
Recovery Bonds 


Fiduciary Counsel, Inc., of Jersey City, 
is distributing a large brochure contain- 
a tax 


House 


substance of 
program presented the 
Ways and Means Committee by Clinton 
Davidson of Counsel. 

Mr. Davidson stressed the urgency of 
a definite program for post-war indus- 
try to prevent a devastating depression. 
Specifically, he proposed “time-locked” 
recovery bonds to be bought by corpo- 
rations in the ratio of 20% of income 
subject to excess profits tax. He pro- 
posed to set net maximum excess profits 
taxes at 65% and, in addition, to com- 
pel all corporations to buy recovery 
bonds equal to 20% of income subject 
to excess profits tax which would raise 
war revenue collected now to 85%. He 
would make recovery bonds non-interest 
bearing and non-negotiable until peace 
has been declared. Thus the government 
would not pay out any interest and cor- 
porations would have their recovery re- 
serve “time-locked” until the crucial 
post-war period. 

As to what this program would ac- 
complish, Mr. Davidson said it would 
pour more dollars of revenue into Amer- 
ica’s war chest and it would collect this 


ing charts and the 
before 


Fiduciary 





N ° 
The Manhattan Life Insurance Co. 
of New York 
Ask The Agents Who Have 
“Asked PEYSER About It” 
_P. A. Peyser-General Agent 
55 Liberty Street New York 
COrtlandt 7-2676 











revenue from the very corporations that 
are earning most from war production. 
It would build at the rate of approxi- 


Commissioners Confirm 
Denver for Convention 


mately a billion dollars a year a huge 
recovery reserve to convert war indus- WILL BE HELD 
tries to peace production, launch new ON JUNE 8.4 
products and maintain employment. ee ae ne 

The moment peace is declared the as Cunuine on in rg 
“time-lock” automatically releases the , dahon Seale age; Har. 
recovery reserve. The bonds become 8 es 


negotiable and begin to draw interest. 
Industries holding them could treat them 
like any other government bonds—bor- 
row on them at the bank or sell them 
to private investors. 


Louisville, Ky., May 4.—The executive 
committee of the National Association 
of Insurance Commissioners, meeting at 
the Brown Hotel here today, confirmed 
Denver, Col., June 8-10, for the 1942 
annual convention, There had been some 
doubt regarding the meeting in Denver 
on account of war-time transportation 
conditions. 

It was also decided that the Denver 
meeting will be exclusively business with 
no entertainment program of any kind, 

James W. Close, counsel, Reconstruc- 
tion Finance Corporation, was_ present 
and discussed with the committee mat- 





CLU’S HEAR UNIVERSITY HEAD 


President Robert L. Johnson of Tem- 
ple University recently addressed the 
April meeting of the Philadelphia Chap- 
ter of Chartered Life Underwriters on 
the subject, “The Importance of Public 
Relations in Business.” 








ters pertaining to the War Damage Cor- 
poration, subsidiary of the RFC. There 
was considerable discussion along. this 
line in the effort to develop a coopera 
tive program as relates to companies, 
government, agents and everyone con- 
cerned, 
Licenses and Taxation 

Discussions were heard regarding I 
censes and taxation, but referred to the 
committee on laws and legislation. 

The committee on valuation problems, 
including securities, real estate, etc., has 
been working on this in New York, 
and will report at the June meeting. 

The question of the mortality table 
will also be reported by committee at 
Denver. 

F. J. Harrington, Massachusetts, chair- 
man of the committee, said that the de- 
liberations were entirely of an executive 
nature and all reports, recommendations, 
etc., will be held in abeyance until the 
annual meeting. 























LIFE INSURANCE 





ANOTHER “OPEN DOOR” POLICY 


Visitors to the Home Office frequently comment about 
it, yct it is nothing new. Its origin goes beyond the 
memory of present personnel: 

The doors of the Executive Offices are never closed. 
This accessibility of the Company’s senior executives 
to ficldmen contributes to the friendly understanding 


between them and the Home Office management. 


The Mutual Benefit 





Organized 1845 ° 


Commissioners Present 

Other members of the committee pres- 
ent included Commissioners J. M. Me- 
Cormack, Tennessee; W. A. Sullivan, 
Washington; A. F. Jordan, District 0! 
Columbia; John A. Lloyd, Ohio; John 
Sharp Williams, 3d, Mississippi, vice- 
president; and Jess G. Read, Oklahoma, 
secretary-treasurer. 

Among visitors who were in for short 
periods were Sherman Goodpaster, Ken- 
tucky Insurance Director, and his assist- 
ant, Vernon Rooks; and Dick Wheat, 
actuary of the Kentucky Insurance De- 
partment. 

Although there is considerable inter 
est in the question of the War Damage 
Program as outlined by the RFC for the 
War Damage Corporation, no report 0" 
the committee deliberations could be 
had. 





MARK E. B. RAUB’S 37 YEARS 

Edward B. Raub, president, Indiat- 
apolis Life, who completes thirty-sevée! 
years with the company this year all 
was one of its founders in 1905, is being 





COMPANY honored by the company’s field men this 
month with a special production catlr 
aign. 

‘ewark, N. J. 
The American Mutual Life has a 
pointed three general agents, one mn 
Minnesota and two in Iowa, They att 
F. A. Hexom at Decorah and R. } 


Klema at Estherville, Iowa; and 
Moen for western Minnesota. 
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At LOM A’s Greensboro Conference 





Left to right: James B. Slimmon, vice-president of LOMA and vice-president 
and secretary Aetna Life; Emry C. Green, president Pilot Life; Ralph W. Beeson, 
president of LOMA and secretary Liberty National; Frank L. Rowland, executive 
secretary LOMA; and Julian Price, president Jefferson Standard Life. 

The Jefferson Standard and the Pilot Life were hosts to the spring conference 
of the Life Office Management Association held at King Cotton Hotel, Greensboro, 


N. C., last week. 





Blanchard Will Preside 
At Actuarial Meeting 


TO BE IN NEW YORK MAY 16 

Papers by Dowling, Van der Feen, C. W. 
Hobbs, Carlson, Pruitt; Comprehensive 
Rating Discussion “Off the Record” 





Ralph H. Blanchard, professor of in- 
surance, School of Business, Columbia 
University, New York, who is president 
of the Casualty Actuarial Society, will 
preside over the sessions at the Spring 
meeting to be held May 16 at the Hotel 
Biltmore, New York City. Professor 
Blanchard’s presidential address will be 
the first item on the program. The 
following will deliver papers at the 
morning session: 


William F. Dowling, assistant mana- 
ger, Lumber Mutual Casualty, New 
York: Budgeting by Casualty Insurance 


Companies. 

C. G. Van der Feen, statistician, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters: Voluntary Plans for Grant- 
ing Automobile Bodily Injury and Prop- 
erty Damage Liability Insurance’ to 
Risks. Unable to Secure It for Them- 
selves. 

Hobbs on State Regulation 

Clarence W. Hobbs, special represen- 


tative of the National Association of 
Insurance Commiss‘oners on the Na- 
tional Council on Compensation Insur- 


ance: State Insurance 
Rates. 

Thomas O. Carlson, assistant actuary, 
National Bureau of C. & S. Underwrit- 
ers: An Actuarial Analysis of Retro- 
spective Rating. 

D. M. Pruitt, Fireman’s Fund Indem- 
nity New York: Premium Collection on 
Punch Cards. 

Several other papers have been sub- 
mitted to the committee on papers for 
approval. Luncheon will be served at 
one o’clock and the meeting reconvened 
an hour later. 

At the afternoon session, there will 
be an off-the-record informal discussion 
on the comprehensive rating plan. This 
discussion will not be recorded and will 
not appear in the published proceedings. 
rhere will also be a discussion of papers 
Presented at the meeting last November. 


Regulation of 


UNION CENTRAL LIFE GAINS 

Union Central Life reports $7,260,290 
paid-for life insurance for March, the 
largest volume for that month since 1937 
and an increase of $1,045,000 over March, 
1941. The company’s total paid-for dur- 
Ing the first quarter of this year has 
reached $21,368,286, which is a substan- 
tial gain over the first three months of 
ast year, 


MICHIGAN CONVENTION MAY 22 
_John A. Witherspoon, president, Na- 
tional Association of Life Underwriters, 
1s to be the principal speaker before the 
annual convention of the Michigan State 
Association in Jay City May 22. 


ELIAS KLEIN MARKS 32 YEARS 


Started with Joseph Bookstaver in 1911; 
Became Manager on Mr. Book- 
staver’s Death 


Elias Klein, manager, Joseph 
New 


his 


Book- 


staver Travelers, York 
City, thirty- 
second anniversary with that firm. Mr. 


Joseph Bookstaver 


agency, 


last week observed 


Klein came with 
when the agency was organized in 1911. 
At that time there was only one other 
person in the office. In February 1936 
when Mr. Bookstaver died, Mr. Klein 
hecame manager. More than $250,000,- 
OCO of life business has passed through 





his hands since 1911. 
N. J. SUPERVISORS MEET 
The Life Supervisors Association of 


Northern New Jersey held a luncheon 
meeting April 21 at the Downtown Club. 
Speaker was Howard C. Lawrence, gen- 
eral agent, Newark, Lincoln National 
Life, and former president, New Jersey 
State Association of Life Underwriters. 





ae See ty hip 








EQUITABLE LIFE OF IOWA 


HOME OFFICE e DES MOINES 


th 


nniversary 


= 1942 | 


ear. 








Metropolitan Darkens 
Tower Clock and Beacon 


The giant four-dial clock midway in 
the forty-four-story tower of the Met- 
ropolitan Life buildings at 1 Madison 
Avenue, New York, will be dark for the 
duration of the war. So, too, will be 
the beacon at the tower’s tip, which, ex- 
cept for a single half hour, has marked 
the passing quarter hours of the night 
with white and red flashes since the 
tower was completed in 1909. These 
landmarks of Madison Square, which 
were visible for considerable distances 
at night, have been extinguished in com- 
pliance with the dim-out order of the 
Eastern Defense Command. 

The beacon, which had come to be 
known popularly as “The Light That 
Never Fails,” had been lighted from 
sundown to sunup without cessation for 
thirty-three years until April 23, when 
it was turned off for thirty minutes in 
the course of a practice blackout at the 
insurance company’s buildings. How- 
ever the clock, the hands and dials of 


BALTIMORE APPOINTMENTS 





Walter A. Raleigh Made General Agent, 
Business Men’s Assurance; Seabrook 
Agency Has A. & H. Representation 
The Men’s 

entered Maryland 

Walter A. Raleigh in charge of the Bal- 


Business Assurance has 


and has appointed 


timore office which will handle life, ac- 
cident and health and all forms of Group 
insurance, including hospitalization. 

The Seabrook Realty & Insurance 
Agency has been appointed to repre- 
sent the company for A. & H. and 
Group lines, and this business is being 
handled by Carroll E. Collins. Com- 
pany is now in thirty-one states and 
District of Columbia. 





which had customarily been illuminated, 
was stopped and darkened for several 
weeks during 1938 while the thirteen- 
and seventeen-foot hands were being re- 
sheathed. During the first World War, 
the intensity of the lighting of both 
clock and beacon was reduced by one- 
half to conserve electricity. 





Ralph R. Lounsbury, President 
W. J. Sieger, Vice-President and 





Superintendent of Agencies 











NATIONAL LIFE 


Insurance Company..Montelair, N. J. 


There is a Bankers National policy to fit every 
need which, coupled with a friendly, efficient 
agency department, assures success. If you can 
measure up to the high standards of this com- 
pany, we will be glad to discuss the possibilities 


of an agency connection for your territory. 
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Conn. General in Force 
Gain of $90,000,000 


F. B. WILDE ANNUAL REPORT 





Company’s Total Income for 1941 Was 
15.7% More Than 1940; Report 
Visualization 

Frazar B. Wilde, president, Connecti- 
cut General Life, in his report just re- 
leased to policyholders, states that life 
insurance in force in the Connecticut 
General gained nearly $90,000,000 in 1941 
and at the end of the year showed a 
total of $1,300,770,919, a new all-time 
high record. 

Premium income increased to $51,858,- 
839 last year and new paid-for business 
was $222,574,922, of which $129,527,042 
was Group insurance. Sales showed an 
increase of $51,007,593 over 1940 or 29.7%. 
Total income was $71,324,405 as com- 
pared with $61,649,777 in 1940, showing 
a gain of $9,674,628, or 15.7%. Disburse- 
ments in 1941 were $40,563,935 and the 
excess of income over expenditures was 
$30,760,470. 


Payments to Policyholders and 
Beneficiaries 

Payments to policyholders and bene- 
ficiaries in 1941 amounted to $26,402,748. 
Total payments to policyholders and 
beneficiaries since the organization of 
the company in 1865 are $381,275,126. 

Policyholders’ funds on deposit with 
the company amounted to $21,832,358. 
Liabilities in the accident department 
were $4,081,182. 

Contingency funds amounted to $5,- 
878,000, as compared with $4,482,000 in 
1941. Capital stock was unchanged ai 
$3,000,000 and net surplus was $10- 
876,555 as compared with $9,448,388. Pol- 
icvholders’ protective funds were $19,- 
754,555 against $16,930,388, another new 
high. 

Investments 

Mortgage loans totaled $97,394,715, be- 
ing first liens on city and farm proper- 
ties. Real estate owned by the company 
was valued at $20,043,770, against $22,- 
110,980. Policy loans last year were 
$19,504,628 against $21,251,140. Cash in 
office and banks totaled $9,251,948. 

In giving this report, Mr. Wilde said: 
“During the coming years much of the 
company’s funds will flow into govern- 
ment bonds. The purchase of utility 
bonds, railroad bonds and the loaning 
of mortgage money for defense housing 
purposes are direct contributions to gov- 
ernment finance and the national wel- 
fare. Extension of power plants, mainte- 
nance of transportation and housing to 
provide for great population shifts are 
an integral part of the war effort. When 
they are financed directly by an insur- 
ance company the Federal government 
is relieved by the amount of that financ- 
ing of its tremendous burden of public 
bond selling.” 

Report in Two Separate Forms 

This year the Connecticut General an- 
nual report is being distributed in two 
separate forms, a brief policyholders’ 
report highlighting the company’s 1941 
achievements and pointing out the war- 
time function of insurance, and a more 
complete report book which gives de- 
tailed annual statement figures as well 
as a more comprehensive outline of the 
company’s internal setup and 1941 ac- 
tivities. All policyholders receive the 
shorter graphic report and are given an 
opportunity to send for the complete 
port book. 

In both the trend is to greater use 
f alization and less cold figures on 

r, a trend which is increas- 
arent in corporation dealings 
tomers and stockholders 


ner cus 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








Made Brokerage Manager 





ROBERT LAHM 


twelve 
manager of the Man- 
Pruden- 


Robert Lahm, for the past 
years assistant 
hattan Ordinary 
tial, has been appointed brokerage man- 
ager in the Charles A. Finley agency, 
Home Life of New York. Mr. Lahm 


is vice-president of the Life Super- 


department, 


visors’ Association of New York and one 
of that organization’s charter members. 

The Finley Agency with which Mr. 
Lahm becomes affiliated is one of the 
iastest growing agencies of Home Life, 
and has been under the direction of 
Mr. Finley for a little over two years. 
To date this year the agency has ranked 
no lower than third in monthly paid- 
for each month, and it finished 1941 
as the third ranking agency of the com- 
pany for tlie entire year. 

Mr. Lahm, a veteran of New York’s 
7th Regiment served with it on the 
Mexican Border in 1916, and later be- 
came a flying instructor for the Royal 
Air Force stationed at various Canadian 
airdromes during World War I. Ex- 
cept for the period of his service he 
has been in life insurance during his 
entire business career. 





John P. Mullane, Columbian National 
general agent, Kansas City, who has 
been affiliated with the company for 
thirty-three years out of its forty-year 
history recently visited the home office. 





MADE MEDICAL DIRECTOR 
Dr. Thomas F. Ross has been named 
medical director of the Ohio State Life. 
Dr. Ross has been acting medical di- 
rector since January 1. 














Today there are more women 
engaged in business and the pro- 
fessions than ever before in the 
history of our country. In addition, 
more married women—wives and 
mothers—are buying more life in- 
surance than ever before! 

Here is your golden opportu- 
nity to develop a most profitable 
clientele and increase your earn- 
ings ina vast uncultivated market. 

Now is the time to go after this 
market of today—while it still 
offers unlimited possibilities. Fa- 
miliarize yourself with the reasons 
why women, single and married, 


should buy life insurance! 


the insurance market of today 








SALES HELPS WITH FEMININE APPEAL 






ASK ANY 


Berkshire «=: 
LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 
PITTSFIELD, MASSACHUSETTS, INCORPORATED 1851 

















ARE AVAILABLE TO BERKSHIRE ASSOCIATES 
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ACCIDENT — HEALTH — HOSPITALIZATION 
FAIRBANKS AGENCY 
General Agents 
UNITED STATES LIFE INS. Co, 
In the City of New York 
80 John St.. N.Y. BOwling Green 9.9695 








Life Insurance Vital 
To Home Front Morale 


VIEW OF EASTERN LIFE’S CHIEF 
Company’s 1942 Results to Date Re. 
flect Greater Public Interest jn 
Security; Yarin Reports Gains 
The importance of life insurance jp 
maintaining a strong home front in the 
midst of war was stressed by speakers 
at a dinner meeting April 28 of leading 
agents of the Eastern Life of New 
York. A strong plea was made by Louis 
Lipsky, president of the company, for 
the calm pursuit by insurance men of 
their essential civilian enterprise. De- 
ploring the tendency of many to ab- 
sorb themselves in aspects of the war 
where their interest cannot be of help 
to the armed forces, he called for stead- 
fast faith in the building up of a sense 
of personal security in the midst of 

world anarchy. 

Mr. Lipsky drew attention to the fact 
that the company was. celebrating its 
fifteenth anniversary in the midst of 
change and turmoil. Yet contrary to 
the prevailing expectation, the public 
was more interested in life insurance 
than ever before. He attributed the 
increased interest to a greater serious- 
ness than ever in the main_ problems 
of life and a greater faith in the future 
of this country. 

Proposes Insurance War Tie-Up 

Abraham Alevander, veteran insurance 
man of fifty-eight years in life insur- 
ance work, called upon the United 
States Covernment to use the adver- 
tising and promo ional facilities of the 
great insurance companies for the sale 
of war bords. He has proposed to the 
Treasury Department a plan for the 
conversion of accumulated dividends into 
war bonds by an energetic campaign 
among policvholders. 

Gains in all branches of business were 
reported by Harry Yarin, Eastern’s vice- 
president and superintendent in charge 
of agencies. As of last December 31, 
he stated that insurance in force had 
increased by 13%, gain in surplus had 
increased by 33 1/3% and dividends to 
stockholders by 50% over the previous 
year. In the first quarter of 1942, new 
business had doubled as against the 
same period for 1941 and the gain o! 
insurance in force is half that of the 
entire year of 1941, 

Other speakers included Nathan B. 
Waldman, leading producer, who stressed 
the importance while so many young 
men were in the armed forces of de- 
veloping the sale of insurance among 
old clients. Leonard Boniel of the 
Boniel-Altman Agency illustrated some 
novel selling approaches with emphasis 
on the elimination of high-pressure. 





TULEY AND ACH JOIN SERVICE 
Cincinnati general agency associates 
of the Connecticut Mutual honored two 
of their colleagues, who are joining the 
military forces, at a luncheon farewell 
held at the Queen City Club. They are 
Robert H. Tuley, Hamilton, O., and S. 
Laurence Ach, Stockton, O. Tuley has 
enlisted as a cadet in the Army Alf 
Corps. Ach has joined the Army. 


—— 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 











Telephone BArclay 7-3428 
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Holgar Johnson Asks 
Three-Point Program 


FOR LIFE INSURANCE COMPANIES 





Business to Help Prevent Infla- 
by Sales Campaign and Redoub- 
ling Bond Sales 


Urges 
tion 





Addressing the Advertising Club of 
Minneapolis May 6, Holgar J. Johnson, 
president, Institute of Life Insurance, 
urged the life insurance business to back 
the government’s fight on inflation by 
sponsoring the greatest thrift campaign 
in history. Said Mr. Johnson: “A vast 
national thrift campaign is an urgent 
need today because, while immediate in- 
fation has been temporarily sidetracked 
by the establishment of price ceilings, 
such action has not removed the funda- 
mental conditions which create inflation. 
It has merely postponed the day of 
reckoning—tnless meanwhile the “excess 
money” resulting from expanding na- 
tional income and shrinkage of consumer 
goods is directed into useful, permanent 
channels of savings such as war bonds, 
life insurance and savings accounts.” 

A Three-Point Program 

Mr. Johnson advocated a three-point 
program: 1. Every life insurance agent 
be called upon to redouble his efforts to 
promote the sale of war bonds, to inten- 
sify his insurance sales efforts and to 
impress upon people the absolute neces- 
sity of new and greater savings. 2. It is 
in the national interest for the life in- 
surance companies to undertake new, in- 
tensified sales campaigns to promote the 
use of life insurance not only to siphon 
off today’s excess money into a useful 
channel, but to help build a backlog of 
security for the American people for the 
post-war period. Advertising and pro- 
motional activities should not only be 
maintained but expanded. 3. Every em- 
ploye of a life insurance company be 
made so thoroughly aware of the na- 
tional need for spending less and sav- 
ing more that in his contacts with pol- 
icvholders and the general public he 
will become a “salesman of thrift.” 
Optional Residue Must Be Reduced 


Mr. Johnson estimated that a balance 
of $13,200,000,000 of optional spending 
power would remain out of $117,000,000,- 
000 national income this year after the 
American people spend $4,200,000,000 on 
life insurance assuming they spend the 
same amount as in 1941; after paying 
$500,000,000 for new homes, the maximum 
allowed by priorities; after assuming a 
net increase in savings of $400,000,000 
which was last year’s total increase; and 
after purchase of the “quota” of war 
bonds of $11,700,000,000. “It is this resi- 
due of $13,200,000,000 which must be ab- 
sorbed in three major ways,” continued 
Mr. Johnson, “purchase of additional 
war bonds beyond the 10% ‘quota’; pur- 
chase of new life insurance; and placing 
additional funds in savings accounts.” 
He also advocated that every family pay 
off instalment accounts and reduce debts. 
He pointed out that if farmers took ad- 
vantage of current good price levels for 
their crops to purchase life insurance 
enough to cover their mortgages, the 
larm debt could be wiped out in one 
generation. 

Concluding, Mr. Johnson urged: 

It is up to every American to do his 
part in eliminating the threat of inflation 
by reducing his individual expenditures 
to the Jowest reasonable minimum, by 
permitting no cash to accumulate in 
Pockets or checking accounts beyond 
Pre-war proportions, and by putting 
every possible dollar in excess of basic 
living expenses at once into some form 
of essential savings.” 

READS PAPER AT TEXAS MEET 

Paul V. Montgomery, vice-president 
and secretary-actuary, Southland Life, 
read the only formal paper at the semi- 
annual meeting of the Texas Association 
of Life Insurance Executives at Austin. 
Mr. Montgomery discussed the new 
Valuation and non-forfeiture laws being 
studied by the National Association of 
Insurance Commissioners. 








Abraham Epstein Dead; 
Social Security Editor 


HE FOUGHT CRACKPOT IDEAS 





Was Secretary of American Association 
for Social Security; Consulted 
by Many People 





Abraham Epstein, executive secretary 
of the American Association for Social 
Security, which he organized under the 
name of American Association for Old 
Age Security, who died on Saturday 
last was one of the most widely quoted 
writers on labor and social insurance 
questions. Editor of Social Security, 
he contributed at various times on these 
subjects to Current History, Harpers, 
The Forum, New Republic, The Nation 
and American Mercury. He lectured on 
Social Security at New York University 
and Brooklyn College and was a con- 
sulting economist for the Social Secur- 
ity Board. He personally knew most 
of the actuaries of the life companies, 
and they respected his knowledge, re- 
search and integrity. He was an out- 
standing critic of crackpot schemes, 
closely followed the unemployment in- 
surance situation, and in recent years 
was much interested in legislation. 

Hard Fighter 

Mr. Epstein frequently appeared be- 
fore hearings at Washington and AI- 
bany and was a hard fighter for his 


ideas. Many of his views were hotly 
contested when the original Social 
Security program was getting under- 


way at the national capital. 

At a meeting of the League for In- 
dustrial Democracy a couple of months 
ago he denounced pressure groups who 
sought to get excessive benefits for their 
particular interests. 

Born in Russia 

Mr. Epstein was born in Russia; came 
here in 1910; was naturalized in 1917. 
He received his Bachelor of Science 
degree from University of Pittsburgh 
School of Business Administration. Then 
he took postgraduate courses in Co- 
lumbia. In 1918 he became director of 
research for the Pennsylvania Com- 
mission on Old Age Pensions. He was 
instrumental in preparing a first model 
bill on old age pensions in the Penn- 
svlvania legislature in 1921, and was a 
close friend of James H. Maurer when 
latter was president of Pennsylvania 
Federation of Labor. In 1920 and 1921 
he organized the Workers Education 
Bureau of America and was its first 
secretary-treasurer. Later he spent a 
year studying social and economic con- 
ditions in Germany and Russia. 

One of his books was “Insecurity—a 
Challenge to America.” He was 50, and 
died of a heart ailment. 

The funeral services—bi-sectarian— 
were at Riverside Chapel and_ both 
Bishop McConnell and Rabbi Wise gave 
eulogies of the deceased. 





Compensation 
(Continued from Page 3) 


agency organizations happy and _stc- 
cessful. 

“This will be a better business when 
all of us and our agents are under 
Social Security—when responsibility is 
more definitely fixed, company allegiance 
firm, and when we all who have earned 
it can look forward to a satisfactory re- 
tirement income at the end of the road.” 

Mr. McMillen made a plea that man- 
agers and general agents live with their 
men more closely than ever. Managers 
and general agents can help maintain 
morale of agents and they in turn can 
help the managers’ and general agents’ 
morale. Frequent personal conferences 
are highly necessary. Help on special 
cases and problems was never more 
needed than right now. Advanced train- 
ing as a means of increasing selling abil- 
ity, and equally important—focusing in- 
terest—will prove profitable. Active as- 
sistance in prospecting will probably do 
more than any other one thing to keep 
present agents on the firing line. 





Pacific Mutual’s May 
Regional Meetings 


G. C. JANNEY TO PRESIDE 





Col. H. Kenneth Cassidy, General Agent 
on Coast in Charge 
of Programs 





Pacific Mutual will hold a series of 
regional round table conferences with 
groups of general agents during May. 
Programs are to be built around sub- 
jects of uniform induction, training and 
sales procedures. First meeting is at 
Dallas, May 10-12, to be followed by 
conferences at Lookout Mountain, May 
15-17; Edgewater Beach Hotel, Chicago, 
May 19-21; and at Santa Barbara, May 
25-27. 

Colonel H. Kenneth Cassidy, general 
agent, San Francisco, will have charge 
of the programs; meetings will be pre- 
sided over by G. Campbell Janney, gen- 
eral agent, San Diego, and president, 
Pacific Mutual General Agency Associa- 
tion. A regional chairman has been se- 
lected for each of the meetings—Lem C. 
Swinney, general agent, Dallas, for the 
Texas meeting; Theodore Hundley, gen- 
eral agent, Huntington, West Virginia 
at Lookout Mountain; Earle Rappaport, 
general agent, Chicago at Edgewater 
Beach Hotel and Wooster Gist, general 
agent, Los Angeles, at Santa Barbara. 

It is planned that Jul B. Baumann, 
general agent in Houston, and trustee 
of the National Association of Life Un- 
derwriters, and E. Walter Albachten, 
Detroit general agent and chairman of 
the executive committee, Pacific Mutual 
Agency Association, will attend the con- 
ferences in Texas, Tennessee and Chi- 
cago. Representing the home office at 
all of the conferences will be Asa V. 
Call, president; William M. Rothaermel, 
vice-president; Jens Smith, manager of 
agencies; Walter R. Hoefflin, agency 
supervisor; Malcolm C. White, manager 
of field training and Carter Bryant, 
manager of recruiting and induction. 
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Mutuality in Retro-action 


NEWS ITEM — March 26, 
1942: In liberalizing its war risk 
exclusion amendments, New Eng- 
land Mutual has made the general 
benefits of the new terms auto- 
matically applicable to any previ- 
ously-issued war clause. 


This is the latest example of 
New England Mutual’s traditional 
principle that liberalization of pol- 
icy contracts shall be extended to 
all its policies in force, insofar as 
this can be done without invalidat- 
ing contractual guarantees. 


Here are some conspicuous in- 
stances: The specific advantages of 
the first non-forfeiture law, away 
back in 1861, were voluntarily ap- 
plied to all policies in force, sup- 
plementing the company’s pioneer- 
ing cash value provisions. Later, 
New England Mutual’s granting 
of full legal reserve cash values 
beginning with the third policy 
year, without surrender charge, 
was made retroactive to all out- 
And when set- 
were 


standing policies. 
tlement option provisions 
broadened, the benefits were ex- 
tended to old policies. 


Again we are reminded of the 
code of the Company’s founders, 
as stated in 1844: “The object is 
equality among the members. . . 
and it is no part of the plan that 
some shall be benefited at the ex- 
pense of others.” 


New England 
Mutual 


Li Insurance Company 


THE FIRST MUTUAL LIFE INSURANCE 
COMPANY CHARTERED IN AMERICA « 1835 
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Postpone Union Central 
Mutualization to Nov. 6 


Action on mutualization of the Union 


Central Life was postponed until 
November 6 at a meeting of policy- 
holders held at the company’s home 


office in Cincinnati last Thursday. 

W. Howard Cox, president of the 
company stated that this meeting was 
adjourned until the later date upon 
recommendation of the management of 
the company. 

“The date of today’s meeting was set 
some months ago,” Mr. Cox said. ‘We 
had planned to present to policyholders 
at this meeting the report of the Super- 
intendents of Insurance of the various 
states. As their examination has not 
yet been completed it is desirable to 
postpone action on mutualization until 
their report is available.” 


H. J. DAIGLE DEAD 

Hector J. Daigle, Penn Mutual general 
agent, Burlington, Vt., died April 28 at 
the age of 80. He had been general 
agent for the company since 1917, A 
widower, he is survived by his daughter, 
Zorinne E. Daigle, who is cashier of the 
agency. Mr. Daigle was buried at the 
Cathedral in Burlington April 30. 


Baltimore Sales Congress 


Scheduled for May 15 


The twenty-fourth annual sales con- 
gress of the combined Baltimore, Wash- 
ington and Allegany County Life Un- 
derwriters Associations will be held 
May 15 at the Lord Baltimore Hotel, 
Baltimore. Chairman of the meeting 
will be Harry Stadler, Jerome Apple 
agency, Travelers, associate chairman, 
William J. Kenealy, Metropolitan. Host 
of the sales congress will be the Balti- 
more Association, headed by Leonard 
V. Godine. 

Among the speakers scheduled are 
United States Senator Millard E. Tyd; 
ings; Milton F. Jones, Hartford; Isaac 
Kibrick, Brocton, Mass.; Irving Ben- 
diner, Philadelphia; Dr. Claude Benner, 
vice-president Continental American; 
and Paul Speicher, R. & R. Service. 





SURVEY OF N. Y. AGENCIES 

George P. Shoemaker, Provident Mu- 
tual, is chairman of a committee of the 
Life Managers Association of New York 
which will make a survey to determine 
manner in which each agency handles 
the current general agency problems. 








HEARD on the WAY 








The new vice-presidents of the Great 
Southern Life are Pat M. Greenwood, 
R. M. Henderson and A. C. Nicholson. 

Mr. Greenwood began as an agent 
in 1925 and in his first two years placed 
a total of $1,314,000 of business. He 
entered the Dallas renewal department 
and then was made cashier. He began 
to study the company’s investment pro- 
gram and in 1932 éntered the invest- 
ment division. 

Ralph M. Henderson was secretary 
and general manager of the Louisiana 
State Life which company was merged 
with the Great Southern. In 1938 he 
was made assistant vice-president and 
a director of the Great Southern, and 
has been in charge of the bond and 
property department. 

A. C. Nicholson, a graduate of Okla- 
homa University Law School, was elect- 
ed a county judge in 1914. After the 
first World War, in which he served, 
he was elected district attorney and 
resigned in 1923 to become manager of 
the Great Southern’s investment depart- 
ment. In 1938 he was made a director. 
He owns and operates a ranch in north- 
west Texas and also one in Oklahoma. 





Criticism of use of war clauses as a 
vehicle in competition was expressed by 
Clifford L. McMillen, general agent for 
Northwestern Mutual Life, in a_ talk 
before the Life Managers Association of 
New York last week. 

In some sections of the country there 
is considerable feeling over competition 
of this type. 

In the opinion of Alfred M. Best the 
late Miles Menander Dawson, the retired 
insurance actuary who died in Florida 
in March, was one of the hardest work- 
ers the insurance business has yet seen. 
In an estimate of him written in Best’s 
Insurance News Mr. Best said: 

“Mr. Dawson had an extraordinarily 
brilliant and versatile mind. At the 

of the investigation of the life 
business conducted by the 
»f the New York 
1906, with Charles Evans 


mittee 


Hi es as counsel, Mr. Dawson was 
tl nsurance adviser of the commit- 
tee, and the thorough revision of the 


insurance laws of this state which -re- 
from the investigation had a 
profound effect upon the subsequent ac 
tivities of the whole life insurance busi- 
ness. The mental capacity of Mr. Daw- 
son is illustrated by the fact that in 
the one year 1906 he was carrying on a 


large practice as a consulting actuary; 
owned and edited a weekly insurance 
journal of exceptionally high quality; 
was insurance adviser of the Armstrong 
Committee, as already stated, the activi- 
ties of which were reflected in ten sub- 
stantial printed volumes; and he also 
served in that year as the consulting 
actuary for a committee of the Wiscon- 
sin legislature which investigated life 
insurance in that state, and for the 
Royal Canadian Commission in Canada, 
which carried on a similar investigation 
there. In addition to all these activities, 
each making exacting demands upon his 
time, energy and ability, he edited the 
first edition of Best’s Life Insurance Re- 
ports; and in the same year completed 
his study of the law, took his examina- 
tions and was admitted to the bar.” 

Alan Ladd, who plays the star role in 
the Institute of Life Insurance film, 
“American Portrait” has been cast op- 
posite Veronica Lake in the new Para- 
mount picture, “This Gun for Hire.” 

Although at the time of his perform- 
ance in the Institute movie, Ladd had 
not yet been discovered by Hollywood, 
Bette Davis had indicated an appre- 
ciation of his abilities as an actor by 
choosing him to play opposite her in 
a radio program. Paramount today re- 
fers to his work in American Portait as 
“His best role worthy of an 
Academy Award.” 





Uncle Francis. 
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Home Office—Jersey City, N. J. 











Buy New Bond Issue 


(Continued from Page 1) 


is not specifically limited in amount so 
that all subscriptions in full will be 
allotted. It is believed that this is the 
first time this has happened. The usual 
experience is to have subscriptions cut 
down to as little as a third and even 
one-tenth in cases of attractive issues 
due to over-subscription. An important 
feature is that this issue will not be 
available for subscription by commercial 
banks for their own account and will 
not be eligible for transfer to them for 
ten years. This removes these bonds as 
a credit inflation factor. Income from 
the bonds will be subject to all Federal 
taxes. 

An issue of 2% Treasuries due in 
1951 and callable in 1949 was launched 
at the same time. The Equitable So- 
ciety took $50,000,000 of these, the only 
insurance company reported as subscrib- 
ing for the 2% issue. When this in- 
formation came over the news tickers 
it seemed to mystify some of the finan- 
cial men as full allotment of subscrip- 
tions to the 21%4% issue was assured 
whereas the 2s were limited to $1,250,- 
000, were short term, and investment 
houses expected an_ over-subscription 
with a cut of 50% or 60% in allotment 
of the 2s. 


Issue Welcomed by Companies 


The life insurance business has sug- 
gested to the Treasury at various times 
that government bonds be made avail- 
able to companies at a rate of return 
that would meet their guaranteed inter- 
est needs, While the present 21%4% issue 
is welcome to the companies it falls 
short of that mark. The large com- 
panies generally have a 3% interest as- 
sumption and most of the smaller ones 
are on a valuation basis of 34%. Last 
November the Metropolitan Life went 


on a 234% reserve basis and at the same 











WANTED 


HOME OFFICE AGENCY ASSISTANT 





()™ oF America’s largest life insur- 

ance companies has a Home Office 
position open for a qualified life Under- 
writer who has had advertising and edi- 
torial experience. The job will be to 
help edit the Company’s field publica- 
tion and assist in the preparation of 
sales promotion material. 


your qualifications in full to Box 1432, 
The Eastern Underwriter, 41 Maiden 
Lane, New York. 


Please write 








BROKERAGE SUPERVISOR 
REQUIRED 


Good opportunity for college-trained 
brokerage supervisor to fit inte busy 
metropolitan general agency of one of 
largest life companies in the East. 

Must have sales experience in New 
York City area. Write, giving fulf 
particulars, salary desired, etc., to 


Box 1434, 


THE EASTERN UNDERWRITER 
41 Maiden Lane, New York 
































THE BOSTON MUTUAL 
LIFE INSURANCE CO. 
51st YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 
A company of high character 
and standing. It is known for its 


conservative management and 
strength. 
® 


JAY R. BENTON, President 
EDWARD C. MANSFIELD, 
< 4 y-T 
* 


HOME OFFICE 
Boston, Massachusetts 














time the Prudential set its interest as- 
sumption at 2%% on new funds. 

Life company investment officers 
praised the Treasury Department for 
bringing out an unlimited issue on a 
basis more nearly approaching _ the 
needs of insurance company investors. 





Arthur P. Shugg, Aetna 
General Agent, Resigns 


Arthur P. Shugg, Aetna general agent 
at St. Louis has resigned this post which 
he has held for eleven years. Mr. Shugg 
has not announced his future plans at 
this time. He has been with the Aetna 
for eighteen years, is past president, 
St. Louis Life Underwriters’ Associa- 
tion and of the St. Louis General 
Agents’ and Managers’ Association. He 
was also chairman of the entertainment 
committee at the National Association 
convention in 1937. 





Becomes Superintendent of 
Agencies, American Reserve 


Dave Dawson has resigned as assist- 
ant director of agencies, Mutual Trust 
Life, in charge of Michigan, Ohio and 
Indiana territory, to go with American 
Reserve Life as superintendent of agen- 
cies. Mr. Dawson entered life insurance 
in 1926, became agency assistant 0 
the Mutual Trust in 1935 and in 1937 
was appointed field supervisor in Ohio 
and southern Michigan. He became as- 
sistant director of agencies in February 
this year. 


MARCH SALES IN NEW YORK 

The Life Underwriters Association of 
the City of New York, Inc. estimates 
that total sales of Ordinary life insut- 
ance in New York City for March, 1942, 
were $43,211,000, which compares_ with 
$48,163,000 reported for March of last 
year. 
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Vincent Keane Ass’t Gen’! 
Counsel of Mutual Life 





VINCENT KEANE 


Vincent Keane has been made assist- 
ant general counsel of Mutual Life of 
New York. His duties will be largely 
concerned with legal matters in connec- 
tion with the company’s mortgage and 
real estate interests. 

Mr. Keane has been a member of the 
law department of the Mutual Life since 
1940. Before that he was active in the 
field of real estate and mortgage law 
with Larkin, Rathbone & Perry, New 
York City law firm, with which he be- 
came associated in 1927, 

3orn in Brooklyn in 1907 Mr. Keane 
was educated in Brooklyn public schools 
and at St. John’s College, Brooklyn, 
from which he received his law degree 
in 1928. He is a member of the Nassau 
County Bar Association and also of the 
New York County Lawyers Association. 





Elsie Matthews Heads 
Women’s Dep’t, Ramsay Ag’cy 
Elsie Matthews has been named man- 
ager of the women’s division of John 
A. Ramsay agency, Connecticut Mutual, 
Newark. Miss Matthews is only N. J. 
woman member of the Quarter- Million 
Dollar Round Table of the National 
Association of Life Underwriters; is 
chairman, Woman’s Life Underwriters 
of that association and is an active 
member of the League of Life Insurance 
Women of New York and the Life Un- 
derwriters of Northern New Jersey. 





PITTSBURGH SALES CONGRESS 


Pittsburgh Life Underwriters’ Asso- 
ciation will hold its twenty-first annual 
Sales Congress, May 14, at the Univer- 
sity Club. Approximately 600 are ex- 
pected to attend. Speakers listed are 
B. N. Woodson, assistant manager, Life 
Insurance Sales Research Bureau and 
Ward Phelps, also of the Bureau. Gen- 
eral chairman of the committee is Ed- 
ve L. Bittler, Jr., Mutual Life of New 
ork, 


Five Conn. General Offices Win Awards 


Five Connecticut General agencies 
have been awarded certificates ot 
achievement for outstanding perform- 
ance during 1941—the Raymond A. 
Briggs agency, Montpelier; Walter G. 
Gastil agency, Los Angeles; Hugh Kemp 
agency, Pittsburgh; Russell E. Larkin 
agency, New York City and Stuart F. 
Smith agency, Philadelphia. 

To receive this recognition an agency 
must show progress in paid premiums, 
Life, Accident and Health, and in vol- 
ume from new organization, old organi- 
zation and total from the agency in re- 
lation to the previous year’s results. 
Paid life volume from new organization 
must be at least 10% of the total; a 
minimum number of agents must qualify 
for the company’s honor roll; insurance 
in-force must show an increase and 
there must be adequate representation 
in all lines, Life, Accident and Health 
and Group. A low lapse rate and a low 
exnense ratio are also necessary, 

The first certificate of achievement 
was presented to Manager Walter G. 
Gastil. Los Angeles, on March 14 by 
Vice-President F. Hobert Haviland. Un- 
der Mr. Gastil’s direction, the Los 
Angeles office showed substantial in- 
creases in 1941 in both premiums and 
volume from new and old organization 
as well as in total production. Ten men 
qualified for the honor roll, three for 
the Vice-President’s Club and two for 
the President’s Club. This is the third 
time the Los Angeles office has won 
this award, previously in 1935 and 1937. 

At a luncheon meeting on March 20, 


Vice-President John M, Laird presented 
Stuart F. Smith, manager, Philadelphia, 
with the certificate. Winner of this 
award for the seventh consecutive year, 
this office showed production from men 
under contract less than a year better 
than any other agency in the company. 
Thirty-six men qualified for the honor 
roll, sixteen qualified for the President’s 
Club and three for the Vice-President’s 
Club. Premiums and insurance in force 
increased substantially. 


Theodorick P. Rice, assistant superin- 
tendent of agencies, presented Raymond 
A. Briggs, Montpelier general agent, 
with their certificate of achievement at 
a meeting April 1. This agency showed 
increases in every department. It has 
won this award twice previously, in 1936 
and 1938. 

Under Manager Hugh Kemp premiums 
in the Pitsburgh agency increased 74% 
in 1941 over 1940; premiums from old 
organization increased 62%. Eighteen 
men qualified for the honor roll, six for 
the President’s Club and three for the 
Vice-President’s Club. New accident 
production increased 25%. 

The Russell E. Larkin agency, New 
York, produced one of the best records 
in the agency’s history, showed substan- 
tial increases in new premiums from 
both new and old organization, and, in 
honor roll qualifiers new accident pre- 
miums increased nearly 25% over 1940. 
Certificates of achievement will be 
awarded to the Pittsburgh and Broad- 
way offices some time this month, 





TELLS EMPLOYES OF PROGRESS 





President Stevenson, Penn Mutual, Ad- 
dressed Entire Staff of 1,100 in 
Four Groups 
President John A. Stevenson, Penn 
Mutual Life, made an annual report of 
the company’s progress to all the em- 

ployes of the home office. 

Dividing the entire staff of 1,100 into 
four groups, he addressed each group 
separately. His talk was illustrated with 
giant charts explaining financial details 
of the company’s past year and the 
present status, and discussing the grad- 
ual evolution in departmental setup. He 
gave in special detail the company’s in- 
vestment problems, explaining how an 
investment policy has to be adjusted 
with changing economic and_ business 
conditions, and pointing out the trends 
in financial thought. 

Mr. Stevenson preceded each of the 
four forty-five minute reports with a 
short and unusual discourse on world 
conditions in the theatre of war, giving 
sidelights on national spirit as he had 
found it during business trips around the 
country. 





LOS ANGELES CLU DINNER 

Los Angeles Quarter Million Dollar 
Round Table members were hosts April 
9 at a dinner to the local CLU’s, the 
Los Angeles Trust Council and a num- 
ber of general agents and managers. 
Feature talk was by Dr. Frederic P. 
Woellner, professor of education, Uni- 
versity of California at Los Angeles and 
a member of the city’s Civil Service 


DIEPENBROCK APPOINTMENT 





Former Vice-President, Actuary of State 
National Becomes Actuary in Mis- 
souri Department 


Roy G. Diepenbrock, formerly vice- 
president and actuary, State National 
Life of St. Louis, has been appointed 
actuary for the Missouri Insurance De- 
partment under Superintendent of In- 
surance Edward L. Scheufler. He suc- 
ceeds Charles M. Hansen, who resigned 
several weeks ago to become vice-presi- 
pr and actuary of the Reserve Loan 
Life. 

Mr. Diepenbrock, besides being an ac- 
tuary is also an attorney. A graduate 
of Washington University and then City 
College of Law, St. Louis, he was for- 
merly with the Central States Life where 
he studied actuarial subjects under the 
late George Graham, outstanding actu- 
ary and at various times vice-president 
and president of that company. Mr. 
Diepenbrock also served with Continen- 
tal Life for four years, until 1929 when 
he joined the State National, of which 
he was made vice-president and actuary 
in 1936. 

State Superintendent of Insurance 
Scheufler has also appointed to his staff 
Frank J. Loren as deputy superintend- 
ent to succeed Lee W. Byers. Mr. 
Loren has been in the brokerage busi- 
ness in Kansas City. 





Gilbert T. Stephenson, director of 
trust research, Graduate School of Bank- 
ing, was the guest speaker recently 
of the Richmond Association of Life 
Underwriters. 
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Canada Life Toronto Change 

Two appointments have been made 
by the Canada Life in the Toronto 
City branch organization, L. P. Brace, 
formerly field assistant, now assuming 
the duties of branch supervisor, while 
P. J. Harwood becomes field assistant. 
L. P. Brace joined the Canada Life in 
1937 in the Toronto City Branch. Since 
that time he has successfully carried 
out his duties as field assistant, and has 
been a member of the senior production 
club for the past four years. 

P. J. Harwood joined the head office 
of the company in 1930. After a period 
mostly devoted to Group sales work, 
he went to New Brunswick as branch 
secretary and later to New York as 
branch cashier. While in New York, 
Mr. Harwood was one of the founders 
of the Life Agency Cashiers’ Associa- 
tion of New York and was its first 
president in 1939. 
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ANTIQUITY OF INSURANCE 
The antiquity of insurance is discussed 
by Professor Alfred Manes of Indiana 
in an article which he wrote 


University 
for the Journal of Business of the Uni- 
versity of Chicago. A great researcher, 
he tells of an association for sharing of 
risks, time of the 
King Hammurabi, B.C. 2250. 

People who traveled in caravans or- 
ganized for assistance against looting 
and pillaging and agreed that the losses 
of each would be covered jointly by all. 
In ancient Egypt legacies to survivors, 
often inspired by religious motives, were 
organized on a cooperative basis. 

In Greece owners of slaves used to 
insure against their desertion in such a 
manner that they made periodical pay- 
ments to some wealthy man, who under- 
took to pay a certain lump sum if the 
contingency actually arose. 

The need of sharing the risks of trans- 
portation on land and especially on the 
sea was felt at a very date, and, 
to meet it, schemes on a mutual basis 
were evolved thousands of years ago, 
said Dr. Manes. The practice of the 
“Koinonia” was brought to Greece from 
Babylonia by the Phoenicians and later 
adopted also by the Romans. 

Even the contingencies arising from 
death were to a certain extent provided 
for as far back as two thousand years. 
Under the Roman Empire, associations 
of the lower classes came into existence, 
the so-called collegia tenuiorum, which 
were mainly burial societies. The mem- 
bers paid an admission fee and monthly 
premiums, and the society insured a de- 
cent burial for any of them. 


from the Jabylonian 


early 


PROFESSOR W. B. BAILEY’S 
REVIEW OF FEAR COMPLEXES 


In an article printed in the Travelers 


agency publication, “Protection,” Pro- 
fessor W. B. Bailey, that company’s 
economist, takes up one by one psycho- 


logical and other fears and gives his 
opinion as to why they are unwarranted. 


Starting with a reference to the gloom 
surrounding some people because of 
early set-backs for our armed forces 
since December 7 he calls attention to 


what happened in the first World War 
when the tide did not turn until July, 
1918, when there was a complete change 
in the situation and the German Army 
collapsed. The heartbreaks of 1914 in- 


cluded the conquest of part of northern 
France, the Dardanelles, sinking of Crad- 
dock’s fleet off Coronel, heavy losses in 





the Battle of Jutland, overrunning of 
Serbia and Rumania, defeats in North 
Africa. Similar discouraging events con- 
tinued for more than three years. 

Commenting on fears over the fate of 
the capitalistic system he declared that 
private initiative has such resiliency and 
elasticity that it will be able to conform 
and modify itself to meet any changes. 
The system has so adapted itself that 
the nation is turning out the greatest 
volume of production in its history. Pes- 
simists who have frequently prophesied 
the doom of railroads must change their 
views as they note how the roads have 
risen to meet the present emergency. 
Professor Bailey says: 

“Any system, any industry, any com- 
pany, any individual capable of adapt- 
ing itself or himself to meet change has 
nothing to fear from the future. Revo- 
lutions occur when those in power re- 
fuse to admit the necessity of change, 
or refuse to concede or compromise to 
changing conditions. The tree that can 
bend is rarely blown over by the gale.” 

Professor Bailey is one of the econo- 
mists who does not fear a serious post- 
Along this line he says: 

I think the accrued purchasing power 
which we are setting aside now in war 
bonds and the tremendous backlog of 
postponed demand for consumer durable 
goods such as homes, automobiles, re- 
irigerators, etc., and delayed public im- 
provements which will accrue during the 
war years will forestall that. I do not 
expect a runaway inflation; in fact, it 
would not surprise me if the cost of 
living did not advance much beyond its 
present crest. We may not like the 
way that inflation will be curbed: higher 
taxes, forced savings, ceilings on wages, 
salaries, rents and prices; but we should 
recognize that if the medicine be bitter, 
the disease is far worse and may result 
in complications that would plague us 
for years. 


war depression. 


Hermine R. Kuhn, LeRoy Miner agen- 
cy, Equitable Society, New York, from 
January 1 to March 14 placed $250,000 
insurance on thirty lives. In 1938 she 
had a total production of $784,723. She 
is an expert in estate taxation and has 
spoken before many insurance bodies. 

cee Oe 


Morgan Monroe, supervisor, John A. 
Ramsay agency, Connecticut Mutual, 
Newark, has been’ given a leave of ab- 
sence to head a job training program 
for the. Republic Aviation Corporation, 
Farmingdale, L. I. 

* ok * 


H. Grady Vien, well known East St. 
Louis, IIl., real estate and insurance at- 
torney and Master in Chancery for St. 
Clair County, has been recommended by 
United States Senator Lucas of Illinois 
for the position of United States Attor- 
ney for the Eastern District of Illinois, 
according to advices from Washington. 














SIMPSON 


J. DYER 


J. Dyer Simpson, general manager, 
Royal - Liverpool Groups, Liver pool, 
England, has been seconded for duty 
to the Ministry of Supply as director 
general of administrative services, for 


several months. 
* * * 
Lt. Col. Joseph R. Knowlan of the 


United States Marine Corps, who in 
peacetime is senior partner of Knowlan, 
Thorpe & Co. in Philadelphia, is en 
route to one of the Far Eastern fronts. 
He is a past most loyal grand gander 
of Blue Goose and a frequent attendant 
at meetings of the New York City 
Pond before he was called into actual 
service with the Marines in 1940, Prior 
to that he had been an officer in the 
reserves. 
x oe x 
W. E. Mallalieu, general manager, Na- 


tional Board of Fire Underwriters, at- 
tended the forty-fifth reunion of the 
class of 1897 of’ which he was a mem- 


ber at Stevens Institute of Technology 
at Hoboken, N. J., last Saturday. 
x « & 

Private John Glotzbach, formerly clerk 
in Pittsburgh office of Hooper-Holmes 
Bureau, was last reported with the U. S. 
Army Air Corps in the Philippines. His 
present status is not known. 

* * x 


Olin F. Fulmer, since 1931 manager of 
Savannah agency, Mutual Life, has been 
elected president of the Savannah Cham- 
ber of commerce. He is also president 
of the Managers Club of the Life Un- 
derwriters Association of Savannah. 

* * * 


Dr. Donald B. Armstrong, third vice- 
president of the Metropolitan Life In- 
surance Co. in charge of welfare serv- 
ices for policyholders, has been appoint- 
ed a senior surgeon in the Reserve 
Corps of the United States Public Health 
Service, a title equivalent to that of 
lieutenant-colonel in Army ranking. The 
appointment was made by President 
Roosevelt on recommendation by Sur- 
geon General Thomas Parran of the 
Service, and Federal Security Adminis- 
trator Paul V. McNutt. Dr. Armstrong’s 
appointment to the Federal Public 
Health Service Reserve is on a_ basis 
of inactive status, without compensa- 
tion, barring major emergencies calling 
for additional aid of physicians with 
public health training. For the time 
being, he is assigned to his present 
task, in connection with the public 
health, nursing, health educational and 
medical research activities of the Metro- 
politan’s welfare division. 





JAY N. 


Jay N. Jamison, executive vice-presi- 


JAMISON 


dent of the Reliance Life, is president 
of the Insurance Federation of Penn- 
sylvania under the sponsorship of which 
the Pennsylvania Insurance Days meet- 
ings are to be held in William Penn 
Hotel, Pittsburgh, June 10 and 11. The 
general committee arranging for the 
meetings met in Pittsburgh last week. 
Henry S. Bepler, head of H. S. Bepler 
general agency, Pittsburgh, is general 
chairman of the Pennsylvania Insurance 


Days. He is a past president of the 
Insurance Club of Pittsburgh. 
x * * 
Horace Winter, manager of _ the 
Travelers’ Army and Navy Bureau at 
Washington, D. C.,, on May 1 com- 


pleted thirty-five years of devoted and 
distinguished service with that company. 
He entered the Travelers organization 
as a casualty special agent and served 
in branch offices at Indianapolis, Co- 
lumbus, and Erie in this capacity. In 
1909 he was promoted to managership 
of the liability department at Wash- 
ington; later transferred to New York 
City as a special agent for casualty 
lines. On August 1, 1914, he was ap- 
pointed manager of the life, accident, 
and casualty departments in the Travel- 
ers’ Washington branch. The life and 
accident lines had become his chief in- 
terest, however, and in August, 1921 he 
was made manager of the life, ‘accident, 
and group departments there. In that 
same year he was largely responsible 
for the formation of the Army and Navy 
Bureau, a specialized branch of life in- 
surance original with the Travelers. He 
has been its manager since July, 1941. 


*k ok * 


James R. Fulton, president, Home Life 
of New York, has been elected a di- 
rector of the Three-Cents a Day plan 
for hospital care in New York City. 

cere 


J. G. Godace, assistant general mani 
ager, Confederation Life Association, is 
the new president of the Toronto Cana- 


dian Club. 
x ok x 


Richard Kuehner, son of Gordon V- 
Kuehner, superintendent of agencies, 
Travelers, was inducted as a cadet i 
the United States Army Air Corps last 
week. 


* * * 
Clifford E. Clark, Jr., casualty mat 
ager in the First Kentucky Fire, was 


elected president of the L ouisville Junior 
Soard of Trade at its annual meeting 
at the Pendennis Club recently. 
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Stop Loyalty Group’s Field Publica- 
tion For Duration 


For the duration of the war the 
Loyalty Group has suspended the pub- 
lication of its agency paper, Loyalty 
Group Magazine. The last issue was 
one of the most interesting agency pub- 
lications that has yet been issued in the 
fire and casualty insurance field. 

The center pages were devoted to pic- 
tures of some members of the organi- 
zation in the armed services. Second 
Vice-President Ben Lee Boynton, who 
is Southwestern Department executive, 
is the first of the company’s officers who 
has been called to the colors. He has 
been taking a special course at Annapo- 
lis and will probably be assigned to duty 
with one of the Naval Aviation Cadet 
Training Schools in the South. State 
Agents William E. Korneman, Washing- 
ton, D. C., and Andrew L. Hannah, Jr., 
Greensboro, N. C., are also on active 
duty. 

President and Chairman John R. 
Cooney, in discussing the discontinuance 
for the duration of the agency publica- 
tion said to the agents and other friends 
of the company: 

“Conservation of paper is one of the 
many necessities needed by our Govern- 
ment at present. In harmony with the 
thoughts of our country of each giving 
all, we will, with this issue, discontinue 
Loyalty Group Magazine. In this I am 
certain we will have the hearty support 
of all our agents. 

“We dislike the thought of foregoin« 
the personal contact that we believe the 
magazine created but the purpose of dis- 
continuing it is too great to make that 
thought other than of secondary con- 
sideration. 

“We are deeply indebted to our many 
friends who have contributed to the 
success and popularity of the magazine 
in the past. 

“Lovaltv Group Magazine will avain 
be published after we have accomplished 
victory in our present conflict.” 
Companies in the Loyalty Group are 
Firemen'’s, Concordia, _ National - Ben 
Franklin, Girard F. & M., Milwaukce 
Mechanics (fire insurance), and Metro- 
politan Casualty, Commercial Casualty 
and Royal Plate Glass and General of 
Canada. 

* * 


* 

Official Steers About Marine Insur- 

ance for the Press 

The appointment last week of a com- 
mittee of information by the American 
Institute of Marine Underwriters was 
regarded in newspaper circles as a pro- 
gressive step that will be of value to 
the newspaper fraternity in furnishing 
a much desired medium for being ac- 
curately steered relative to marine in- 
surance news. Daily papers long have 
heen baffled in getting corroboration 
of tips which come to them relative to 
marine insurance. 

For years the marine insurance district 
has been regarded in daily newspaper 
offices as the most difficult to penetrate 
successfully. They found few men will- 
ing to give information who were quali- 




















fied to talk. As a rule they were not 
cordially received. As they had to write 
stories, they did what they could. When 
the United States entered the World 
War and tankers and other ships began 
to be sunk off the Atlantic Coast, marine 
insurance suddenly loomed up from a 
daily news standpoint as one of the 
most important fields to cover. As facts 
were not available reporters wrote what 
are known as “dope” stories, that is, 
they furnished their own interpretations 
of tips which came into the office. The 
result was not satisfactory. 

Just what damage daily papers can 
do with a story when they decide upon 
some embroidery was illustrated in prop- 
erty insurance when the announcement 
was made that more than one billion 
dollars of coverage had been placed on 
the plants and other property of the 
United States Steel Corporation. The 
corporation had been called up by re- 
porters who got a tip on this coverage, 
and it decided to give out a statement 
corroborating the placing of the in- 
surance, the statement being only a 
paragraph in length. With this para- 
eraph as a nucleus the reporters got 
busy and wrote long stories, some of 
which, unfortunately, conveyed the im- 
pression that among the hazards covered 
was that of bombing. As a result, the 
insurance companies were deluged with 
messages from clients, some of whom 
wanted to place such insurance, saying 
that if enemy action could be covered 
for the United States Steel there was no 
reason why they could not have such 
protection. 

One incident which hastened the ap- 
pointment of the committee of informa- 
tion of the American Institute of Marine 
Underwriters was the story printed in 
a Hartford paper and written by its 
financial editor to the effect that the 
marine companies were having more 
losses in a few days than they collected 
in premiums over a long period of time. 
That story was misleading, but it at- 
tracted the attention of the Associated 
Press which sent it throughout the 
nation. 

Henry H. Reed, chairman of the in- 
formation committee of the American 
Institute of Marine Underwriters, and 
who is head of the New York activities 
of the Insurance Co. of North America, 
is not only an unusually able executive, 
but has a personality which appeals to 
newspaper men, and they will have 
every confidence in any statement that 
he makes. He is, therefore, a good 
choice as chairman of this committee. 

* * * 


Carbon Dioxide Tested on Fire- 
Bombs 


In an effort to remove the confusion 
regarding the effectiveness of carbon di- 
oxide as an extinguishing agent for mag- 
nesium incendiary bombs, engineers of 
Walter Kidde & Co., New York, an- 
nounced results of comparative tests as 
to the efficiency of this inert gas on 
fire-bombs. 

These tests, conducted in an enclosed 
space, show that total flooding with car- 


bon dioxide not only reduces the burn- 
ing time’of the magnesium by one-third, 
but also tend to isolate the fire and pre- 
vent adjacent combustibles from ignit- 
ing. By comparison, a water spray prop- 
erly applied speeds up the burning of the 
bomb to one-tenth of its normal burning 
time, 

Daniel Mapes of the Kidde firm inter- 
prets the tests as indicating that indus- 
trial plants protected with total-flooding 
carbon dioxide systems are already 
guarded against incendiary bomb fires. 
In cases where water would damage 
large quantities of materials, according 
to Mr. Mapes, the use of total flooding 
carbon dioxide systems is recommended. 
It is emphasized that carbon dioxide 
portable extinguishers are not suited for 
fighting magnesium bombs, since a port- 
able extinguisher does not treat the 
surrounding materials to a sufficient de- 
gree. 

+ * # 
Sample of Schemes to Help Govern- 
ment Finance War 


All sorts of schemes, some crackpot, 
are being offered the Government to 
help it finance the war. The latest one 
comes from St. Louis, and is described 
in the following news dispatch: 

“A voluntary weekly tithing system 
to raise approximately $140,400,000 an- 
nually for the Government to further 
the war effort has been devised and 
presented to President Roosevelt by 
Preston Van Cheek, a consulting actuary 
with offices in the Wainwright Build- 
ing, St. Louis. The plan would carry 
over a two-year period and is based 
upon voluntary weekly contributions of 
two cents from each of the approximate- 
ly 135,000,000 persons residing in the 
United States. Van Cheek said the plan is 
very similar to that followed by the 
National Association of Tithing Clubs of 
which he is president. He estimated it 
would cost only four cents to raise each 
$1.04 under the plan. There would be a 
clearance office in each of 3,070 counties 
throughout the United States.” 


Washington Key Agencies 
On this page some months ago I gave 
a list of the alphabetical designations of 
some Washington key agencies. Here is 
a new list which was offered to the 
readers of the New York Times recent- 
ly as among the important key agen- 
cies of the Government at the present 
time: 
BEW—Board of Economic Warfare. 
COI—Coordinator of Information. 
DCB—Defense Communications Board. 
DPC—Defense Plant Corporation. 
DSC—Defense Supplies Corporation. 
NDAC—National Defense Advisory 
Commission. 
NHA—National Housing Agency. 
NRPB—National Resources Planning 
Board. 
NWLB—National War Labor Board. 
OADR—Office of Agricultural Defense 
Relations, : 
OCD—Office of Civilian Defense. 
ODT—Office of Defense Transporta- 





tion. 

OEM—Office of Emergency Manage- 
ment. be 

OFF—Office of Facts and Figures. 


OGR—Office of Government Reports. 

OLLA—Office of Lease-Lend Adminis- 
tration. 

OOC—Office of Censorship. 

OPA—Office of Price Administration. 

OSRD—Office of Scientific Research 
and Development. 

WPB—War Production Board. 


ae a 


Woman Casualty Underwriter 

Elizabeth Miller, casualty underwriter 
at home office of United Pacific Insurance 
Co., recently promoted by that company, 
is a native of Tacoma, where she at- 
tended high school and business college. 
She entered insurance in 1926 with the 
Travelers and was made casualty under- 
writer for the General Casualty in 1929. 
In 1933 she was given charge of the lia- 
bility department of the United Pacific. 





H. H. Fuller’s Camera in Action 





The above pictures were taken by H. H. Fuller, Deputy United States Manager, 
Zurich General Accident & Liability Co., Chicago, at the recent meeting of the 
National Association of Insurance Agents at the Hotel Pennsylvania, New York 
City. Mr. Fuller’s camera shots have become part of the unofficial record of many 


insurance conventions. 
Pictured are, left to right: 


Top row—Chet V. Davis, Sheridan, Wyo., former 


member of the executive committee of the N. A. I. A., and Past Presidents William 
H. Menn, Los Angeles; Charles F. Liscomb, Duluth, Minn., and Frank R. Bell, 
Charleston, W. Va. Bottom row—J. Davis Ewell, Richmond, former president, 
Virginia Association of Insurance Agents; Spencer Welton, vice-president, Massa- 
chusetts Bonding & Insurance Co., and C. A. Abrahamson, president, Omaha Insur- 
ance Agency, Omaha, Neb., former president of the National Association of Casualty 


& Surety Agents. 
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Leonard Gives Program 
For Canadian War Risk 


BILL IS BASED ON HIS PLAN 


Government to Provide $3,000 Coverage; 
Companies to Handle Above That 
Amount at Cost 


The Canadian Minister of Finance has 
introduced a bill in the House of Com- 
mons (No. 56) to provide for war risk 
insurance under which the Government 
proposes to set up an insurance plan 
with the fire insurance companies and 


the Government cooperating to  pro- 
tect citizens from lass due to enemy 
action. 


Pursuant to this effort, a report has 
been made by T. D’Arcy Leonard, K. C., 
Toronto lawyer and general counsel of 
the Dominion Mortgage and_ Invest- 
ments Association and there is no indi- 
cation that the Government contem- 
plates any radical departure from the 
principles recommended in the report 
made to Minister of Finance J. I. 
Ilsley. 

Mr. Leonard says that up to December 
7, 1941, there was available in Canada 
insurance against war risks to property 
but since that date, the insurance com- 
panies and underwriters have stopped 
writing new policies and therefore at the 
present time citizens and commercial 
concerns cannot protect themselves 
against the hazard. 

Principle of Government 

“I think the Government should ac- 
cept the principle that the loss ought 
not to be left to lie where it happens 
to fall,’ Mr. Leonard says, “because 
the particular person damaged is but the 
casual victim of a general peril which 
the state is doing its utmost to resist 
and counteract.” 

The report recommends that every 
home owner be entitled to compensation 
for damage to his home up to $3,000, 
and for damage to his private chattels 
up to $600, without paying any premium. 

“As to the excess values over and 
above the free coverage to individual 
citizens on homes and chattels, and as 
to all other buildings and _ personal 
property, subject to certain exclusions,” 
Mr. Leonard says, “I think that there 
should be a voluntary insurance scheme 
whereby the Government would make 
available cover against war and bom- 


bardment risks at a reasonable rate 
of premium, which should be a flat 
rate for the whole of Canada. In other 


words, the citizens of the coastal areas 
would pay the same premium as those 
in the interior. 
Available Through Companies 
“This insurance would be made avail- 
able through the insurance companies, 
who have offered their services to the 
Government on a non-profit basis, as 
have also the associations of agents. The 
method of using them would be similar 
to that employed in England where the 
companies act as agents for the Govern- 
ment and both they and their agents 
t ! related to the 
loing business.” 
report that no person 
uld be entitled to indemnity beyond 
coverage unless he takes out 
a policy and pays the premium and says: 
“In contemplating the administrative 
set-up for such a scheme, it appears to 
me to require the minimum of machinery 
of any plan that might be adopted. I 
would suggest that there should be an 
administrator appointed to take charge 
of the scheme and that he should be a 
thoroughly-qualified, capable and ex- 


a fee basis 


suggests 


the tree 


perienced fire insurance executive. It 


would seem desirable that such admin- 
istrator should be closely associated with 
or under the Superintendent of Insur- 
ance and, of course, under the depart- 
mental control of yourself as Minister 
of Finance. 

Proposes Drafting Agreement 

“As the machinery for the operation 
of the voluntary insurance plan would 
be through the insurance companies, I 
would propose to draft an agreement 
between the Minister of Finance and the 
companies as a group or individually, 
setting out the terms of operations of 
the scheme. It would be desirable to 
have an advisory committee of the in- 
surance men who would work with the 
government administrator. Assessment 
of damage would be handled through 
the ordinary adjustment machinery as 
in the case of fire losses and an adjuster 
of outstanding ability could be added to 
the advisory committee or put in charge 
of a special Assessment Committee.” 

Mr. Leonard says it should be the 
task of the administrator to take the 
necessary steps to prepare a compulsory 
plan of contribution should future de- 
velepoments necessitate it, but that he 
has not been able to discover a com- 
pulsory basis that could be put into 
effect at the present time which appeals 
to him as equitable. 

On the question of insurance of hulls 
and cargoes against war risks, Mr. 
Leonard says he is not satisfied that 
that field should be covered as there is 
presently available insurance in the open 
market and also through the British 
War Risks Insurance Office wherever 

(Continued on Page 17) 


National Board to Hold 
Annual Meeting May 28 


The National Board of Fire Under- 
writers will hold its seventy-sixth an- 
nual meeting at the Hotel Waldorf- 
Astoria, New York City, May 26, be- 
ginning at 11 a. m. New officers and 
five members of the executive commit- 
tee will be elected, and a luncheon will 
be held. R. P. Barbour, United States 
manager of the Northern Assurance Co., 
who was elected president at the sev- 
enty-fifth anniversary meeting last year, 
will preside. 

The program will be curtailed this 
year and, because of war conditions, the 
customary annual dinner will not be held. 
Member companies are urged to be rep- 
resented at the meeting and luncheon. 





North British Group Honors 
Mouk on 25th Anniversary 


Robert L. Mouk, secretary in charge 
of the central department of the North 
British Group, was guest of honor May 
5 at a luncheon given him by officers 
and associaies in the New York home 
office at the Bankers Club, in honor of 
his twenty-fifth anniversary with the 
group. George H. Duxbury, assistant 
manager, presided as toastmaster. As- 
sistant Managers John L. Mylod and 
R. P. Stockham spoke and lauded Mr. 
Mouk on his service and loyalty to the 
organization. H. V. Tisdale, general 
agent of the central department, in be- 
half of those assembled, presented Mr. 
Mouk with a handsome radio phono- 
graph. 

When Mr. Mouk was first employed 
with the organization, he served as state 
agent in Ohio. August, 1926, he was 
called to the home office and made su- 
perintendent of agents, being advanced 
to general agent about a year and a 
half later. In January, 1929, he was 
appointed secretary. 





business. 


needed selling help. 


tomorrow. 


1600 Arch Street 





Get the jump 
on Summer Sales! 


When the Weatherman says 
alert Alliance Agent knows where to look for increased 
His special Selling Kit tells him that now’s the 
time to push Travel Insurance . . . and it gives him all 
Yes, summer sales blossom early ... 
when you're selling the Alliance Way. 


Right now is the time for you to cash in on the new Alliance 
Plan for increased insurance sales. 
_ seasonal-selling scheme . . . with needed helps to fit every 
occasion. Write to us today, and watch more sales bloom 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA | 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 


Service Offices located in principal cities 


“Fair and Warmer,” every 


It’s tied to a sensible 


Philadelphia 











E. A. G. Manton Elected 
President of A. I. V, 


C. V. STARR BOARD CHAIRMAN 


Manton Young Man Who Has Achieved 
Fine Record; Will Manage Fire 
and Casualty Underwriting 


FE. A. G. Manton, who has been vice. 
president and a director of the Amer- 
ican International Underwriters Cor- 
poration, 111 John Street, New York 
City, and who has developed an excel- 
lent record in the insurance field, was 
elected president of the corporation |ast 
week. He succeeds C. V. Starr, who 





MANTON 


B.A Gr 


will continue as board chairman with 
A. M. Joukowsky as vice-chairman. 

Mr. Manton for several years has 
managed both the fire and casualty un- 
derwriting departments of the American 
International Underwriters Corporation 
and will continue in that capacity while 
assuming also the broader responsibili- 
ties of his new office. Marine under- 
writing continues under the direction of 
Mr. Joukowsky. Mr. Manton, still in 
his early thirties, was born in Essex 
County, England. Before joining the 
A. I. U. in 1933 he was with the London 
office of the Caledonian and _ thereafter 
with the Paris office of B. W. Noble & 
Co., representatives of the Caledonian, 
for five years. 

Winner of Educational Award 

He has won a number of first prizes 
in insurance courses, notably the cas- 
ualty course of the Insurance Society 
of New York in 1934 and that of the 
Insurance Institute of America, Inc. in 
1935 (Magna Cum Laude). He has a 
wide acquaintance among insurance men 
here and abroad. His uncle is Edwin 
G. Manton, foreign manager of the 
Caledonian in Edinburgh. 

The A. I. U. C. manages the foreign 
operations of the Birmingham Fire of 
Pennsylvania, Commercial Casualty, 
Firemen’s of Newark, Fulton Fire, Han- 
over Fire, Maryland Casualty, (home 
foreign managers. only); Milwaukee 
Mechanics’ and National Union Fire of 
Pittsburgh, 


Donovan With Eagle Star 


The Eagle Star announces the ap- 
pointment, effective May 15, of William 
EK. Donovan as New York state agent, 
exclusive of the metropolitan and subur- 
ban fields, succeeding A, J. Charron, re- 
signed. Mr. Donovan started in insut- 
ance at Syracuse in 1927 with the Trav- 
elers. Ten years later he joined the 
insurance department of Eagan Real 
Estate, Inc. He has had broad experi 
ence in the underwriting and production 
of fire, automobile and inland marine 
coverages. His headquarters will be at 
121 E. Genesee Street, Syracuse. ~ 
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MOORE HEADS N. Y. C. POND 


Elected Most Loyal Gander to Succeed 

E. C. Niver; Williams Supervisor 

of the Flock 

Robert F. Moore, Boston and Old Col- 
ony, was elected most loyal gander of 
the New York City Pond of Blue Goose 
at the annual meeting Wednesday eve- 
ning at the Hotel Plaza, Jersey City. 
He succeeds E. C. Niver, New York 
Board of Fire Underwriters. 

Other officers elected were as_fol- 
lows: supervisor of the flock, Richard 
C. Williams, North British & Mercan- 
tile; custodian of the goslings, William 
F. Ohl, Ir, Home; guardian of the 
pond, William T. Murphy, Fire Com- 
panies’ Adjustment Bureau; keeper of 
the golden goose egg, Clark C. Collins, 
Service Review, Inc., and wielder of 
the goose quill, Edward W. Dart, Schiff 


Terhune & Co. Messrs. Moore and 
Niver were elected delegates to the 


grand nest meeting at Toronto in Au- 
cust, with Mr. Dart as alternate. 

' Nine new members were elected mem- 
hers of the pond. They are as follows: 
Robert F. Stumpf. Fire Comnanies’ Ad- 
iustment Bureau, Newark; Neil Fisk, oil 
burner expert, Brooklyn; Frank Doyle, 
Francis A. Doyle agency, New York; 
Stephen A. Takass, Gulf Insurance Co., 
Jersey City; Mortimer A. Cronin, F. C. 
A. B., Jersey City; Joseph A. Baldwin, 
Hanlon Reports, Newark; P. W. Ken- 
dall, Home, Newark; John J. Duane, 
Home, Newark, and Maurice J. Story, 
Home, Newark. 





BERKELEY STAYS PRESIDENT 
Cleveland Board Re-elects Officer; Re- 
names Horton Secretary for 
Twenty-fifth Time 
FE. B. Berkeley was re-elected presi- 
dent of the Insurance Board of Cleve- 
land at its meeting May 3. He is presi- 
dent of the Cleveland Insurance Agency 
and vice-president of the Ohio Associa- 
tion of Insurance Agents. New vice- 
president is Henry Frankel of Frankel 
Brothers, insurance agency, a hold-over 

trustee, 

Re-elected to three-year terms as 
members of the board of trustees are 
John W. Barrett, president, Richey- 
Jarrett Co., and Ellis W. Ryan, presi- 
dent, W. F. Ryan Co. D. Lester Mur- 
ray, vice-president, James & Manches- 
ter Co., was elected to a three-year term 
as trustee and W. H. Levering, Lever- 
ing Insurance Agency, was elected to a 
one-year term. 

Other hold-over trustees in addition to 
Mr. Berkeley and Mr. Frankel are C. A. 
3enner of Benner & Co.; A. F. Golden- 
bogen, president, A. F. Goldenbogen Co., 
and Donald E. Herren, Donald E. Her- 
ren Co, 

For the twenty-third time the trus- 
tees re-elected S. J. Horton as execu- 
tive secretary. Mr. Horton has been 
with the insurance board in his execu- 
tive capacity since 1920. 


Auto Coverage 
(Continued from Page 1) 
ciation such participation will be facili- 
tated. 
_ “The provisions of this action are as 
follows: 

“Physical damage insurance applicable 
to an automobile owned by the insured 
may be construed to apply, subject other- 
wise to all provisions of the policy, 

‘(a) to any emergency use, by or in 
behalf of any duly constituted civil or 
military authority, in furtherance of war 
or defense activities against recognized 
enemies of the United States, or 

“(b) to any use, by or in behalf of 
American Red Cross, Office of Civilian 
Defense or other similar recognized or- 
ganizations, in furtherance of such war 
or defense activities. 

_ The privilege of this broad construc- 
tion of policies will continue until with- 
drawn by the association.” 


Dr. Loman Is Dean of 
Educational Institute 


NORTH ANNOUNCES SELECTION 


Wharton School Professor Has Back- 
ground as Educator and Author in 
Property-Casualty Field 


Dr. Harry J. Loman, associate dean, 
Wharton School of Finance and Com- 
merce, University of Pennsylvania, has 
been appointed dean of the new Amer- 
ican Institute for Property and Liability 
Underwriters and will take up his duties 





NORTH 


JOHN A. 


July 1 with offices at 133 South Thirty- 
sixth Street, Philadelphia. 

In announcing that Dr. Loman had 
accepted the position of dean, John A. 
North, vice-president, Phoenix Insur- 
ance Co., Hartford, president of the 
institute’s board of trustees, said that 
in selecting a man to take full charge 
of the Institute’s educational work the 
board felt that the one chosen should 
have the following qualifications: 

Extensive experience as a teacher and 
scholar of property and casualty insur- 
ance, background as a writer, wide ac- 
quaintance with insurance literature, ed- 
ucational administrative experience, ac- 
quaintance with educational officers in 





collegiate schools of business and a per- 
sonality that would blend with field work 
in the promotion of cooperative activities 
with institutions of learning and out- 
side study groups. Mr. North added that 
the board considers itself fortunate in 
having obtained the services of Dr. 
Loman. 
Dr. Loman’s Career 


Dr. Loman was born in North Wales, 
Pa., March 19, 1896, and received all of 
his higher education, specializing in in- 
surance, at the University of Pennsyl- 
vania, receiving his B.S. in economics 
in 1918, his M.A. in 1921, and his Ph.D. 
in 1923. He served in the United States 





DR. HARRY J. LOMAN 


Navy during 1918-1919, and taught in 
the Insurance Officers School for the 
United States Navy, conducted at the 
University of Pennsylvania, in 1919. 
Dr. Loman’s career at the University 
of Pennsylvania has been outstanding. 
He served as instructor in insurance dur- 
ing 1919-1921, as assistant professor dur- 
ing 1921-1926, and since 1926 has been 
professor of insurance. He has had 
much administrative experience in edu- 
cational matters, serving as vice-dean 
of the Wharton School from 1933-1939, 
as associate dean from 1939 to date, and 
as director of the post-graduate division 
from 1938 to date. He is also chairman 
of the administrative board of the S. S. 





New Marine Educational Course 
Announced by the Automobile 


The marine department of the Auto- 
mobile and Standard Fire has just or- 
ganized a new marine educational course 
available to all representatives of the 
Aetna Life Affiliated Companies and 
their employes. 

This home study course consists of 
fifteen lessons dealing with the principal 
marine, inland marine and all risks cov- 
erages. The subjects covered are per- 
sonal effects, jewelry and fur floaters, 
fine arts, personal and commercial forms 
of scheduled property floater, personal 
property floater, furriers’ customers, 
bailees’ customers, deferred payment 
merchandise, parcel post, registered mail, 
armored car, motor truck cargo, trans- 
portation, pleasure yachts and motor 
boats and ocean cargo. 

Each lesson, averaging about twenty- 
five pages, divides the subject matter 
generally into the following main head- 
ings: (a) principal policy provisions, (b) 
endorsements, (c) methods of writing 
policy, (d) rates and rating informa- 
tion, (e) claim cases, and (f) sales sug- 
gestions. Under those general headings 
are many sub-divisions to guide in gain- 
ing a good working knowledge of the 


form of insurance. The explanations are 
concise and are frequently illustrated 
by practical examples taken from actual 
cases. 

A test to be answered by the student 
appears in the back of each lesson book 
The questions deal with the important 
points of coverage, methods of writing 
policies, and rating problems. The ques- 
tions are practical and emphasize points 
which frequently arise in connection with 
the handling of marine insurance. 

The tests are mailed to the compa- 
nies’ educational division in Hartford, 
where they are carefully reviewed and 
returned with any errors in the answers 
indicated. The correct answer is not 
merely shown, but comments are made 
or reference to a specific paragraph in 
the lesson material is made, so that the 
student, when reviewing his paper can 
determine why his answer was incorrect. 

Ordinarily the completion of one les- 
son a week will enable a student to 
study each assignment carefully and 
complete the entire course in about fif- 
teen weeks. Upon completion of the 
course all students having a general av- 
erage of 80% or higher are awarded 
a certificate. 


Huebner Foundation for Insurance Edu- 
cation. 
Service to Government 

Dr, Loman also served both the Fed- 
eral and the Pennsylvania State gov- 
ernment in insurance matters as expert 
in insurance to the United States Bureau 
of War Risk Insurance and as insurance 
consultant to the Pennsylvania State 
Workmen’s Insurance Fund. He has 
also held other insurance consultant po- 
sitions from time to time throughout his 
teaching career. During 1936-1939 he 
served as president of the American As- 
sociation of University Teachers of In- 
surance. He is also a member of the 
Insurance Society of New York, and 
has served as educational adviser to the 
Insurance Society of Philadelphia. 

His authorship comprises “Insurance 
of Foreign Credits,” “Taxation in Its 
Relation to Life Insurance,” “Insurance 
Principles and Practices” (co-author with 
Robert Riegel), “Insurance Statistics,” 
and numerous articles on insurance and 
financial subjects. 

Dr. Loman is a member of the Beta 
Gamma Sigma and Pi Gamma Mu scho- 
lastic honorary fraternities, holds mem- 
bership in the American Economic As- 
sociation, the American Association of 
University Teachers of Insurance, and 
the American Association of University 
Professors. He is also vice-chairman of 
the board of trustees of the Thomas 
Skelton Harrison Foundation. 


Sup’t Pink to Address 


Insurance Anchor Club 


The Insurance Anchor Club announces 


that a corporate communion and break- 
fast will be held Sunday morning, May 
17. All Catholic insurance men are in- 
vited to hear the 9 o’clock Mass at St. 
Peter’s Church, Barclay and Church 
Streets, on that morning and then have 
breakfast at the Athletic 
Club. They will march there in a body, 
escorted by the color guard of Insurance 
Post 1081 of American Legion, led by 
Commander Arthur Kistner. Tickets are 
$1.50 each. 

Joseph F. Lawler, chief examiner of 
the New York Insurance Department, is 
chairman of the communion breakfast 
committee. He states that there will be 
two speakers at the breakfast. Super- 
intendent of Insurance Louis H. Pink 
will speak from the layman’s more ma- 
terial point of view on insurance. The 
Right Reverend Monsignor Francis W. 
Walsh, L.L.D., pastor of St. Gabriel’s 
Church in Riverdale, will discuss spir- 
itual matters. 

Edward I. White is chairman of the 
ticket committee, White & Camby, 50 
East Forty-second Street. The vice- 
chairman is Sherman N. Kearns, 189 
Montague Street. 


Canadian War Risk 


(Continued from Page 16) 


Downtown 





that office feels that the open market 
does not meet the situation. 
Marine Insurance 

“Marine insurance is a highly special- 
ized subject,” the report continues, 
“and the volume of business that would 
be likely to be covered by a purely 
Canadian scheme does not seem to me to 
warrant our undertaking it. I do think, 
however, that we should canvass the 
possibility of making an arrangement 
with either the Maritime Shipping Com- 
mission of the United States or the 
British War Risks Insurance Office to 
make sure that cover is available at 
reasonable rates to Canadian hulls and 
cargoes in which Canadians are in- 
terested.” 

In view of the Government's control 
of the grain industry, Mr. Leonard 
recommends that a special plan relating 
to grain should be set up, possibly on 
a compulsory basis within the trade, 
any final plan to be formulated in co- 
operation with the Wheat Board. 
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Dupuis Analyzes Extended Cover; 
Good for Mortgagee and Mortgagor 


Charles A. Dupuis, assistant secretary, 
Loyalty Group, publishes an article in 
the Spring issue of “Loyalty Group In- 
surance” on the extended coverage con- 
tract and its equal interest to mort- 
gagee and mortgagor. 

He says all trust officers, building and 
loan officials, real estate brokers and 
insurance men are in complete accord 
on one point which is that unless the 
extended coverage endorsement, or sup- 
plemental contract, is added to the fire 
insurance policy the mortgagee and 
mortgagor are equally vulnerable to “A 
kick in the wallet.” 

Mr. Dupuis says that an astonishing 
number of fire policies in force today 
have not been brought up to date, and 
quotes from a booklet published by the 
New York State Bankers Association on 
qualifications of the Federal Housing 
Authority insured mortgage as a bank 
investment to prove his point. The 
bankers’ article says that the extended 
coverage clause is not expensive when 
added to the amount paid for fire in- 
surance but that it has not been the 
custom of mortgagees in most localities 
to demand it. The article says that this 
insurance is important and should be 
required by every mortgagee and it rec- 
ommends an educational program show- 
ing that it is to the home owner’s best 
interest and self protection. Mr. Du- 
puis continues: 

Indictment of Agents’ Service 

“The question arises—is it necessary 





Chicago Headquarters 


For Commissioners in June 
Chicago headquarters for Insurance 
Commissioners passing through Chicago 
en route to the national convention to 
be held at Denver, June 8, 9 and 10, will 
be opened at the LaSalle Hotel Satur- 
day, June 6. The headquarters, to be 
in charge of Arthur G. Smith, deputy 
in charge of the Illinois Department 
Chicago office, will be opened at the 
time the first of the Eastern contingents 
arrive on the early morning trains and 
will be kept open until the time of de- 
parture at 12:35 noon via the Burling- 
ton road’s Exposition Flyer. 

Special Pullmans for the Commission- 
ers will be attached to the train. Mid- 
western Commissioners desiring reserva- 
tions from Chicago should make their 
applications to Mr. Smith, A-1445, 175 
West Jackson Boulevard, Chicago, Wa- 
bash 9290, or to M. F. Kapp, passenger 
representative, Burlington Railroad, 105 
West Adams Street, Chicago, Randolph 
7080, Local 35. 


Water Co. Liable for Fire 


Loss; Pressure Was Low 


The Supreme Court of Florida has held 
in effect that water works companies must 
maintain adequate water pressure to put 
out fires or pay for losses where there is 
proof of a lack of sufficient pressure. Mrs. 
Phoebe S. Wester lost her home at Mari- 
ana, Fla., in 1938. She filed suit against 
the Florida Public Utilities Co., claiming 
that the company did not supply enough 
water to put out the fire and secured a 
verdict for $9,500. 

The state’s highest court has sustained 
the verdict. The water company contended 
that there was no proof that the fire could 
have been controlled and the house saved 
even with greater water pressure. 








WRIGHT SECURES PUMPERS 

John R. Wright, manager of the H. J. 
Drane & Son agency at Lakeland, Fla., 
and president of the Lakeland Chamber 
of Commerce, was instrumental in se- 
curing two 500 gallon pumpers for fire 
protection of the airport, railroad yards 
and amphibian tank factory just outside 
the city limits. 


for the bankers and the FHA to tell 
the public about coverages which can 
be written by any qualified fire agent? 
Looking at the subject objectively, the 
necessity for such action on the part of 
bankers is a clear indictment of the 
service offered by the fire insurance 
agent who neglects to inform his in- 
sured of all available coverage. 

“Let’s look at the extended coverage 
endorsement from another angle. Though 
the premiums are small they are avail- 
able in sufficient quantity to build up 
your premium income — a_ welcome 
thought in the face of a steady reduc- 
tion and revision of fire insurance rates. 
Here’s something for the fire insurance 
agent to talk about. Here’s something 
to sell. Here’s real service and broad 
protection at a modest cost. 

“And while you're at it, do a real job. 
See that the extended coverage endorse- 
ment (or supplemental contract) is at- 
tached to all fire policies on the same 
risk. This is extremely important. 


No Section Immune 


“Remember destruction of property by 
any of the perils covered by the extend- 
ed coverage endorsement is just as dis- 
astrous to the investment as loss by fire. 
No section of the country, no community 
is immune to these destructive forces. 
It can happen here—and does. 

“So we all agree that what is good 
for the mortgagee is good for the mort- 
gagor and too, if you give every risk a 
real opportunity to apply the extended 
coverage endorsement to his fire policies 
there will be no kicks coming. 

“Your client puts his trust in you. It 
is your job not to let him down.” 


New Orleans Agency 
Marks 74th Anniversary 


For nearly one-half of the 150 years 
that the Insurance Company of North 
America has been doing business it has 
been represented in New Orleans at the 
same agency, Marshall J. Smith & Co., 
Ltd., which is this year observing its 
seventy-fourth anniversary. The North 
America was one of the first companies 
taken on by the Smith agency after it 
was founded in 1868. Its founder was 
Colonel Marshall J. Smith, an Annapo- 
lis graduate, who resigned from the 
United States forces to join the cause 
of the Confederacy. In addition to the 
North America, the agency has repre- 
sented the Western Assurance for fifty- 
four years, the London Guaranty and 
Accident for over forty-five years, the 
Boston for over forty years and a num- 
ber of other stock companies for more 
than twenty-five years. 

William J. Hardin has been president 


of the Smith company since 1915. He 
is Lloyd’s agent for the Gulf district 
comprising Louisiana and Mississippi 


He is also New Orleans corre- 
spondent for the Marine Board of Un- 
derwriters of New York. W. Loring 
Ferguson is vice-president of the firm. 
He has been with the agency since 1914. 
John P. Casey, vice-president, who has 
been with the company for over forty 
years, specializes in writing of river 
hulls and cotton insurance. George P. 
Moreno, treasurer, has also been with 
the agency forty years. He handles its 
ocean and river cargo business. Joseph 
J. Ryan, secretary, has been with the 
Smith agency for over twenty years. 
He is manager of the fire department. 


ports. 





BANS RENEWAL CERTIFICATES 
Insurance Commissioner William A. 
Sullivan of Washington has banned 1s- 
suance of renewal certificates on fire 
insurance policies in the state, saying 
that it is not advisable for the present. 
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and needs, our organization is kept 
flexible to meet new problems and as- 
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KENTUCKY AGENTS TO MEET 





Louisville Sessions Will Feature Wa, 
Time Role of Agents; Lieber 
Heads Committee 
The 1942 meeting of the Kentucky As. 
sociation of Insurance Agents, its forty. 
ninth annual, will be held at the Fa 
tucky Hotel, Louisville, May 21 and 2 
The general theme of the meeting wil 
revolve around the wartime role of in- 
surance and the local agent. The con. 
vention committee is headed by Fred 
Lieber, Louisville, and includes § C 
3arnes, Elizabethtown, and George E 
Burks, Louisville. a 
Among speakers will be Dwight R 
Peel, Benton, former association presi- 
dent, now supervisor of Fire Prevention 
& Rates Section of the Division of Jp. 
surance, Frankfort, Ky., who was: re. 
cently appointed deputy director of ciy- 
ilian defense, who will discuss the de- 
fense organization built up in Kentucky 
in which many local agents and company 
fieldmen have participated. Richard 
Vernor, manager of the Fire Prevention 
Department, Western Actuarial Bureay 
Chicago, will talk along similar lines, 
Sherman Goodpaster, Kentucky Director 
of Insurance, from Frankfort, will also 
be heard. ’ 
Accident and health coverage will be 
handled by George L. Dyer, Jr., general 
agent, St. Louis, for Columbia National 
Life Insurance Co., first vice-president 
of the National Association of Accident 
& Health Underwriters. E. B. Moran, 
central division manager, National As- 
sociation of Credit Men, Chicago, will 
discuss “Business Needs Insurance.” Qs- 
car Beling, superintendent of the agency 
system department of the Royal-Liver- 
pool Groups, will discuss “Agency Proft 

Planning.” f 

The rural agents forum will be high- 
lighted by Bert R. Walinder, manager, 
farm and hail department, America Fore 
Group, Chicago. There will also bea 
representative of the National Associa- 
tion of Insurance Agents on the pro- 
gram, who is yet to be named. 

Three films—Fighting the Fire Bomb, 
the Aetna Casualty & Surety Co.’s film 
made at the-Jast annual meeting of the 
National Association and a color film on 
fire prevention produced by Covington 
agents and the Covington fire depart- 
ment—will be shown Thursday evening 
following the get-together dinner. 





Michigan Association 
Executive Committee 


In accordance with a new _ by-law 
adopted by the membership at last Fall’s 
convention of the Michigan Association 
of Insurance Agents, the sixteen-mem- 
ber executive committee of the organiza- 
tion is being placed on a staggered term 
basis to secure greater continuity of 
Waldo O. Hildebrand, secretary- 
manager, announced the new alignment 
of the committee on a term basis, as 
follows: 

Three-year term— David T. Maran- 
tette, Detroit; Fred L. Winter, Muske- 
gon; H. W. Brady, Saginaw; William 
G. McCune, Petoskey, and Edward R. 
Moore, Port Huron. | 

Two-year term— Percy D. Worgess, 
Battle Creek; Lloyd Krueger, Niles; 
Chester W. Dow, Flint; A. A. Smith, 
Lansing; John P. Old, Sault Ste. Marie; 
Harry D. Wilson, Grand Rapids. 

One-year term—Glenn W. Power, Tra- 
verse City; Fred Roper, Menominee; 
Harry King, Calumet; Joseph W. Mun- 
dus, Ann Arbor; Howard Huttenlocher, 
Pontiac. Mr. Huttenlocher is the new 
member to succeed Maurice Thatcher, 
Pontiac, resigned. 





WILLIAM C. STEVENSON DIES 

William C. Stevenson, head of the 
Pittsfield, Mass., insurance and real 
estate agency of Stevenson & Co., died 
April 18, his eighty-fifth birthday. A 
native of Cambridge, N. Y., he was first 
president of the Pittsfield Boys’ Club 
and had been a director for forty-tw? 
years. He is survived by his widow and 
two daughters. 













yas 


RPS BE AS Be 




















8, 1942 f 


MEET 


ture War 
ieber 


itucky Ags. 
its forty- 
the Ken. 
21 and 22 
ting. wil 
ole of in- 
The con- 
y Fred H 
les = C 


reorge E 


wight R 
1On presi- 
revention 
on of In. 
Was! re- 
or of Civ- 
S the de. 
Kentucky 
company 
ichard F, 
revention 
1 Bureay, 
lar lines 

director 
will also 


e will be 
+ general 
National 
president 
Accident 
. Moran, 
onal As- 
ago, will 
ice.” QOs- 
€ agency 
al-Liver- 
cy Profit 


be high- 
nanager, 
rica Fore 
Iso be a 
Associa- 
the pro- 


e Bomb, 
‘0.’ film 
g of the 
- film on 
ovington 
depart- 
evening 
fr, 


ittee 


by-law 
st Fall’s 
ociation 
n-mem- 
reaniza- 
ed term 
uity of 
“retary- 
gnment 


aSiS, as 


Maran- 
Muske- 
Villiam 


rard R. 


‘Orgess, 


Niles; 


Smith, | 


Marie; 


r, Tra- | 


minee; | 


Mun- | 
locher, | 
le new | 
atcher, i 


IES 


rf the } 


1 real 


Fe 
; 


|. 


., died § 


ie 


iS first : 
’ Club & 
ty-two 
wand fe 


May 8, 1942 


—————— 


THE AMERIC 


‘c= THE EASTERN 


Sates! Sard 


This Is A Policeman 
What does he do? 


He protects citizens and their property. 
Does he always succeed ? 


No. According to the F.B.I. every hour 
there are 102 larcenies, 36 burglaries, 
6 robberies and 20 autos stolen. 


But how can a citizen protect himself 
from loss ? 


By carrying ade- 
quate insurance. 


Does the citizen 
> know about this? 


I don’t know. 


We'd better ask 
his agent. 


Does he? 


A FORE INSURA 


BERNARD M. CULVER, President 


— 
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Pearl Marks 15th Anniversary 
Of Operations in United States 


PEM, 


American Group 


issue of 


Pearl 


The 
published by the 
for its own personnel, is 


current magazine ee 
dedicated to 
the Pearl’s 
the United 


issue is being 


the fifteenth anniversary of 
into business in 
The 
all 


entrance 
States. anniversary 
employes, 
general agencies, fieldmen and _ local 
agents of the Pearl, Monarch Fire and 
Eureka-Security, the three companies in 
the group. 

The main feature of 
has an attractive cover 
illustrated; is an article by D. J. Cowie, 
branch secretary, describing the forma- 
tion and progress of the United States 
branch of the Pearl, plus a history ot 
the company in England. There is also 
an article on the management person- 
nel of the U. S. branch, which is headed 


mailed to branch office 


this issue, which 
and is. well 


by Manager Oscar H. Carlsson. Vin- 
cent L. Gallagher is assistant U. S. man- 
ager and Mr. Cowie secretary. Patrick 


H. Mell is manager of the Southern and 
Middle departments, David A. Barry 
heads the Pacific Coast department and 


John J._Sevick is manager of the Chi eae 
cago ofnce. al 5 catecoacapene 
Mr. Cowie, who was transferred from OSCAR H. CARLSSON 
the London office of the Pearl to New whose faith in existing institutions had 
York in 1933, writes in part, as fol- to some extent been shaken. 
lows, on the history of. the Pearl: “The company’s early operations were 
“Fifteen years ago, in March 1927,  Jargely in the brokerage field but it was 
the Pearl first entered the United yo long before it began to build up an 


States. The past fifteen years has been agency plant and in furtherance of this 


as eventful a period as one could wish policy in April, 1934, it purchased the 
to live through. Starting in the peak  Eureka-Security Fire & Marine. Later 
of prosperity and finishing with a world — jn the same year 100,000 shares of Mon- 


war it has witnessed the depths of de- 


} : arch Fire stock were purchased and the 
pression, business and social reforms, 


working agreements already existing 


a third term for a President and many with that company were further 
other happenings undreamed of in 1927. cemented. And so the Pearl American 
Beginning of United States Operations Group was born, In the short space 
of fifteen years it has become a lead- 

wT Cian i " . var . . 
The Pearl originally commenced  jng group in the American insurance 
business in the United States in the market with combined assets in excess 


reinsurance field under the management 
of the London & Lancashire in Hart- 
ford, Conn., but in 1932 it commenced 
to do business on a direct basis, open- 
ing a modest office at 80 John Street, 
New York, N. Y., with George C. 
Stevens at U. S. general agent and a 
staff of seven employes. It will be 
recalled that that year was one of the 


of $26,000,000 and a staff of 450 spread 
through offices in the leading cities of 
the country. 

“With the merging and unifying of 
the operations of the three companies 
it was natural that many changes should 
have taken place over the period. With 
the purchase of the Eureka-Security 
the agency operations of the compa- 


darkest in the economic and financial nies were combined at the Cleveland 
history of this country and it required office of the Monarch where ample office 
courage and foresight as well as faith space was available to accommodate the 
in the future of America for a com- _ staffs of the three companies, the brok- 
pany to embark upon further commit- erage department still being operated 
ments here. It actually proved an op- from New York. 

portune moment and the entry of a Branch Offices Are Opened 
large company with powerful resources “Subsequently, branch offices were 
was welcomed by insurance producers opened in San Francisco, Philadelphia 





and Chicago to service the Vacific 
Coast, Southern and Middle, and West- 
ern departments respectively. The sep- 
aration of the agency and brokerage de- 
partments proved to have some disad- 
vantages and with the expiration of the 
lease in Cleveland the agency and brok- 
erage departments were combined in the 
chief office at 80 John Street, New York. 
The management of the company dur- 
ing the period has for various reasons 
been subject to numerous changes. Dur- 
ing the period of operation with the 
London & Lancashire there were two 
United States managers, the original 
manager, Henry W. Gray, being suc- 
ceeded by Gilbert Kingan in 1929. After 
that period the successive managers 
were J. F. Guinness, who died in 1937; 
C. S. Conklin, who retired in 1938; A. L. 
Merritt, who returned to the Pacific 
Coast to attend to other business in- 
terests in 1939, and, since that time, 
O. H. Carlsson.” 


Company Started in 1864 

The Pearl was established in England 
in July, 1864, in one room in the east 
end of London as a life insurance com- 
pany. The company grew with the years 
and in 1914 moved to 252 High Holborn. 
The present home office is a handsome 
polished granite and stone. struc‘ure 
built around a central courtyard. The 
entrance halls are decorated in Italian 
marble and the staircase, running the 
whole seven floors of the building, is 
reputed to be one of the finest in the 
world. 

Today 
life, fire, 
line Ss. 
Pearl Life 


the Pearl in England writes 
accident, au‘omobile and other 
The name was changed from the 
Assurance Co. in 1914 to the 
present name of Pearl Assurance Co., 
Ltd. The company is the second larg- 
est insurer in England and has an ex- 
cellent reputation. Sir George Tilley, 
president of the Pearl and chairman of 
the board of directors, rose from the 
position of collector and was knighted 
for his distinguished work for charitable 
organizations. 





J. Elmer Ball Dies 


Funeral services were held in Web- 
ster Groves, St. Louis County, Mo., on 
May 1 for J. Elmer Ball, 60 years old, 
state agent for the Home of New York 
in the eastern Missouri territory since 
1926. Mr. Ball died of a heart ailment 
on April 29 at his home. 

Born in Moberly, Mo., and educated 
in the schools of that city, Mr. Ball 
read law in one of the leading law of- 
fices of that section of Missouri. Later 
he was admitted to the bar and prac- 
ticed the legal profession in Moberly 
and vicinity for eleven years. About 
twenty-five years ago he entered insur- 
ance in the general agency field in Mo- 
berly. He joined the Home in Novem- 
ber, 1920, serving as a special agent in 
Missouri. 


Watson Voices Opposition 
To Renewal Certificates 


Leon A. Watson, expert of the New 
Jersey Schedule Rating Office, believes 
that insureds and mortgagees generally 
are liable to purchase law suits rathe; 
than indemnity if they accept renewa) 
certificates on fire insurance policies, He 
refers to states where the old Ney 
York Standard Form is NOW in use, 

“Tt has been held,” says Mr. Watson, 
“that once the insured has violated the 
terms and conditions of the contract and 
thereby made it void, it is not automat. 
cally reinstated when the breach of Con 
ditions ceases, but remains forever Void, 
This being so, what happens when such 
a contract is renewed by certificate or 
its term is extended by endorsement? 

“By the issuance of a renewal cer. 
tificate one is renewing a contract as it 
existed on the day of its expiration, [jf 
it is void then, could not a company deny 
liability at the time of a loss subsequent 
to such issuance if it discovered that 
during the original term of the contrac 
there had been an increase of hazard. 
or any other breach of the contract 
within the knowledge of the insured by 
of which the insurer had not been ad- 
vised ?” 


Unity Fire Would Replace 


Union of Paris Branch 


Notice of rae ae to organize the 
Unity Fire of New York with a capital 
of $250,000 has been advertised as re- 
quired by law. The proposed corpora- 
tion will write reinsurance of fire and 
allied lines and is intended to replace 
th United States branch of the Union 
of Paris. Prior to the end of 1940 the 
Union wrote direct business as a mem- 
ber of the London Assurance Group, 
At the beginning of 1941 the outstand- 
ing liability was reinsured in the Lon- 
don and the Union entered the reinsur- 
ance field under the management oi 
Fester, Fothergill & Hartung. 


N. Y. Ex-Fieldmen Elect 

The New York Ex-Fieldmen’s Society 
held its annual meeting at the Hotel 
Biltmore, New York City, on April 0 
with fifty members present. Officers 
elected were Walter C. Howe, Jr., chair- 
man; Harry Miller, vice-chairman, and 
I. F. Stukhart, secretary-treasurer. 

Members of the executive committee 
elected are J. S. King, Alex Ross, E. A. 
Merkle, C. A. Tillotson, Harry Bailey 
and Walter C. Howe, Sr. Reports of 
various committees were read and ap- 
proved. 





U.G.A. TOURNAMENT MAY 20 
The Underwriters Golf Association 
will hold its Spring tournament at the 
Crestmont Golf Club, West Orange, 
N. J., on Wednesday, May 20. 




















rapidly = mat sports season, \ 
NOW is your "‘opportinity tointraduce to.sports 
authorities the’ firanctel protection afforded by 
Rain insurance: 
The Eagle Star was : the first ons company 

in the United States to write Rain insurance. 
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AY one today. 















Its fieldmi h, highly trained in this class, wiil 
ssist you. Our Rain Manual, con- 
taining forms, rules, rates and other general 


information, i is yours for the asking. Write for 
: 5 


be glad to. 





\ 
4 Relieve your assuteds of the strain of worry 
‘by arranging for them to INSURE rather than 
HOPE AGAINST rain! 
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JOHN BURROUGHS 


JOHN BURROUGHS, the poet-naturalist, was born in a 
western Catskill farmhouse in Roxbury, N. Y. on April 
3, 1837. He gave up his job as a bank examiner for 
the Treasury Department because his heart was not 
in it, and settled on the banks of the Hudson. Later he 
moved inland about a mile, where he built a crude 
cabin of rough slabs. This summer retreat, encircled by 
hills, was called “Slabsides," and here in shirt sleeves 
and carpet slippers, Burroughs did much of his writing. 

The walls of this cabin were of yellow 
birch with the bark intact and its rustic 
furniture of hickory. His mother’s old 
homespun coverlets lay upon the 
crude bed. Here, away from the busy 
world, all the creatures of the forest 
were the poet’s friends. The chipmunk 
and the hermit thrush came at his call. 
From Burroughs we learn that most of 
our song birds express themselves in 
three calls: one of alarm, one of love, 
and one of fellowship. 





With reference to growing older, Burroughs remarked, 
“The morning has its delights and enticements; the 
noon has its triumphs and satisfactions; but there are 
a charm and tranquillity and a spiritual uplift about the 
close of the day that belongs to neither." On April 3, 
1921, his birthday, he was laid to rest on his boyhood 
farm. “It was there,” he once wrote, "that I gathered 
much of the harvest, poor though it may be, which 
I have put into my writings and there, on the banks 
of the little stream which flows 
through the valley, my kindred sleep." 


Q The Home, through its agents and brokers, is 
America’s leading insurance protector of American 
Homes and the Homes of American Industry. 


* THE HOME 
Srsuareance Company 


NEW YORE 
FIRE e AUTOMOBILE e MARINE INSURANCE 


« Semous American Homes ** ** 
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N. Y. Agents Ass’n 
Meeting Next Week 


ANNOUNCE SYRACUSE PROGRAM 





Comprehensive Liability, Financial Re- 
sponsibility, War Damage Among 
Subjects Featured 
The New York State Association of 
Local Agents has completed its program 


for the sixtieth annual convention at 
the Hotel Onondaga in Syracuse next 
Monday and Tuesday. A large attend- 
ance is indicated as hotel reservations 
have been heavy. The meeting will 
open Monday morning with an insur- 
ance clinic, at which important manual 
changes will be considered. The dis- 


cussion leader will be Roy A. Duffus of 
Rochester. 

On Monday afternoon a forum 
cussion on comprehensive liability insur- 
scheduled. The speakers will 
Judge E. W. Sawyer, National 
Bureau of Casualty & Surety Under- 
writers, and John Eglof, Travelers of 
Hartford. Follett L. Greeno of Roch- 
ester and John D. Henderson of Her- 


dis- 


ance is 
include 


kimer, agents, will be commentators. 
Also on Monday afternoon Past-Presi- 
dent Joseph W. Mundus of the Michi- 
gan Association of Insurance Agents 
will speak on “What to Say and How 
to Say It.” 
President’s Report 

At the Tuesday morning session Pres- 

ident Thomas E. Sharp of Rochester 


will present the report of the adminis- 
tration. This will be followed by a 
forum discussion on war damage cover- 
age with Harold C. Conick, assistant 
United States manager of the Royal- 
Liverpool Groups, a speaker. Charles 
M. Epes of Buffalo will be discussion 
leader. General Counsel Walter H. Ben- 
nett of the National Association will 
deliver an address, the subject of which 
has not been announced. 
The New York safety respon 
law and assigned risk plan will be con- 
sidered at the forum discussion Tuesday 
Carroll E. Mealey, Com- 
missioner of Motor Vehicles; Judge B. 
A. Culloton, Deputy Commissioner of 
Motor Vehicles and William Newell, 
manager of the New York Motor Ve- 
hicle ediaae Risk Plan, will be speakers. 

William H. A. Munns, fase will 
present a report of the fire insurance 
conference committee and Albert Dodge 
of Buffalo will report for the casualty 


sibility 


aftern 0Nn. 


and surety committee. 
Pink to Speak at Banquet 

Insurance Superintendent Louis H. 
Pink of New York will be one of the 
speakers at the banquet Tuesday eve- 
ning. Another speaker will be Ben- 
jamin Harrison of Washington, D. C., 
e topic will be “Ceilings and 


MINNESOTA AGENTS TO MEET 
The annual meeting of the Minnesota 
Association of Insurance Agents prob- 
ably will be held at Virginia, on the iron 
the middle of August. This year 
the tenth anniversary of the 
f iron range agents’ re- 
one of the first in 
members want to 
jointly with 


range, 
marks 
founding of the 
gional 
Minnesota, 
celebrate the 
the state 


association, 
and the 
anniversary 
association. 


North America Honors 
C. A. Worthington Agency 


Executives of the Insurance Co. of 
North America Group on April 30 pre- 
sented an honorary certificate to Francis 
R. Zelley, president of the C. A. Worth- 
ington, Inc., insurance agency of Tren- 
ton, N. J., in recognition of its seventy- 
fifth birthday anniversary. The North 
America was the first company taken 
on by the agency which has represented 
it for nearly one-half of the company’s 
entire lifetime. This year marks North 
America’s 150th anniversary as Amer- 
ica’s oldest fire and marine insurance 
company. 

Presentation of the certificate, which 
was accompanied by a personal letter of 
congratulations from John A. Diemand, 
president of the North America, was 
made at an anniversary dinner, at which 
Mr. Zelley was guest of honor, by John 
Kremer, vice-president of the North 
America. Another speaker was Calvin 
S. Roberts, recently named assistant 
vice-president of the Indemnity Insur- 
ance Co. of North America. 

The Worthington agency 
“family” agency since the time it was 
originally organized by A. L. Worthing- 
ton in 1867. It later was taken over 
by his sons and now is directed by Mr. 
Zelley, who has served the agency con- 
tinuously for fifty years. 


has been a 





Heydon Brokerage Manager 
For New Hampshire Fire 


Walter L. Heydon has been appointed 
manager of the brokerage and _ service 
department of the New Hampshire Fire, 
with offices at 75 Maiden Lane, New 
York City. He formerly held a similar 
position with the American of Newark. 
He entered insurance with the City of 
New York Insurance Co. and went with 
the Charles E. Wickham agency when it 
became a general agency in New York. 
He later became manager of the agen- 
cy’s suburban department. 


OHIO AGENTS NAME MARTIN 

Ray P. Martin, Cleveland, an asso- 
ciate in the Cleveland Insurance Agency, 
has been named executive secretary of 
the Ohio Association of Insurance 


\gents, succeeding V. G. Martin who 
resigned to enter active duty with the 
United States Army. Mr. Martin will 
maintain offices in Columbus, but keep 
his home in Cleveland. He served for 
a number of years as deputy state 


treasurer of Ohio. 


tele) 4, IP Ge) aa me). lale) | 
L& lk. & G. 


AMERICAN 
FIDELITY - PHENIX 


COMPLETE 
FACILITIES 


O'GORMAN & 


744 BROAD STREET 


HARTFORD 
NORTH AMERICA 





INSURANCE 
AND REAL ESTATE 


Broker with own business in New York 
City desires associating with firm on 
permanent basis. Extensive experience. 
Willing to go out of town. Age 31, de- 
pendents. Replies confidential. Box 1431, 
The Eastern Underwriter, 41 Maiden 
Lane, New York. 











Phoenix of London Moves 


N. Y. Metropolitan Dep’t 


The New York City metropolitan and 
suburban departments of the Phoenix of 
London Group have moved from 90 
Maiden Lane to 60 John Street where 
they occupy 11,000 square feet of grade 
floor and second floor space. The group 
has occupied the entire building at 90 
Maiden Lane for twenty-one years. 





Manhattan F. & M. With 
Victor Gaites Agency 


The Manhattan Fire & Marine of 
the London Assurance Group has ap- 
pointed the Victor Gaites agency, 41 
East Forty-second Street, as New York 
City representative for fire and allied 
lines and inland marine insurance. Other 
companies in the agency include the 
Vigilant, Federal, Alliance Assurance, 
Columbia Casualty, United States Guar- 
antee, Ocean Accident & Guarantee and 
Reliance. 


Doriss Heads Philadelphia 


Agents-Brokers Committee 


The Philadelphia Insurance Agents 
Association, inactive for the past several 
years, is undertaking a reorganization 
program which will include membership 
by brokers and its name has_ been 
changed to the Insurance Agents & 
Brokers Association of Philadelphia and 
Suburbs. John W. Doriss, Doriss & 
Smith, is chairman of the reorganization 
committee and William Bishop, Hark- 
Peyton & Bishop, is acting secre- 





ness, 
tary. Following are the members of 
the committee: 

John K. Payne, Hare & Chase; 
Nicholas Biddle, Biddle, Townsend & 
Co.; George V. Smith, Stokes, Pack- 
ard & Smith; Malcolm B. Foard, Hut- 
chinson, Rivinus & Co.; Henry H. Platt, 
Platt-Yungman & Co.; Henry C. Town- 
send,* Jr., Robert M. Coyle & Co.; 


Tifft, Tifft, Layer & Co.; and 
Rowland Wagner-Taylor Co. 


ALBANY, N. Y., WOMEN MEET 
The sixth meeting of the Insurance 
Women of Albany, N. Y., was held last 
month at Hotel Wellington. Captain 
Richard D. Fleming of the Albany Fire 
Department gave a lecture on defense 
in conjunction with the showing of 
films. Mrs. Madeline M. Lemperle is 
chairman of the program committee 
which arranged for the event. 


J. Alden 


(George 





WITH FULLER & KERN 

Robert L. Lines, formerly with the 
Home of New York, the Crum & For- 
ster Group and the Barker agency, has 
joined the fire underwriting department 
of Fuller & Kern, New York City agents 
at 116 John Street. Mr. Lines has been 
in insurance over twenty-two years. 
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Virginia Agents to Meet 
In Richmond May 28-30 


The program for the annual conven- 


tion of the Virginia Association of In- 
surance Agents to be held at the John 
Marshall Hotel in Richmond May 28-3 
has been completed. Dave E. Satter- 
field, Jr., representative for the Rich- 
mond district in Congress will make an 
address before the convention at : 
annual banquet the evening of May 29 
Other speakers on the completed pro- 
gram with the subject of their addresses 
are Walter H. Bennett, general counsel, 
National Association, “An Over-all In- 
surance Picture”; H. D. Van Gils, 
agency Supervisor, Automobile of Hart- 


ford, “Personal Property Floater”; 
Rice L. Pendleton, manager, life, acci- 
dent and group department, Richmond 


branch office, Travelers, “Personal Acci- 


dent Insurance” ; Guy Warfield, agent 
of Baltimore, “Insurance in World at 
War.” 





Michigan Agents Move to | 
Curtail Fieldmen’s Visits 


In a move to conserve materials, 1 
line with the war effort, the Michigan 
Association of Insurance "Agents is plan- 
ning a campaign voluntarily to save the E 
companies unnecessary trips by their F 
fieldmen. 

Waldo O. Hildebrand, secretary-man- 
ager of the association, said he will ask 
all member agents to sign a pledge to 
their companies that, throughout the 
war emergency, they will not make i 
necessary for the companies to sen 
fieldmen to their agencies merely to cok F 
lect balances. Mr. Hildebrand said that, F 
from sounding out sentiment among the 
agents, he was certain all members 
would join in the campaign. The sav 
ing in automobile wear and tear and if 
tires by eliminating such trips shoul 
be considerable, Mr. Hildebrand said. 
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E ARE AT WAR! Loyal Americans on the Insurance 
Ww have turned their backs on the fat times, 

easy sales and quick profits of the days before 
Pearl Harbor. With sleeves rolled up they are drafting 
plans to put every available resource to work in an 
all-out drive for victory, without forgetting that theirs is 
the duty to provide adequate insurance protection for 
industry, property, homes and lives in time of war. Sacri- 
fices will have to be made, and willingly. Tightened belts 
are a sound index of better fighting trim. 


In keeping with this trend, new plans will have to be 
made and then again be scrapped and remade. Business 
practices, which we have looked upon as our rights, will 
NE give way to new methods that will cut through established 
ER 2-404 routine in the best interests of the nation’s welfare. 


Only the faint-hearted will look back longingly on the 
E good old days, and then bury their heads in the sands 
of lethargic do-nothingness. Normal conditions for waging 









































BONDS See p 

all-out war call for sacrifice and the courage to give 

up many things which have seemed to be so comfort- 

ing and worth while. We propose to accept these 
cet conditions as normal for the duration and for victory. 
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have proper insurance to value. 





BUSINESS 


Replacement costs since 1933 have increased upwards 
to 60% depending upon location, and are still going up! 
Your local contractor or builder can tell you what the per- 
centage of increase is for your locality. Many residential 
and mercantile policyholders are under-insured today. 
Policies written six months or a year ago are inadequate 
now. With the materials shortage, labor scarcity, priorities, 
etc., rebuilding and repairing will take longer after a fire. 
Check current Fire policies to see that your policyholders 


Rents country-wide are soaring as the housing short- 
age grows. A quick response to the present “rents” situa- 
tion will prove profitable premium-wise. 
Rent & Rental Value Insurance is urgently needed by prop- 
erty-owners to safeguard them against loss of rents and 
rental value. Sell clients first—then prospects. 


With rising rents, 


Extended Coverage is particularly needed nowadays 
in view of increased hazards of all kinds. 
to check over your Fire and Tornado renewals and to insti- 
tute an active campaign for this class. 


Now is the time 








For business-building plans and promo- 
tional literature, you are cordially invited 
to consult our Advertising Department. Its 
facilities are your facilities for the asking. 
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Etna Fire Purchases Woodbridge 
Building at 100 William Street 


The Aetna Fire of Hartford, has pur- 
chased in an all-cash transaction the 
Woodbridge Building at 100 William 
Street, it was announced by Charles F. 
Noyes Company, Inc., who negotiated 
the sale. The seller was the William- 
Platt corporation, of which James A. 
Beha is president. Experts on down- 
town property have long considered the 
Woodbridge Build‘ng to be one of the 
finest locations in the insurance district. 

The purchase takes in the entire block 
on William Street from John to Platt 
Streets, with frontages of 121 feet on 
William Street, 145 feet on John Street 
and 163 feet on Platt Street, and the 
thirteen and 17 story structures on the 
plot cover a ground space of nearly 
20,000 feet. The present building his 
nine Otis elevators, contains 3,500,000 
cubic feet and 200,000 feet of rentable 
space. 

Group Now at 89 Maiden Lane 

The Aetna Fire Group now has New 
York City headquarters at 89 Maiden 
Lane and is the only insurance occu- 
pant of the building which is owned 
by the Federal Reserve Bank interests. 
The company has a lease there so is 
not expected to move to 100 William 
Street for some time. Meantime the 
company expects to lease part of the 
space at 100 William Street for occu- 
pancy by tenants. Mr. Noyes says with 
respect to the immediate, and ultimate 
future: 

“Tt will recondition for temporary oc- 
cupancy the 40,000 square feet com- 
prising the ground floor and first floor 
of the newly acquired property. The 
remaining 160,000 square feet of space 
will probably remain undisturbed for the 
duration of the war. It is understood, 
however, that eventually the site will be 
improved with a modern structure, de- 
signed to meet the special requirements 
of the Aetna Group.” 

The older section of the Woodbridge 
Building was constructed in 1896 and 
the annex in 1904. Details of the pro- 
posed modern building to replace the 
present structure after the war are not 
known. 

The, Aetna is the parent company of 


Woodbridge Building as seen from cor- 
ner of William and John Streets 


the Aetna Fire Group, consisting in ad- 
dition to the Aetna, of the World Fire 
& Marine, Century Indemnity, Piedmont 
Fire, Standard of New York and Stand- 
ard Surety & Casualty. Commenting on 
the purchase of the Woodbridge prop- 
erty, an official of the Aetna said: 

“While our companies are comfortably 
located at 89 Maiden Lane, we have 
for some time looked ahead with a view 
of obtaining an outstanding location 
on William Street, and in the purchase 
of 100 William Street we feel we have 
property in which the increasing busi- 
ness of our fleet can be developed to 
excellent advantage. No location is more 
accessible for the brokers and the pub- 
lic dealing with us.” 





THE BOMBING OF YORK 





No Casualties Among the Yorkshire’s 
Staff and Home Office Building 
Damage Was Slight 
United States Manager Herbert Y. 
Ellen of the Yorkshire has received a 
despatch from A. Harrower, joint gen- 
eral manager, saying that in the recent 
bombing of York by the Germans there 
were no casualties among the staff while 
only minor damage to the home office 
of the Yorkshire was done. The famous 

York Cathedral was not damaged. 


Jamison Will Speak Before 


Syracuse Insurance Women 


George H. Jamison, Deputy Super- 
intendent of Insurance of New York, 
will be guest of honor and speaker at 
the banquet of the Syracuse (N. Y.) 
Insurance Women’s Association on the 
roof garden of the Hotel Onondaga, 
May 18. Approximately 200 reserva- 
tions have been made for the event, 
which will mark the close of the season 
for the association. Marjorie Hull, 
United States Fidelity & Guaranty, 
president of the association, will be 
toastmistress. 

The banquet will be opened to the 
employers of the members, and_ is 
planned as a bosses’ night. The Syra- 
cuse chapter was organized in November 
of last year and its membership is 
limited to women associated with capital 
stock fire, casualty, marine and surety 
companies or their representatives in 
the city. 





Henry P. Whitman Marks 


e . 

50 Years in Fire Insurance 

Henry P. Whitman, vice-president of 
the Phoenix of Hartford and companies 
in that group, on May 1 observed the 
fiftieth anniversary of his connection 
with fire insurance. He was the recipient 
of several handsome bouquets of flow- 
ers and congratulations from business 
associates. 

Mr. Whitman entered insurance at 
Louisville, Ky., in 1892 with the Queen 
and iwo years later was transferred to 
the Atlanta office. In 1898 he became 
an examiner in the home office of the 
New York Underwriters Agency and 
shortly thereafter entered _ general 
agency work. He became special agent 
of the Phoenix in Louisiana and Mis- 
sissippi in 1906 and from that field was 
transferred to Pennsylvania. Mr. Whit- 
man was called to ‘the home office i 
Hartford as general agent in 1914, was 
made an assistant secretary in 1916, 
secretary in 1923 and vice-president 
1928. 





AUTO ASS’N MEETS MAY 27 

The annual meeting of the National 
Automobile Underwriters Association 
will be held on Wednesday, May 2/, 
in the New York Board Room at 8 
John Street. Directors of the associa 
tion will meet on May 26. Because 0 
the war the association luncheon will not 
be given this year. 
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p, H. HEGNER STATE AGENT 





ed by Standard of New York and 
t Fire to Cover New York 
State Territory 

Appointment of B. Harrison Hegner 
“) state agent for the Standard of 
rk and the Piedmont Fire, both 
Aetna Fire Group, was 
4 by President W. Ross 
Hegner will cover the 
York for these 


Nam 
Piedmon 


fre, automobile and marine lines as well 
as all other types of insurance written 
by the companies. : ; 

"Mr. Hegner is a native of New Jersey 
and a graduate of Cooper Union of New 
York. He began his insurance career 
upon finishing his schooling in 1902, 
when he was employed by a New York 
reinsuring agent. A year later he be- 
came a home office employe of a large 
New York fire insurance company where 
he remained for nineteen years. Dur- 
ing this time he learned all branches of 
the fire and marine insurance business, 
‘ncluding development work in the field. 
In 1922 he became a New York State 
special agent for a group of Pennsyl- 
vania fire insurance companies where 
he remained until joining the Aetna or- 
ganization. 





OCD FIRE CONSULTANT 
Goldsmith, Assistant Chief Engineer, 
National Board, Chief Consultant Fire 

Defense Section 

Clarence Goldsmith, assistant chief 
engineer of the National Board of Fire 
Underwriters, has been appointed chief 
consultant to the Fire Defense Section 
of the Office of Civilian Defense, Direc- 
tor James M. Landis has announced. 
Mr. Goldsmith will advise on fire de- 
partment organization for civilian de- 
fense, fire defense education, training 
auxiliary firemen, and designing fire 
fighting equipment, Mr. Landis said. 

Since 1907 Mr. Goldsmith has served 
as a staff member of the National Board 
of Fire Underwriters. From 1911 to 
1915 he was loaned to the City of Bos- 
ton to supervise design and construc- 
tion of its high pressure fire system. 
Asa major in the Quartermaster Divi- 
sion of the U. S. Army he served as 
principal engineer in charge of water 
supply from 1917 to 1918. He still holds 
an inactive commission as _ lieutenant- 
colonel, Quartermaster Reserve. 

For the past thirteen years Mr. Gold- 
smith has served as chairman of the fire 
service extension committee of the Na- 
tional Fire Waste Council of the Cham- 
ber of Commerce of the United States. 
He is a member of the International 
Association of Fire Chiefs and is on 
the fire apparatus and electrical com- 
mittees of the National Fire Protection 
Association. He belongs to the Ameri- 
can Society of Civil Engineers, American 
Institute of Electrical Engineers and the 
American Society of Mechanical Engi- 
neers. 


F. W. Mallalieu, Jr., Goes 
To Field in South Jersey 


F. W. Mallalieu, Jr., who has been 


special agent for the Great American 
Insurance Co. in the suburban New 
York field, has been transferred to 


Southern New Jersey, succeeding Wil- 
liam F, Klee who has resigned. He 
will represent all of the fire companies 
in the group. 

Mr. Mallalieu will make his head- 
quarters at the Philadelphia offices of 
the ¢ mpanies, 110 South Fourth Street. 
He was in the home offices of the Great 
American before being assigned to the 
suburban New York field. 


PITTSBURGH AGENTS TO MEET 

The annual meeting of the Pittsburgh 
Association of Insurance Agents will be 
held Thursday, May 14, at noon. Elec- 
tion of officers and directors and com- 
mittee reports will make up the program. 





McGRUDER GOES TO ALABAMA 





Will Manage Agents’ Association; Was 
with Weekly Underwriter 
at Atlanta 

Millard R. McGruder has been ap- 
pointed executive secretary of the Ala- 
bama Association of Insurance Agents, 
succeeding Lory H. McGeachy, who died 
suddenly April 20, only a short time 
after taking office. Headquarters of the 
organization are in Birmingham. Mr. 
McGruder will assume his new duties 
May 15. 

Mr. McGruder, who has been serving 


as Southern representative at Atlanta 
for the Weekly Underwriter, is well 
known in the insurance newspaper field. 
A native of Louisville, Mr. McGruder 
did publicity work in South America 
and first entered insurance newspaper 
work at Atlanta as editor of the South- 
ern Underwriter, which subsequently 
was absorbed by the United States Re- 
view. He went with the Insurance Field 
at Louisville in 1930, and for a time 
was managing editor of that publication. 
He joined the Weekly Underwriter in 
1940. 

Chairman of the Grand Nest publicity 





committee of the Blue Goose, Mr. Mc- 
Gruder is a former wielder of the goose 
quill of the Georgia Pond and has been 
editor of Blue Goose papers for the 
Kentucky and Georgia Ponds. He is 
publicity director of the Georgia Asso- 
ciation of Insurance Agents and honor- 
ary member and publicity chairman of 
the Atlanta Association of Claim Men. 
He has assisted in the educational 
courses of the Insurance Library Asso- 
ciation of Atlanta and has just com- 
pleted a primary textbook on fire in- 
surance. 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. - Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. - Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. - Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. - Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. - Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY | 


COLUMBUS, O. + Incorporated 1914 











Insurance Company 


Company 


President, Chase National Bank of New York 


Clark, Dodge & Co. 








DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 


EARL D. BABST......... New York City 


Chairman of the Board, American Sugar Refining 


H. DONALD CAMPBELL. New York City 


ARTHUR O. CHOATE. .. .New York City 


DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


JOHN M. DAVIS........ New York City 


Chairman of the Board. Delaware, Lackawanna 
& Western Railroad Co. 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 


PERCY H. JOHNSTON. . .New York City 


Chairman of the Board, Chemical Bank & Trust Co. 





SAMUEL McROBERTS. .. . New York City 


Vice-President, Great American Insurance 
Company 





We ae Re eo oon cvacecscey ss New York City 


President, Great American Insurance Company and Affiliated Companies 


JESSE S. PHILLIPS 


HOWARD C. SMITH..... New York City 
MAURICE J. SULLIVAN. . New York City 
ROY B. WHITE... 


ALEXANDER R. PHILLIPS. New York City | GARRARD B. WINSTON New York City 


New York City 

Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 





President, American Can Company 


Baltimore, Md. 
President, The Baltimore & Ohio Railroad Co. 


Shearman & Sterling, Attorneys 
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Payne Midyette Pleads 
For Unity in Industry 


TALKS TO FLORIDA AGENTS 
Wants Machinery Set Up to Solve Prob- 
lems With Joint Agency-Company 


Representation 


Payne H. Midyette of Tallahassee, 


former president and now executive 
committee chairman of the National As- 
sociation of Insurance Agents, spoke at 
the annual meeting of the Florida As- 
sociation of Insurance Agents at St. 
Petersburg April 24 on Leadership With- 
out Unity. 

He divided his subject into three 
parts: “Lack of unity amongst agents; 
lack of unity in company management; 


with unity in both, visualize the re- 


War Damage Corporation 


It is my firm opinion that when 
the erganization of the War Damage 
Corporation is completed and_ its 
method of operation is determined, 
the agents of this country will have 
a substantial part in its operation. 
I have courage enough to say here 
and now that with the unified support 
of the producers and the companies, 
the War Damage Corporation can do 
the io it was intended by Congress 
to do. 

May I also say that as far as the 
administration of your National As- 
sociation is concerned, there is no 
disunity and if disunity prevails in 
company management, it is regret- 
table. The National Association has 
pledged its manpower and its re- 


sources to the Reconstruction Fi- 
nance Corporation and the War 
Damage Corporation for complete 


support to whatever method of oper- 

ation that may be determined by our 

Government through its representa- 

tives in the interest of all our people. 
Payne H. Midyette. 








sults,” and urged that machinery be 
set up with joint agency-company repre- 
sentation for solving problems in the 
insurance industry. 

“Tt seems to me that in an industry 
as important as the industry we are each 
part of,” he said, “that all with'n 
should be working for one 
common purpose that purpose being 
first to render the highest degree of 
service to the public, to our customers, 
and then to lend our energy in bring- 
ing about the broadest contracts possible 
at the most economical consistent 
with sound practices. 


Finds Companies Divided 


“What do we find? We find our 
companies divided on important subjects; 
we find our agents divided on important 
subjects. Yet I believe that this is 
brought about by a small minority in 
the ranks of both. It seems to me that 
in approaching common problems there 
should be a meeting of minds in both 
the ranks of company management and 
the producers. But we find company 
management formulating plans of opera- 
tion and determining policies in relation 
to subjects of which the producers are 
vitally affected and substantially inter- 
ested without consulting with or taking 
into consideration the views of the pro- 
ducers 


“We 
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cost 
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“T only have to refer you gentlemen 
to the insurance press for you to know 


to what I refer. To give you one clear 
illustration of what I mean, as a repre- 
sentative of producers, I was called from 
my home and away from my business to 
attend a conference with a small group, 
supposedly representing company man- 
agement, and was asked to approve a 
procedure instantly that they had had 
before them for a period of approxi- 
mately nine months. As a renresenta- 
tive of you men sitting in this room 
and as a representative of the member- 
ship of the National Association I re- 
fused to do so. 
Responsibility to Policyholders 

“Again I was sitting in a conference 
where producers were represented with 
company management and company 
management stated its responsibility to 
its policyholders, its responsibility to 
its stockholders, but in no instance then 
or at any other time that I can re- 
member did they express themselves as 
to their responsibility to their agents. 
\t the particular meeting that I refer 
to, I stated, and I restate now, that 
company management has a very definite 
and a very great responsibility to the 
agents of this country who have con- 
tributed so substantially to their success 
and the position they occupy in the in- 
surance world. 

“It seems to me, yet IT hope I am mis- 
taken, that company management is 
prone to forget and is prone to over- 
look that vast army of men that have 
been their first line of defense over all 
the years that the American Agency 
System has prevailed in this great 
United States. I say to you that those 


agents representing large and_ small 
companies alike have been their first 
line of defense, they have been their 


public relations department, and I say 
that these men have done a job in their 
representation of which I know of no 
equal.” 

Mr. Midyette recalled a former state- 
ment of his in which he suggested that 
company management analyze the loy- 
alty of agents and demonstrate the same 
type of loyalty to them and said: 

“T ask company management jointly 
with the producer organizations to bring 
about a unity within, for the purpose of 
saving a great industry that has served 
the American people well. And if I 
might be bold enough to suggest, I think 
the place to start would be for a ma- 
chinery to be set up whereby on matters 
of joint interest that they would be ap- 
proached with joint representation with 
the elimination of individual selfishness, 
with the elimination of group selfishness, 
and with a common purpose, that is, to 
solve a problem or problems jointly for 
the general good of the majority and 
not for the minority.” 


Nebraska Supreme Court 


To Rule on Cancellation 

The Nebraska Supreme Court has been 
asked to decide whether the New Bruns- 
wick Fire Insurance Co. should pay a 
claim on a home destroyed by fire after 
it had ordered its agent, George Vogel of 
Scottsbluff, to cancel the policy held by 
Elmer S. Slafter. 

Court briefs brought out Vogel was 
secking, by correspondence, to get the 
company to revoke its cancellation order 
at the time the home burned. Lower court 
held the claim against the company was 
payable. 


New Un: O: Reunite lin. 


Agents in Minnesota recently were sup- 
plied with the new U. and O. forms and 
work sheets and are now out soliciting 
this business. The new form and. simpli- 
fied work sheet are expected to break 
down some of the sales resistance which 
has hampered agents in writing this type 
of business in Minnesota, Under the new 
gross earnings form the assured may carry 
as low as 50% coverage whereas the old 
form required a 100% coverage. 

The new form is the result of nearly 
two years’ negotiations between the Min- 
nesota Association of Insurance Agents 
and company representatives, The expec- 
tation is that it will bring in considerable 
new U. and O. business. 


INSURANCE GROUP TO MEET 


Name Speakers for Meeting with Na- 
tional Credit Men’s Association 
at Cincinnati 

Don Campbell, credit manager, Amer- 
ica Fore Group at Chicago, as chairman 
of the insurance group of the National 
Association of Credit Men, announces 
the list of speakers for the meeting of 
the group at the Hotel Gibson, Cincin- 
nati, May 13, in connection with the 
annual credit congress of industry and 
the National Association of Credit Men. 
The following will appear: 

J. Dillard Hall, United States Fidelity 
& Guaranty Co.; William J. Claussen, 
Hispard, Spencer Bartlett Co., Chicago; 
B. J. Weldon, Dulaney, Johnston & 
Priest, Wichita, Kan., president of the 
Wichita Association of Credit Men; 
William A. Earls, Earls-Blaine Co., Cin- 
cinnati, chairman, insurance group, Cin- 
cinnati Association of Credit Men; 
Harold J. Lowry, Michigan Mutual Lia- 
bility, president, Detroit Association of 
Credit Men; W. F. Kuffel, assistant 
manager at Chicago for the Phoenix In- 
surance Co. of Hartford, chairman, in- 
surance committee, Chicago Association 
of Credit Men. E. B. Moran, Chicago, 
secretary of the group, will deliver his 
report. 

Mr. Campbell is chairman of the group 
and Messrs. Eaton, Hall and Lowry, T. 
Alfred Fleming, supervisor, conservation 
department, National Board of Fire Un- 
derwriters, and G. H. McClure, Lumber- 
mens Mutual Casualty Co., are vice- 
chairmen. New officers will be elected 
at the close of the Cincinnati meeting. 





PACIFIC BOARD BANS CLAUSE 


Civil Authorities Clause Prohibited on 
Standard Fire Form; New Clause 
for Others 

The Board of Fire Underwriters of 
the Pacific has abolished the civil au- 
thorities clause appearing in the tariff 
and its use is prohibited after April 1. 
On and after that date, no civil authori- 
ties clause may be attached to the 
standard California fire policy but the 
following may be used on any policy 
other than the standard fire form: 

“The insurance provided in this pol- 
icy is extended to include direct loss 
and damage to the described property 
caused by acts of destruction executed 
by order of duly constituted civil au- 
thority during a conflagration to retard 
the spread thereof, provided however, 
the conflagration is not caused directly 
or indirectly by: (1) bombardment, in- 
vasion, civil war, insurrection, rebellion, 
revolution, military or usurped power or 
by operations of armed forces while 
engaged in hostilities (whether war be 
declared or not); or (2) by riot or civil 
commotion (unless liability for loss or 
damage -by riot or civil commotion is 
specifically assumed under this policy by 
endorsement) ; subject, moreover, to all 
the other terms and conditions of this 
policy. This company shall not be lia- 
ble, however, for more than the amount 
for which it would have been liable had 
the loss been caused by fire.” 

When this clause is attached to a 
policy covering use and occupancy, ex- 
tra expense, rent, leasehold interest or 
profits and commissions, the term “di- 
rect loss or damage” means loss, as lim- 
ited and conditioned in the policy, re- 
sulting from direct loss or damage to 
the described property from the peril 
insured against under this civil authori- 
ties clause. 


Walter H. Grothause, general chair 
man, and Francis F. Ludolph, secretary, 
of the general convention committee of 
the San Antonio Insurance Exchange, 
have issued a letter to all members of 
the Texas Association of Insurance 
Agents, and to all company representa- 
tives of the state, to attend the forty- 
eighth convention of the Texas Asso- 
ciation at San Antonio May 21-23. 


—=! 


GOODPASTER ISSUES RULING 


Kentucky Agents Must Write Insurance 
on Corporations Controlled 
Outside State 
Insurance covering property of Ken- 
tucky corporations can be written only 
by resident agents, even though the cor. 
porations may be controlled by parent 
companies in another state, the State 

Insurance Division has ruled. 

A regulation issued by Sherman Good. 
paster, State Insurance Director, saiq 
the Division learned policies on Kep. 
tucky property had been issued in the 
name of parent out-of-state corporations 
with any loss payable to Kentucky cor. 
porations owning the property. 

To prevent this practice, the Division 
said it would take action against licenses 
of Kentucky agents splitting commis. 
sions with out-of-state agents issuing 
such insurance. 

“The fact that a Kentucky corpora. 
tion is owned or controlled by a foreign 
corporation or non-resident stockholders 
does not affect the Kentucky resident of 
the corporation,” the regulation said, 





UNAUTHORIZED CARRIER WINS 


No Wrongful Act Pleaded in Case 
Against Attorney-in-Fact and 
Reciprocal 
In an action against underwriters and 
their attorney-in-fact on a fire policy, 
the plaintiffs alleged that the under. 
writers were not authorized under the 
Texas state insurance laws to issue and 
deliver a standard form of policy and 
that neither the underwriters not their 
attorney-in-fact had a State Department 
of Insurance permit authorizing the en- 
gagement in insurance business in the 

state. 

Judgment against both defendants was 
affirmed by the Texas Civil Court of 
Appeals, 127 S.W. 2d 538. On appeal 
it was held that there were no allega- 
tions in the pleading to sustain a cause 
oi action against the attorney-in-fact 
and the judgment against him was there- 
fore reversed and the case remanded. 

In order to recover against the at- 
torney-in-fact it was necessary to allege 
and prove a wrongful act in the issu 
ance of the fire policy and participation 
therein of the attorney -in- fact. No 
wrongful act was pleaded; and it was 
specifically pleaded that the policy was 
issued “conformable to the insurance 
laws of the state of Texas.” Shoemaker 
v. Meyer, Texas Commission of Appeals, 
152 S.W. 2d 741. 





FLORIDA GETS MORE TAXES 


Commissioner Larson Reports 9% In- 
crease in Premium Levies; Sets 
New High Record 
Florida has collected 9% more this 
year from its 2% tax on insurance pre- 
miums than it did last year, State Treas- 

urer J. Edwin Larson says. 


Mr. Larson, who also is State Insur- © 


ance Commissioner, said this year’s col 


lections of $1,135,779 have set a new | 


record for the insurance premium tax. 
The tax was due March 1, and Mr. 
Larson said only a negligible amount 
remains to be paid during this fiscal 
year which ends June 

Last year, the total revenue from the 
tax was $1,042,963. ; 

The tax on fire and casualty insur 
ance premiums produced $495,804 this 
year against $460,382 last year, and the 
life insurance tax amounted to $639,974 
against $582,580. 





AGENT’S LICENSES REVOKED 


Superintendent of Insurance Louis 
Pink of New York has revoked the It 
censes of Buckley-Walt, Inc., 130 North 
Main Street, Port Chester, N. Y. The 
corporation was licensed as an agent 0! 
two companies under Section 113 6 
the Insurance Law and of six companies 
under Section 115. Its president an 
qualifying officer, Eugene F. Buckley, 
was found to be incompetent and um 
trustworthy within the contemplation 0 
the insurance law to act as an insurance 
agent. 
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War Risk Information Now Handled 


By Special Underwriters’ Committee 


Initial Announcement States Losses on Submarine Sinkings 


Have Been Absorbed Without Materially Affecting Any 


Company; Wartime Insurance Described 


The American Institute of Marine 
Underwriters, comprising most of the 
insurance companies engaged in the un- 


derwriting of all forms of shipping in- 
surance in the United States, announced 
last Friday appointment of a special 
committee to serve for the duration of 
the war as a clearing house for informa- 





REED 


de velopments relating 


HENRY H 


1] 


tion on all to the 


insurance American ships and cargoes 
im, hs. pend representing the Insur- 
ance Co. of North America, has been 


committee. F 
the Institute 


named chairman of the 
B. McBride, president of 
and head of the Atlantic marine de- 
partment of the Fireman’s Fund, is a 
member of the committee together wit] 
O. C. Torrey of the Marine Office of 
America, J. S. Gilbertson of the Hart- 
ford Fire and F. B. Zeller of Royal. 
_ Hereafter announcements dealing with 
insurance on hulls handled by the Amer- 
ican Marine Insurance ekdieanen and 
with insurance on cargoes handled by 
the American Cargo War Risk Reinsur- 


ance Exchange, will be cleared through 
the information committee of the insti- 
tute, acting for the marine insurance 
industry. 


Losses Widely Spread 


In its initial announcement, the com- 





mittee pointed out that heavy losses 
to shipp in the first three months of 
this vear as a result of war conditions 
have been spread among the insurance 






panies in such a way that they have 
been absorbed without shock and with- 
out materially affecting any individual 
msurance company or the marine com- 
panies as a whole. This is the result 


of provisions made by the marine compa- 





nies many months ago in anticipation 
war conditions, including the forma- 
tion ot the cargo exchange and the uti- 
lization the syndicate for the insur- 
ance of hulls. 
In order to bring the revenue of the 
Insurance companies into line with ma- 
Tin€é losses on the basis of recent ex- 
perience the syndicate, which under 





writes insurance on the hulls of Amer- 
ican merchant ships, has recently in- 
creased rates on marine risks which 
represent the ordinary type of shipping 
insurance as distinguished from war 
risks. This increase amounts to 37Y%4% 
and takes the place of an increase of 
about 1214% which went into effect as 


of January 1, 
shipments, 
frequent 
creased 
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Government Restricted on War Risks 


Until April 


months after the 


several 


U 


nited 





States entered the war the United States 
Government was unable to take any im 
portant part in the insurance of Amer- 
ican vessels against war risks, because 
of certain restrictions in the then ex- 
isting war risk act which had been 
passed in 1940. This act reflected the 
strong prejudice which Congress then 
felt against allowing the United States 
Government to become involved in any 
transactions which might bring it into 
conflict with any of the nations then at 
war. For example, the government could 
not insure any vessel carrying contra- 
band—a provision whtch automatically 
eliminated most American vessels en- 
gaged in foreign commerce. 

“During this period, which 
until the passage of supp jemental le; 


conimued 


lation early in April, 1942, the andinane 
constituted the only market in_ this 
country where American’ shipowners 


insurance for the 


vessels. In order 


could obtain war risk 
full value of their 
meet this demand and afford facilities 
essential to the foreign commerce of 
the United States the members of 
syndicate assumed much larger lines 


than they would have preferred to carry 
or would have carried under normal 
conditi ms 

“As soon as the Government acquired 
the necessary powers the major par 
of the war risk insurance was taker 
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in this field. In the n leantime premiums 
have been raised to a level whicl 
pected to cover the losses even 

the unfavorable nditions now 

ing.” 

Shipping Insurance in War Time 

The newly formed ccmmittee issued 
to the press last week randun 
on the insurance of shipp n war 
time. ‘ 

Mo 
in all 
sult 
m t 
shipp1 
fied n 
tivities of 
in the lestruc s S and Cargoes 
but also in a series accidents s s 
which, while not a b direct a 
of war, are attributa the wor 
wide prevalence Ol War C 1 

“War Risks” and “Marine Risks” 

Shipping insurance in war time is di- 
vid r underwriting purj 
two ¢ ications—war risk “€ 
and 1 insurance Th e er 
const s risks g trom ts 

f war, such as capture, sinkings, r- 
pedoing, shelling bombing, | striking 
mines, etc. Marine risks are based 

hat would normally be the usual haz- 
ards of navigation but which, at the 
present time, are hazards intensified at 
multiple war conditions. 

For exat np le the number of collisions 
between lips at sea has increased 
ale because vessels have been run- 

without lights. There has als 








een an increase in the number of ships 
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A.M.A. Names Speakers 
For Insurance Meeting 


IN NEW YORK 


CONFERENCE 


Speakers from Fields t Insurance, In- 
dustry and Government to Discuss 
Fieeaty Topics 
conference of 
American 
held at 


Speake rs for the Spring 
the insurance yt. of 
Management Association to be 
the Hotel Astor, New York City, May 
27 and 28, are announced this week. 
They include a group of distingu‘shed 
names in insurance, other industries and 
the Government. 

The first day’s session will be devoted 
to a panel discussion on insurance cover- 
aves of a hypothetical firm, “The Mythi- 
cal Manufacturing Corporation,” illus- 
trating the basic underlying principles 
of anrtiaee insurance, determination of 
possible and probable losses, what risks 
should be insured and what risks may 
safely be assumed. 

An explanation of the 
personnel, equipment and 
this typical company will be 
detail in the program. 


plant layout, 
activities of 
printed in 


Fleming as Buyer 

Reginald Fleming, insurance 
Commonwealth & Southern Corp., 
York. vice-president in charge of 
insurance division of the A. M. will 
represent the buyer, with the panel of 
experts made up of the following: 

The broker, Roy Jenkins, Alexander 
& Alexander, New York; agent, E. B. 
Berkeley, president, Cleveland Insurance 
Agency, just elected president for a sec- 
ond term of the Insurance Board of 
Cleveland; fire insurance, Ivan Escott, 
vice-president, Home Insurance Co.; ma- 
rine insurance, John Rogers, Chubb & 
Son, New York; casualty insurance, T. 
Y. Beams, vice-president, Royal Indem- 
nity; adjusters, George Forrow, Atlan- 
tic Mutual Insurance Co.; D. Macleod, 
Marsh & McLennan, New York, and 
Walter C. Feinster, Jr, Fire Companies 
\djustment Bureau, Philadelphia. 
Government Requirements 

topic for the 
Insurance 
(;sovernmental Contractors. 


manager, 
New 
the 


second morning 
Requirements of 


Ralph H 


First 


session 1s 


Bell, insurance manager, United Parcel 
Service, New York, will serve as cha‘r- 
man. J. A. Coleman, treasurer, Ameri- 


can Type Founders, Elizabeth, N. J., will 
sneak, as will representatives of the in- 
surance divisions of the army and navy, 
whose names will be announced later. 
In connection with this feature, the pro- 
gram note says: 

“There is now no standard to enable 
the contractor doing business with one 
of more Government offices to ascertain 
what he will be required to carry in 
the way of insurance. The result is a 
considerable amount of uncertainty, con- 
fusion and delay. In this discussion it is 
hoped to develop a reasonable standard 
to represent the views of those engaged 
in this type of work.” 

War Damage Insurance 

The 

War 


be Perey 


second topic for this session is 
Damage Insurance. Speakers will 
Chubb 2nd, who resigned re- 
partner in Chubb & Son to 
devote full time to his position as direc- 
tor of insurance of the War Shipping 
Administration, and Hovey T. Freeman, 
president, Manufacturers’ Mutual Fire 
Insurance Co., Providence. This subject 
will be treated from the standpoint of 
protection against damage on land and 
at sea. It will be a factual presentation 
and not a philosophical discussion of the 
relative places of Government and busi- 


+1 
centl ad a 
] 


(Continued on Page 33) 


New Committee to Study 
War Accident Policy Pool 


C20) Great North- 
Life, re- 
cently appointed the 
Health & Accident Con- 
ference which is studying the advisabil- 
ity of writing accident insurance cover- 
ing war hazard risks only, under a pool- 
ing arrangement. Associated with Mr. 
Pauley in making this study are John 
Miller, Monarch Life; George Young, 
Inter-State Business Men’s; O. F. 
Davis, Illinois Bankers Life; George F. 
Manzelmann, North American Accident; 
R. J. Wetterlund, Washington National; 
A. D. Johnson, United Insurance, and 
T. Loyal Anderson, Federal Life. 

It is understood that this committee 
will have its report ready in time for 
the annual Conference convention, May 
25-28, in Kansas City. 


Pauley, secretary, 


ern Chicago, is chairman of a 
committee = in 


Underwriters 





RANKIN MARTIN ADVANCED 
Production Manager for All Bonding 
Lines in Standard Accident; Formerly 

Executive Representative 

Rankin Martin has been promoted by 
Standard Accident to be production man- 
aver for all bonding lines of the com- 
pany. For the past two years he has 
served as executive representative of 
Standard’s bonding department and dur- 
ing this time has visited practically all 
general agents and branches of the 
company. Prior to joining the Standard 
Mr. Martin spent thirteen years with 
ihe National Surety. 


Insurance Economics Society Being 


Revived; W. G. Curtis Its Founde; 


The threat of Federal disability in- 
surance as contained in the recent an- 
nual report of the Social Security Board 
has caused considerable apprehension as 
to the effect of such a far-reaching Fed- 
eral disability insurance plan, should 
become enacted by Congress into law. 
Although such a move is not imminent, 
the accident and health business in a 
preparedness move has revived the In- 
surance Economics Society of America, 
founded in 1917 by G. Curtis, now 
president of the National Casualty of 
Detroit. This organization, national in 
scope, is assuming the job of presenting 
factual information and data to the pub- 
lic and to the insurance business. As a 
clearing house for dissemination of in- 
formation it will insure that full and fair 
consideration be given to all social in- 
surance proposals. 
Christened “Under Fire” 

The Insurance Economics Society had 
its christening “under fire” twenty-five 
years ago. A wave of social insurance 
proposals made their appearance around 
that time in the form of compulsory 
state health insurance legislation. Dur- 


ing the five years beginning in 1916, 
such bills appeared in New York, Ohio, 
California, Massachusetts, Connecticut, 
se eal Maryland, Michigan, Illi- 
nois, Minnesota, Wisconsin and Oregon. 
In addition, several state legislatures ap- 
pointed interim committees to under- 
take a study of this subject. None of 
these measures were ever enacted due 
to the splendid dissemination of infor- 
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JAMES R. GARRETT 
New York State Chairman 


mation through the medium of the In- 
surance Economics Society and through 
other sources opposed to these laws. 

Now again, insurance is faced with a 
threat tending to replace private insur- 
ance with compulsory government in- 
surance. The Insurance Economics So- 
ciety is now preparing to function again 
as in 1916- 21. Committees are being or- 
ganized in each state to contact effec- 
tively all insurance groups and to place 
adequately before non-insurance groups 
the objectionable features of Federal dis- 
ability insurance. 

At a later date, the Society will pub- 
lish bulletins, pamphlets, and issue re- 
leases concerning developments in_ this 
field. It will be done through a staff 
with economists, research men_ and 
others qualified to compile this  infor- 
mation. 


J. R. Garrett N. Y. Chairman 


First state chairman to be selected is 
James R. Garrett, immediate past presi- 
dent of Insurance Federation of the 
State of New York, who will head the 
New York State educational campaign. 
Interviewed this week at his office in 
New York City, Mr. Garrett said: 

“The Insurance Economics Society is 
in no sense a lobbying organization. Its 
primary purpose is educational, i.e. to 
give the public and the members of 
congress a picture of the accident and 
health business and the reasons in our 
opinion why it should not be destroyed. 

“The compulsory system has been tried 
in Europe, particularly in Germany and 
England, and in the opinion of experts 
who have conducted an exhaustive re- 
search of the results, it is an absolute 
failure. Not only has the standard of 
the medical treatment deteriorated but 
the average period of disability has ex- 
tended due in large part to malingering. 

“The subject is so important that con- 
sideration of it, if at all, should be de- 
ferred until after peace has come; cet- 
tainly not now in the midst of an all- 
out war. We further feel that every 
dollar of our money should be devoted 
to winning this war. We should not in- 
dulge at this time in social experiments.” 





K. R. THOMPSON IN ARMY 


Kenneth R. Thompson, one of the 
most popular of A. & H. men along 
William Street and who has_ been 


running the L. D. Muller Agency, Inc., 
A. & H. specialists, is now in uniform, 
assigned to Camp Upton, L. I., but is 
on furlough to May 14 so as to put the 
agency’s affairs in shipshape _ order. 
While he is away his father, Robert E. 
Thompson, will run the agency. 
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Conn. General Enters 
Non-occupational Field 


TO REACH WAR PLANT WORKERS 





New Accident Coverage by Rider to 
Protect Those Engaged in Occupa- 
tions Below “C” Class 
Connecticut General Life entered the 
non-occupational A. & H. field this week, 
making the announcement that this step 
is taken so as to insure those persons 
engaged in war work and more hazard- 
ous occupations “for injuries not arising 





Aetna Life’s Action 
The Aetna Life Insurance Co. is 
entering the non - occupational field 
on May 15, on which date three new 
accident policies will be put on the 
market. 








out of, or sustained in the course of any 
employment for wage or profit.” The 
new coverage will be provided for indi- 
viduals engaged in occupations classified 
below C, and the company says: 

“We are prepared to issue on satis- 
factory applications policy forms TS, 
TWS, TD, or TR, subject to a rider 
which will exclude injuries arising out 
of or sustained in the course of any em- 
ployment for wage or profit. 

“By the use of this rider we can offer 
protection on a non-occupational basis 
at a comparatively low rate, the cost be- 
ing the same to all eligible risks in the 
same age group. The premium charged 
will be that shown in the rate book for 
the respective policy forms when issued 
in Class A. 

“This form of protection is designed 
especially for the worker who is covered 
by workmen’s compensation while en- 
gaged in his occupation, and non-occu- 
pational policies should be sold only to 
such persons. These contracts will be 
offered in amounts up to $5,000 princi- 
pal sum, $25 weekly indemnity and $1,000 
medical reimbursement, subject to the 
usual 80% rule. 

Announcing the development George 
Goodwin, secretary of the company, said: 
“We believe there is a very definite field 
for this new type of insurance, which 
for the first time enables the industrial 
worker to obtain a policy containing the 
popular and valuable reimbursement pro- 
vision, and that our agents will be glad 
of the broadened opportunities for con- 
tacts with people who need this protec- 
tion.” 





JEROME S. MILLER’S WORK 


Revises Section on Business Insurance 
in Prentice-Hall New Business 
Executive’s Handbook 
Jerome S. Miller, insurance broker 
and author, New York City, has revised 
and brought up to date the section on 
business insurance in the new “Business 
Executive’s Handbook,” just published by 
Prentice-Hall, Inc., New York ($7.50). 
This is a 1,600 page volume of which 
more than 30,000 copies of the original 
edition have been sold. The new edition 
is divided into seventeen sections, and is 
considered to be practically a one-vol- 

ume business library. 

The business insurance section dis- 
cusses such subjects as law governing 
policies, reducing costs, fire, liability, 
compensation, automobile, burglary in- 
surance, bonds, credit insurance, busi- 
ness life insurance, Group insurance, and 
other miscellaneous coverages 

Mr. Miller, of the brokerage firm 
Harry Miller & Son, is the author of 
History of Insurance Brokerage,” and 
of “Selling Accident and Health Insur- 
ance.” He devotes much of his time to 
Insurance surveys. 





PIONEER WOMAN AGENT DIES 
Mrs. Nancy Jane Campbell, 84 years 
old, pioneer insurance agent at North 
Vernon, Ind., formerly head of the old- 
est insurance agency there, died recent- 
ly in Indianapolis. She was active un- 
til a year ago and saw forty-two years 
otf service in the same business. 


CHANGE CONVENTION PLANS 





Personal A. & H. Bureau Will Meet 
June 5 in N. Y. City Instead of Two- 
Day Session in Westchester 

Due to the war the Bureau of Per- 
sonal Accident & Health Underwriters 
changed its annual convention 
plans. Instead of a two-day session at 
Westchester (N. Y.) Country Club, June 
4-5, the meeting will be held at Hotel 
Pennsylvania, New York, on Friday, 
June 5. This change will not materially 
affect the scheduled program as_ the 
usual committee reports will be made in 
the morning followed by luncheon and 
an afternoon Underwriters Forum which 
will be chairmanned by Raymond A. 
Payne of the Travelers. 

Program chairman for the meeting is 
Paul Rogers of the Aetna Life. 


has 





H. & A. CONVENTION CHANGE 





J. M. Smith, Continental Casualty, Can- 
cels as Speaker; W. F. White, Globe, 
May Do So Because of War 

At the urging of his fellow officers 
J. M. Smith, vice-president, Continental 
Casualty, is taking a well-earned rest 
this month. He has been the driving 
force behind Continental’s outstanding 
production in A. & H. lines; has done 
a fine job. Because of his holiday, Mr. 
Smith will not be able to keep his 
speaking engagement at the annual con- 
vention of the Health & Accident Con- 
ference, scheduled for May 27 in Kan- 
sas City. He was to have talked on 
Wartime Selling of Disability Insurance. 

Another speaker at this meeting who 
may not be able to attend—because of 
the war—is W. F. White, A. & H. su- 
perintendent, Globe, Royal and Eagle 
Indemnity companies. His subject is 
Effect of War on British A. & H. Com- 
panies. 

Executive Secretary Harold R. Gor- 
don reports that advance registrations 
for the meeting indicate that it will be 
one of the best attended in recent years 
—and one of the most important. 





REVISE N. J. COMP. RATES 





Department Approves Completed Revi- 
sion; Lawrence Says Scope Includes 
All Standard Schedules 

A. R. Lawrence, chairman, Compen- 
sation Rating & Inspection Bureau of 
New Jersey, announces that the com- 
pleted revision of the rate structure for 
workmen’s compensation in the state has 
been approved by the Commissioner of 
Banking and Insurance, to apply on and 
after July 1. 

The scope of the revision includes all 
of the standard schedules for workmen’s 
compensation operations but does not 
include the chemical and dyestuff rating 
plan or the operation of vessels. Em- 
ployer’s liability insurance for occupa- 
tional disease claims not within the 
workmen’s compensation act is subject 
to separate action. Mr. Lawrence says 
in his announcement: 

“In their studies the governing com- 
mittee and bureau staff have had avail- 
able nine policy years of experience 
through issues of 1939 on New Jersey 
operations and Pure Premium Revision 
No. 9 of the National Council with coun- 
try-wide experience through 1938 policy 
issues. All of this material has been 
employed in truing up classification rela- 
tivity which has been complete within 
the stated scope. Rate level has been 
determined by reference to the pooled 
results of local operations in the calen- 
dar years 1940 and 1941 adjusted to 
present collectible basis. 

“Upon such test an increase of 6% 
in the over-all collectible total of pre- 
mium income, all sources considered, was 
indicated to be necessary and rates and 
rating values so determined have been 
approved. By this process you will ob- 
serve the purpose to reproduce as exact- 
ly as may be a normal loss ratio upon 
the composite underwriting situation dis- 
closed by the operations of the two most 
recent calendar years. Such datum test 
and rating program has been consist- 







demand. 


11 Commerce St., Newark, N, J. 


Man Power Shortage in Claims Field 
What are YOU doing about it? 


Even before Pearl Harbor the man power shortage in insur- 
ance company ranks was serious. Now it is more so. Particularly 
in claim department personnel for field assignments. 


The result is that the demand is increasing for outside facilities 
to handle claim investigations. New Jersey Claim Service Bureau, 
serving insurance companies since 1925, is ready to meet that 


COMPLETE DEPARTMENTS :—Automobile (all lines) 


Fire, Casualty, Workmen’s Compensation 


NEW JERSEY 
CLAIM SERVICE BUREAU 


Branches: Asbury Park, N. J.—Newton, N. J. 











Phone: Mitchell 2-7080-1 









Need for Periodic Health Exams 


Stressed at A. & H. Meet in N.Y. 


The Accident & Health Club of New 
York at its April dinner meeting was 
treated to a discussion of medical and 
physical case history of 19,923 men, ages 
20-36, who had been examined for army 
service by selective service boards prior 
to May, 1941, and whose defects had 
been tabulated and analyzed as a guide 
in future examinations. The speaker 
was Dr. Reynold E. Church, traumatic 
surgeon, who is assistant professor of 
clinical surgery at Columbia Post Grad- 
uate School, who said that A. & H. men 
should be interested in the “hidden” de- 
fects gleaned from this survey. 

One of the lessons learned from this 
study, in Dr. Church’s opinion, is that 
it brings to the fore the need for peri- 
odic health examinations. “We have got 
to find the ‘hidden zone’ of disease in 
the people with defects, and eventually 
such defects will become real and ap- 
parent,” he said. The passage of legis- 
lation providing for such periodic ex- 
aminations would. not surprise Dr. 
Church, who told the A. & H. men that 
already the government is operating 
physical rehabilitation clinics in  Vir- 
ginia and Texas. And these may be en- 
larged to a national program if the war 
stretches out. 

Health Ins. After Age 50 

Giving a few insurance angles to the 
selective service “case history” Dr. 
Church said that his graphs point to a 
decrease in the number of insurable 
males as their ages increase. In his 
opinion, “you should not insure men 
rejected for military service without ex- 
amination under your present system of 
underwriting A. & H. Asked whether 
he would write health insurance after 
age 50 he said: “Decidedly yes, but at a 
rate.” 

The meeting opened impressively with 
a prayer offered by President Clement 
F. Demsey of the Travelers for “the 
boys in the armed forces of our country 
as well as of the United Nations.” Nor- 
man E. Walter, Connecticut General, 
secretary of the club, read the minutes 
of the March meeting at which Harold 





ently employed by the bureau for a 
number of years. In it is no allowance 
for underwriting profit, for catastrophic 
or other special contingencies, nor any 
estimate or allowance for the possible 
added hazard of belligerent acts against 
the civilian operations of a nation at 
war. 

“The result is therefore to approxi- 
mate the latest disclosure of conditions 
actually developed and to avoid the con- 
troversial field of speculative future de- 
velopments which involve so many un- 
certainties of wide variety. In conse- 
quence all such favors are remanded to 
the future disclosure of actual operating 
results.” 


R. Gordon gave his notable address on 
the compulsory health insurance threat. 
Treasurer W. F. McCarthy, Equitable 
Society, reported that the club now has 
230 paying members; that finances are 
in a healthy state. 

President Demsey directed attention 
to the new directory, distributed that 
evening, and extended praise to Julius 
L. Ullman of W. L. Perrin & Son, Inc., 
who prepared it. “Year in and year 
out Jules Ullman has done a fine, con- 
scientious job,” said Mr. Demsey. Men- 
tion was also made of the plan which 
Third Vice-President C. F. McLaugh- 
lin, U. S. Casualty, is developing to keep 
in touch with club members “in the 
service.” 

Finally, President Demsey announced 
that the club will hold both its annual 
outing in September and its Christmas 
party despite the war. He praised the 
esprit de corps now existing in the club. 
He also dropped a hint that a few 
months hence a program of great im- 
portance to the A. & H. business would 
be announced of which J. R. Garrett, 


National Casualty, will be in charge 


EMPLOYERS’ GROUP CHANGES 








Reynolds to Rhode Island; Boutillier to 
Connecticut; Lonergan to Boston; 
Shaw to New York 
Clarence A. Reynolds, formerly super- 
intendent of the agency and production 
department in the New York office of 
the Employers’ Group, has been pro- 
moted to the position of resident man- 
ager of the Rhode Island department 
and Arthur D. Boutillier, formerly resi- 


dent manager of the Rhode Island 
department, has been transferred to 
the position of resident manager of 


the Connecticut department, succeeding 
George E. Lonergan, who has been as- 
signed special duties at the home office. 
George R. Shaw, for several years as- 
sociated with the agency and production 
department at the home office in Bos- 
ton, has been transferred to the New 
York office to succeed Mr. Reynolds. 

Mr. Reynolds has been connected with 
the New York department of the Em- 
ployers’ Group since 1918, serving first 
in the New York City office as under- 
writer, until his transfer to Buffalo as 
manager of the Western New York 
service department in 1929. He returned 
to serve as superintendent of the New 
York agency department in 1931, 
handling both underwriting and produc- 
tion until 1936 when he concentrated on 
production only. 

Mr. Boutillier is well known among 
New England insurance men, having 
been with the Employers’ for over thirty 
vears. Before he took over manager- 
ship of the Rhode Island department in 
1939, he was assistant resident manager 
of the New England department. 
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P. W. Cook 30 Years with 

Connecticut General 
HONORED AT DRUG CLUB PARTY 
in Fire Field and in Journalism 


Before Entering Accident and 
Health Field 


Was 


ago Philip Walter Cook 
for the 


lurty years 


opened an accident department 
Connecticut General in New York City. 
date, May 1, he 


found on his arrival at his office a num- 


Qn the anniversary 





PHILIP WALTER COOK 


ber of floral pieces, and during the day 
applications for A. & H. policies 
In the afternoon many 


SIXty 
were presented. 
brokers, agents and some general agents 
attended a surprise cocktail party in his 
honor at the Drug & Chemical Club. 


After leaving Boys High School, 
Brooklyn, Mr. Cook went with the 
Northern Assurance as an office boy. 
George W. Babb was United States 
manager and Thomas A. Ralston was 
assistant United States manager. He 


became an endorsement clerk. He then 
joined the Spectator Co., in the auditing 
department, worked on statistics and its 
Year Book for some time, as well as 
writing articles for the paper, and then 
was transferred to the business depart- 
ment where he called on insurance com- 
panies and agents throughout the coun- 
try selling Spectator publications. When 
Alfred M. Best established a branch in 
Chicago, Mr. Cook was made Western 
manager. Among interesting experiences 
he had there was in helping to put out 
of business a number of fly-by-night fire 
insurance companies having fancy titles, 
some of them pretending to be British 
Lloyd’s outfits. One of these operators 
went to jail for a year. Returning East, 
Mr. Cook joined the burglary insurance 
department of the Empire State Surety, 
later becoming vice-president. 


Joins Connecticut General 


Thirty years ago the Connecticut Gen- 
eral started to write Accident and 
Heal irance. Mr. Cook went with 
the company then and became a part- 


ner of Charles J. Goulden at 220 Broad- 
way as Goulden & Cook, writing A. and 
H. Goulden’s life insurance partner was 
Hugh Millar, the general agency being 
known as Goulden & Millar and it had 
been started in April, 1904. Messrs. 


Goulden and Millar had met in Cuba dur- 
ing the Spanish-American War. 
In 1915 Wal- 


Mr. Millar died in 1911. 


ter T. Gudeon, who had begun with 
Goulden & Millar as an office boy and 
who has been with the Connecticut Gen- 
eral 35 years, was taken into partner- 
ship in the life department, name of 
which was changed to Goulden & 
(Giudeon. In 1917 the two firms merged 
and became Goulden, Cook & Gudeon. 
The agency moved to 91 William Street, 
then for five years was at 130 William 
Street. It moved to its present loca- 
tion, 80 John Street, in 1928. P. W. 
Cook has specialized in accident and 
health end of the agency and Walter 
T. Gudeon in the life insurance end. 
The agency has about 2,500 accounts 
with producers. 

“In my thirty years in the New York 
field,” said Mr. Cook this week, “I have 
noticed that nearly all life insurance 
agents sell Accident and Health insur- 
ance. More people are becoming inter- 
ested in Accident and Health all the 
time. A number of people in the busi- 
ness now make a specialty of writing 
A. & H. insurance on the lives. of 
policyholders, which has naturally in- 
creased the field of prospects. Recently, 
the Connecticut General reduced the age 
limit for medical reimbursement down 
to Age 5, and that has also stimulated 
interest in A. & H. Also, I note that 
a great deal of Group hospitalization is 
being written.” 

Goulden, Cook & Gudeon have made 
an unusually large increase in produc- 
tion this year. 

Mr. lives in Short Hills, N. J. 
He and Mrs. Cook have three children: 
Mrs. Natalie Richards of Jackson, 
Mich.; Robert Walter, who is in the 
Army’s Quartermasters Corps and was 
last heard from in Angeles; and 
Chester S., a draftsman for the Postal 
Telegraph Co. 
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ik. H. Ferguson Goes 
With Occidental Life 


Former President A. & H. Underwriters 
Succeeds Anderson in Chicago; New 
Officers’ Careers 


Fe 
dent of the National Association of Ac- 
cident & Health 
superintendent of the accident and 
health department of the Great North- 
ern Life, Chicago, has been appointed 
accident and health division manager for 


Ferguson, immediate past presi- 


Underwriters, agency 


E. H. FERGUSON 


the Oce‘dental Life of Los Angeles at 
its Chicago office. He succeeds A. D. 
\nderson, who is being promoted to a 
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“PROMPT PAYING PRE- 
FERRED,” a phrase coined 
long ago, is a slogan by which 
this Company is known 
widely among Agents, Brokers 
and Policyholders alike. 


Now rounding out 56 years 
of service, the continuing suc- 
cess of the Preferred is built 
upon a steady, natural growth. 
Emphasis on intelligent in- 
surance underwriting, both in 


AUTO 
PLATE GLASS 








“Prompt Paying Preferred” 


20 + YEARS of SERVICE 


the field and home office, and 
prompt settlement of claims 
has assured this growth. 








That the course the Preferred 
has followed met the approval 
of Producers of the highest 
type throughout the nation, is 
evidenced by the fact that the 
mutually profitable relation- 
ships between the Company, 
its Agents and Brokers are 
usually of many years’ 
standing. 


THE 
PREFERRED ACCIDENT 
INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B. ACKERMAN, President 


ACCIDENT 


BURGLARY 
LIABILITY 











prominent position in the company’s ex- 
ecutive staff, details of which will be 
announced later. 

John P. Kennedy, who has been man- 
aver of the A. & H. division of the 
Commercial Casualty at Chicago, be- 
comes accident and health supervisor for 
the Chicago metropolitan district, under 
the supervision of Mr. Ferguson. Mr, 
Anderson will remain at the Chicago 
office for a time, while Mr, Ferguson 
becomes familiar with his new work. 

Ferguson’s Career 

Born in Missouri, Mr. Ferguson moved 
to Chicago with his family as a lad. His 
father was an insurance man, and when 
young Ferguson needed money to com- 
plete his education, he earned it by sell- 
ing insurance. He became an accident 
underwriter in the Chicago branch of 
the United States Fidelity & Guaranty. 
In 1927 he became manager of the Chi- 
cago office of the Midland Casualty, and 
the office made a great record. 

The Great Northern Life reinsured 
the Midland Casualty in 1933 and placed 
Mr. Ferguson in charge of its Chicago 
agency. His excellent work there earned 
him promotion to the position of super- 
visor of the commercial A. & H. busi- 
ness at the home office, which he has 
just resigned. 

A. & H. Author 

Mr. Ferguson has written on accident 
and health insurance, has served as 
chairman of the agency management 
committee of the Health & Accident 
Underwriters Conference, took a leading 
part in rebuilding the National Associa- 
tion of Accident & Health Underwriters, 
and has served as its secretary, president 
and chairman of the executive commit- 
tee. 

Mr. Kennedy started as an accident 
underwriter for the R. W. Hyman agen- 
cy in Chicago, which was later incorpo- 
rated into the branch office of the Con- 
tinental Casualty. For six years he had 
charge of all accident production. Later 
he became superintendent of the A. & H. 
department of the Loyalty Group's 
branch office at Chicago. 





C. F. SELLING RECUPERATING 

Christian F. Selling, assistant secre- 
tary, Sun Indemnity, in charge of its 
A. & H. department, is recuperating at 
his home in Jackson Heights, Long 
Island, from a serious appendicitis oper- 
ation. 





LICENSE REVOKED 


Superintendent of Insurance Louis H. 
Pink has revoked the agent’s license of 
Frank M. Mostoff, New York City, who 
was licensed as insurance agent for an 
A. & H. company under section 113 of 
the Insurance Law. 
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Mural Map in Lobby of American 
Surety Co. Home Office Building 





Accompanying cut shows the mural 
map which is now in the lobby of the 
home office building of the American 
Surety and New York Casualty at 100 
Broadway, New York City. The artist 
who did this mural is Dung Him Louie, 
a young Chinese, who worked on the 


Worsinger Photo 


map almost up to the hour when he was 
inducted into the U. S. Army. 

Louie (on the ladder) has been in- 
strumental in developing the new pro- 
cess of hand-coloring to which the map 
owes its luminous brilliance. The names 
of more than 3,000 cities, towns and 
villages in the United States, Southern 


on the 


Mexico 
mural, which is ten feet high and thir- 


Canada and appear 
teen feet wide. Bright reflector discs 
highlight home office cities of the four 
companies in the American Surety fleet 
as well as the forty-three other centers 
in which branch offices are located. 

The seals of these companies—Amer- 
ican Surety, New York Casualty, Cana- 
dian Surety and Compan‘a Mexicana de 
Guarantias, S. A., are featured in the 
map’s a‘tractive legend box. 








TO REVISE N. Y. COMP. LAW 





To Change Classification Relativity, Rate 


Level, Expense Loading, Loss 
and Expense Constants 

The Compensation Insurance Rating 
Board, New York, has undertaken a 
revision of compensation rates to be- 
come effective July 1, subject to ap- 
proval of the Insurance Department, ac- 
cording to an announcement made by 
General Manager Henry D. Sayer. 

This revision is designed to take care 
of changes in classification relativity, 
rate level, expense loading and loss and 
expense constants and will reflect the 
effect of the 1942 law amendments. Re- 
vision of certain rules of the experience 
rating plan, the retrospective rating plan 
and the New York workmen’s compen- 
sation statistical plan is also a part of 
the program. 

The board will hold in abeyance the 
publication of rates for all risks with 
rating anniversaries on and after July 1. 
The members of the board are re- 
quested to withhold the issuance of pol- 
icies covering such risks until further 
notice. 

Many of the steps of the rate re- 
vision program have already been de- 
veloped by the technical committees of 
the board and the program will be re- 
ferred for adoption by the governing 
committee at an early date, following 
which it will be filed with the Superin- 
tendent of Insurance for approval. 





The mural provides a colorful and 
appropriate background for the timely 
bulletins and educational material, which 
will be displayed on the marble counter 
in front, driving home the importance 
of insurance in the all-out war effort 
and in the lives of individuals and cor- 
porations throughout the country. 

Louie’s companions in the accompany- 
ing photo are Paul Szeko (right) and 
Don Kelly (left), art directors of Rand 


McNally & Co. 





N. Y. STATE FUND FIGURES 


At End of Year 1941 Had Approximately 
$70,000,000 Total Admitted Assets and 
47,000 Employers Were Insured 

The State Insurance Fund of New 
York, Lieut.-Col. Nicholas W. Muller, 
executive director, in its annual finan- 
cial statement for year 1941, reports 
that its total admitted assets at end 
of the year were $69,139,302; its net 
surplus, $5,900,662; and that 47,000 em- 
ployers in the state were insured in 
the State Fund at that time. 

The written premiums for 1941 were 
$23,000,000. During the year the State 
und paid in business over $13,600,000. 





EXPECT HEAVY LOSS 





Hudson & Manhattan R. R. Train Wreck 
Will Mean P. L., Workmen’s Comp. 
and P. D. Claims Aplenty 
Last week’s train wreck on the Hud- 
son & Manhattan R. R. was a much dis- 
cussed topic of conversation among in- 
surance men, particularly those who 
commute to Jersey towns and cities. 
With at least five people killed and 
more than 220 injured in the wreck, 
some heavy claims against the H. & M. 
are certain to be filed. Conservatively 
estimating that if each of the 220 in- 
jured were to file public liability suits 
for damage at $1,000 apiece, the P. D. 
claims alone would be $220,000. Work- 
men’s compensation claims will also be 

sizeable. 
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John O. Cole Stresses S. S. Board 
Trends in Report to N. Y. Brokers 


Social 

srok- 
Inc., 
before 


the 
Insurance 
York, 
ported on field 
the recent annual meeting of the organ- 
ization referring in particular to the 
Pepper bill which would provide com- 
injured 


John ©. Cole, chairman of 


committee of 
New 


this 


Security 


ers’ Association of re- 


trends in 


pensation benefits for civilians 


or killed as result of war risk hazards. 

Mr. Cole noted that the desire of the 
S. S. Board is to federalize the state 
unemployment insurance systems but 
“it is certain that this will not be done 
without a last-ditch fight.” He further 
noted that the state employment place- 
federalized as of 
sound reasons as 


services were 
1942 
a war measure” 
he added, by 


ment 
“for 
but this is viewed with 
those who are 


January 1, 


suspicion, 
keeping a close eye on the S. S. Board. 


Speaking of the trial balloons about 
increasing S. S. taxes as an anti-in- 
flationary measure, Mr. Cole said: 


“Such an increase would be a terrific 
blow at personal services organizations 
cuch as insurance brokers. Our larg- 
est expense item is salaries, and we have 
not seen, speaking for the business 
generally, any material increase in busi- 
ness. In fact, necessary civilian restric- 
tions are more apt to decrease our busi- 
ness than war industries are to help it. 
An increase in payroll taxes at this 
time would be unjust and discriminatory, 
and your committee will oppose it by 
all possible means.” 
The Pepper War Injuries Bill 

war injuries bill in- 
troduced by Senator Pepper, in_ the 
U. S. Senate, Mr. Cole said: “Many 
offices have received inquiries from both 
individuals and municipalities on the 
subject of liability for civilian defense 
activities and compensation insurance 
for civilian defense workers. At present 
there appears to become no answer to 
the liability question, but the compen- 
sation problem may be answered by the 
Pepper bill which is now in the labor 
committee of the senate. -Briefly, this 
bill provides compensation benefits for 
civilians, employed or unemployed, who 
are injured by war risk hazards. <A 
separate provision covers volunteer 
civilian defense workers injured or killed 
in line of duty whether or not by direct 
act of war. The rate of compensation 
for total disability is not less than $30 
per month, and not more than $85 per 
month. Unless the income of the injured 
person was more than $45 per month 
immediately previous to injury, he shall 
receive the minimum of $30. The scale 
is two-thirds of previous earned income 
up to the maximum of $85. Partial dis- 
ability is provided at a rate of not less 
than $10 per month. In the event of 
death, or detention (which presumably 


Referring to the 





White Sulphur Casualty 
Convention Called Off 


The joint casualty-surety convention 
held annually at White Sulphur Springs 
in the Fall and attended by company 
executives and leading producers, will 
not be held this year because of the 
war. In reaching this decision the of- 
ficials of the International Association 
of C. & S. Underwriters and National 
Association of C. & S. Agents are fol- 
lowing precedent established in the first 
world war when meetings were omitted 
during 1917-18. 


means detention by the enemy), the wife 
or widow will receive not less than $30 
or more than $45 per month, and each 
child not less than $10 or more than 
$15. There is no specific provision or 
lump sum payments, although it ap- 
pears that, under certain conditions, the 
monthly incomes can be computed. 

“This bill provides for administration 
by the Social Security Board. There 
is no provision for a premium since the 
expense is regarded as a part of the 
general war effort. 

“This bill meets the approval of the 
War Department, Bureau of the Budget, 


Civilian Defense authorities and gen- 
erally the insurance companies. We un- 
derstand that the companies are sub- 


mitting a plan so that they will partici- 
pate in the administration of the bill 
through their claim services. It seems 
very likely that this bill, or one similar 
to it, will be passed in the near future.” 


Mennie Promoted 





Pacific Coast Manager of Central Surety 
At San Francisco; Succeeds E. A. 
Davis; His Career 

A. Douglas Mennie, who joined Cen- 
tral Surety in 1940 as superintendent of 
its surety department in the Pacific 
Coast department at San Francisco, and 
who won quick promotion to official 
rank of assistant secretary, is the suc- 
cessor to Earl A. Davis, resigned, as 
Pacific Coast manager of the company. 

Mr. Mennie, popularly known on the 
coast, is a native of San Francisco, 
graduate of Golden Gate College school 
of law, whose insurance career began 
in 1919 with the firm of Balfour, 
Guthrie. After five years with that firm, 
he received average adjusting training 
with Johnson & Higgins. Then he joined 
United States F. & G. as assistant su- 
perintendent of its bonding department 
in San Francisco. 

After two and a half years he was 
appointed superintendent of the surety 
department of the Royal and Eagle In- 
demnity companies, and some time later 
his duties were enlarged to embrace the 
Globe Indemnity. 

In 1938 he was named assistant man- 
ager of the Globe Indemnity. 

Mr. Mennie joined the Central Surety 
in 1940. 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


day... 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 
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H. G. Thole Now a Captain 
In U. S. Army Air Corps 


Henry G. Thole, vice-president, Sea- 
board Surety, has been.commissioned a 
captain in the U. S. Army Air Corps 
and will report for duty next Mon- 
day, May 11, in Washington, D. C. to 
the Commanding General, Army Air 
Force, for his assignment. 

The board of directors of 
Surety have granted Captain Thole a 
leave of absence from his executive 
duties “for the duration.” He has been 
with the company since 1930 and _ has 
done an excellent job as head of its 
agency department. One of his hobbies 
has been aviation and he has done some 
flying; hence his desire to be in the 
army air corps. 


Seaboard 





E. Schuyler Lott Lieutenant 
In U. S. Coast Guard 


E. Schuyler Lott, 2nd, grandson of 
“Uncle” Edson S. Lott, board chairman, 
United States Casualty, is now a lieu- 
tenant junior grade in the U. S. Coast 
Guard, and he is located at Manhattan 
Beach, Brooklyn, N. Y. Mr. Lott has 
been given a leave of absence from the 
Lumbermens Mutual Casualty, with 
which company he has been a special 
representative in New York City. Be- 
fore enlisting Mr. Lott had considerable 
military experience as a first lieutenant 
in the 107th Infantry, New York. 





American Auto Introduces 


Use of Old Fashioned Slate 


Using the old fashioned school slate 
for writing and figuring that need not 
be retained as a permanent record, is 
being tried out by the American Auto- 
mobile, both in its home office in St. 
Louis and in its branch offices, as a 
possible means of saving paper. 

An announcement by the home office 
to branch managers states that the really 
important thing is that the slate is a 
constant reminder of the company’s 
desire to aid in the war effort by elim- 
inating waste and conserving to the 
utmost those articles of which there is 
an actual or a threatened shortage. 





KACKLEY ENLISTS IN NAVY 


Gilbert S. Kackley, formerly with the 
claim department of Foster & Messick 
of Indianapolis, is at Great Lakes Naval 
Training Station after enlisting in the 
Navy. He is a member of the Indianapo- 
lis Bar Association. 





CORRECTION 

The New York State incurred losses 
of United States F. & G. for 1941 on 
auto liability were incorrectly reported 
in our issue of April 24. The correct 
figure is $561,285. This company stood 
tenth in the state for premiums earned 
in this line, the figure being $1,044,880. 
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Kissam and Lew Speak 
Before Surety Forum 


LAWYER AND CLAIM MAN TALK 


Former Discusses Claim Man and Trial 
Lawyer; Latter, Dishonesty Among 
the White Collar Class 


Leo T. Kissam of the New York legal 
frm of Kissam & Hayden, and John F. 
Lew, Fidelity & Deposit Co, were 
speakers before the Surety Claim Men’s 
Forum of New York at its meeting 
April 29. Mr. Kissam spoke on Co- 
operation Between the Claim Man and 
the Trial Lawyer and Mr. Lew’s sub- 
iect was Dishonesty Among White Col- 
lar Workers. 

Mr. Kissam said that however ade- 
quate a claim man may be, he is not 
completely efficient unless he acquires 
what the speaker called “the eviden- 
tiary approach.” He explained that by 
this he meant putting one’s self in the 
frame of mind where not only complete 
and relevant facts are assembled, but 
are assembled in such a way that they 
may be used as competent evidence in 
any trial which may follow a disclaimer 
of liability. 

“A competent claim man,” he said, 
“should know that knowledge on_ his 
part of certain facts is in no wise in 
itself proof of such facts. Every claim 
man of any experience has of course, 
sat through many trials. In some of 
these trials he has seen information 
which he knew to be a fact not proven 
purely because evidence was either not 
available of the evidence offered in such 
form as to be inadmissible under the 
law.” 


’ 


Documentary Proof 

Stressing that the essential points in 
the preparation for a case in trial are 
documentary proof and testimony of 
witnesses, Mr. Kissam said that as to 
the former, suretyship as used collo- 
quially involves an insurance contract 
although the law of suretyship does 
not. He said that particularly where 
riders are involved one is frequently 
faced with conditions of limitations in 
the coverage which in themselves are 
inconsistent. 

“Therefore,” he declared, “no claim 
man or attorney working with a claim 
man has the right to assume what the 
coverage is, as too often a thorough 
examination of the coverage determines 
it to be quite different from what it 
was assumed to be.” 

He said the claim man may not have 
kept up with changes in bond forms 
made by the underwriters and may not 
know the extent of the coverage but 
when he is called on to investigate a 
reported claim and lay the foundation 
tor possible later defense in a court of 
law, he should begin his investigation 
with exact knowledge of what he must 
look for. 


Questions of Law 


“Trial counsel,” he continued, “may 
have to contend ultimately with nice 
questions of law as to the proper inter- 
pretation and construction of the terms 
ot the bond or policy in question or 
as to the timeliness of notice of loss 
under the existing circumstances or as 
to the efficiency of the proof of loss but 
the point of judicial construction and 
interpretation may never be reached un- 
less at the time of the original investi- 
gation the claim man examines the facts 
with all of the terms of the risk in his 
mind. After all, it is only the facts 
of a given case which present ques- 
tions for interpretation and construc- 
tion,” 

Mr. Kissam felt that the function of 
the claim man as to witnesses is essen- 
tial as the trial lawyer is pretty much 
bound by the information which the 
claim man has assembled. “A good 
claim man with the right personality 
who gets on good terms with his poten- 
tial witnesses and secures their good 


PINK TO BE FORUM GUEST 


Surety Claim Men Winding Up First 
Year of Forum; Flynn Has Produced 
Successful Programs 

Louis H. Pink, Superintendent of In- 
surance of New York, will be guest of 
honor at the Surety Company Claim 
Men’s Forum, May 13. Mr. Pink’s pres- 
ence at the meeting has been arranged 
by Albert N. Butler, vice-president of 
the Corroon & Reynolds Companies, 
chairman of the membership committee 
of the Insurance Society of New York 
which sponsors the forum. 

The forum is reaching the close of 
its first season. It was formed in Octo- 
ber, 1941, by a small group of surety 
claim men for the purpose of discussing 
common problems and generally im- 
proving claim procedure for insurance 
brokers as well as the insuring public. 

Walter L. Flynn, vice-president of the 
National Surety Corp. in charge of 
claims, is largely responsible for the 
creation of the organization and for the 
successful programs during the first 
year. Outstanding figures in the surety 
claim business and the legal profession 
have addressed the forum at its meet- 
ings. 

At the last meeting of the forum, 
April 29, speakers were Leo T. Kissam 
of Kissam & Hayden, New York attor- 
ney, and John P. Lew, Fidelity & De- 
posit Co. Their talks are reviewed else- 
where in this issue. 





will and full cooperation can be of 
great advantage to any trial lawyer who 
meets the witnesses and sees the proof 
sometimes many years after the hap- 
pening of the event involved,” he said. 

The speaker stressed the importance 
of the claim man’s anticipating litiga- 
tion which may follow, and said that 
a good claim man can make or break 
an important case. During the investi- 
gation, he said, the claim man has full 
opportunity to deal with the obligee face 
to face and usually has full access to 
books and records bearing on the claim 
but when liability is denied and the at- 
torney comes into the picture, it is 
usually impossible to get information 
and access to records with the facility 
that was previously available to the 
claim man. 

Kissam Stresses Point 

Saying that the claim man_ should 
remember that there may never be 
another chance to find out all the facts 
and see the records, Mr. Kissan stressed 
his point: 

“The trial court is not the place to 
investigate the surety claim. The time 
to investigate is on the original investi- 
gation of the claim, and that is the 
best time to prepare the groundwork for 
defense including the evidence neces- 
sary to back it up.” 

In closing, Mr. Kissam said: 

“Many companies have the practice 
of having the claim man sit in at the 
trial and actively cooperate during the 
course of the trial itself with trial 
counsel. I wish that all of the com- 
panies would follow this practice be- 
cause I can testify myself that not 
only is the help of the claim man most 
valuable during the course of the trial, 
because after all he has lived with the 
file longer than anyone else, but the 
interest of the client is visibly evidenced 
by having one of its representatives 
present at all times.” 

Lew on Defaulters 

Mr. Lew laced his talk with case 
histories of dishonesty among white 
collar workers, showing contrasting 
losses where it was and was not neces- 
sary for the dishonest employe to set 
up a complicated bookkeeping scheme 
to accomplish his purpose. He said that 
as a rule the defaulter in a banking 
institution or a commercial house de- 
vises some long-drawn-out, deliberate 
plan whereby it is necessary to falsify 
his employer's records to complete his 
scheme. Often joint signatures on checks 
are necessary and the dishonest em- 
ploye’s plan is so set up that one or 
more honest employes do not have any 


American Auto Names Moore 
Manager at New Orleans 


The American Automobile has ap- 
pointed Milton E. Moore, as_ branch 
manager at New Orleans, supervising 
onerations in Louisiana and Alabama. 
Mr. Moore succeeds the late J. J. Grev- 
emberg, who represented the company 
in New Orleans as general agent for 
nearly twenty years. 

Mr. Moore, native of New Orleans, 
started his insurance career there in 
1920. Most of his early training was 
with the Peter F. Pescud agency. In 
1933 he joined the insurance firm of 
Myers, Whitty & Hodge, where he has 
heen in charge of general casualty un- 
derwriting. He recently resigned as 
office manager of that agency to join 
the American Auto. d 





knowledge of the defaulter’s 
doings. 

_ His first illustration was a money teller 
in a large bank, and his assistant a 
specie teller, both of whom were family 
men of good repute. One of the duties 
of the money teller was to ship excess 
moneys to the Federal Reserve Bank. 
He conceived the idea of onening pack- 
ages of twenty dollar bills and sub- 
stituting one dollar bills, but one dav 
he made the mistake of substituting 
too many one dollar bills and then these 
packages were staked up against the 
normal twenty dollar bill packages, the 
loss was discovered before the money 
reached the Federal Reserve Bank. 
Those two took money to cover up race 
track losses. 


wrong 


Elaborate System 
_ His next case was the officer of an 
industrial banking institution, a brother- 
in-law of the bank president. His was 
an elaborate system and after the dis- 
covery of his defalcations and subse- 
quent suicide, it took several months 
to complete the audit. He directed the 
bookkeeping operations of a chain of 
restaurants and used false names as 
makers of fictitious loans. He also 
delved into the liquor business. There 
was no salvage. He was undertaking to 
recoup stock market losses. 

Then there was the president of a 
commercial house, a subsidiary of a 
large corporation, who had helped to 
organize it and was not bonded. The 
loss in this case was $1,000,000. The 
treasurer, under a very small bond, ad- 
mitted the shortage and said he had 
not benefited from the transactions, but 
had merely followed orders. The method 
used in this case was taking collections 
from “charge-off accounts,” diverting 
the monies from the proper channels and 
placing them to the credit of two dum- 
my accounts on the obligee’s books. 
Checks required joint signatures. When 
the president wanted money, the check 
would be drawn by the treasurer, signed 
by him and the president and the funds 
turned over to the latter. 

“Here is a premeditated plan,” said 
Mr. Lew, “entered into by both the 
president and treasurer, out of which 
the president received all of the monies 
involved, and the treasurer received 
nothing but a headache, loss of position 
and disgrace not only to himself but 
his family.” 

Illegal Trading Accounts 

A bank officer illegally opened trad- 
ing accounts for two brokerage houses 
in the name of the bank, through which 
he bought and sold stocks and bonds on 
a margin basis. Losses had pyramided 
to great proportions before the exam- 
iners discovered this one. 

Turning to the more usual type of 
cases of dishonest employes who hold 
lesser positions, Mr. Lew spoke of the 
attitude of some commercial houses 
which feel secure because all employes 
had been with them a long time and 
are’ bonded by a reliable surety com- 
pany, and said in conclusion: 

“Maybe, some day soon, obligees will 
cooperate more closely with their sure- 
ties, and all surety companies will in- 
augurate a plan whereby periodic checks 
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A. M. A. Speakers 


(Continued from Page 28) 


ness. There will be a showing of the 
film, “They Are Dropping Incendiaries,” 
of the Factory Mutual Insurance Group, 
at the close of this session. 

Eugene F. Gallagher, superintendent, 
Ohio Inspection Bureau, Columbus, will 
preside over the afternoon session, which 
features a panel discussion on Common 
Sense in Plant Protection. It will con- 
sist of Lieutenant Commander S. J. 
Singer, industrial division, Office of 
Civilian Defense, Washington, D. C.; 
Brigadier General Russell B. Putnam, 
United States Marine Corps retired, now 
general security director, Sperry Gyro- 
scope Co. Brooklyn; Ray Wisner, 
United States Steel Corp., Pittsburgh; 
Col. Reynolds, United States Army, 
Washington, D. C., and Harry Newell, 
assistant chief engineer, National Board 
of Fire Underwriters. 

This will be an informal discussion in 
which the audience will participate, with 
suggestions on plant protection. The ob- 
ject will be to develop the practical 
viewpoint of the control of plant hazards 
that may affect production and show 
how control of such hazards can be 
made to increase rather than hamper 
operations. 

Henry J. Howlett, secretary of the 
A. M. A., will preside at the dinner ses- 
sion Wednesday evening. The topic and 
speaker for this occasion will be an- 
nounced later. 





will be made on all bonded persons, 
especially employes holding key posi- 
tions. 

“Might it not be a good idea for all 
surety companies to start a cooperative 
educational campaign, especially among 
commercial houses? It seems to me that 
such a campaign would, over a period 
of time, save all bonding companies 
many thousands of dollars.” 
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Court Holds Intrastate Commerce 
Is Subject to Laws of the State 


1935, the 
Northern 


of 
for 


Motor Carrier Act 
Federal District Court 
Georgia holds, Tucker v. Casualty Reci- 
procal Exchange, 40 F. Supp. 36, by the 
302 (c) of Title 49, 


The 


language of section 

U. S. C. A, expressly leaves g Tetons ite 
mmerce by motor carrier to the con- 

trol of the several states. 

Congress thereby expressly recognizes 
the fact that there are two fields of 
transportation: one interstate, the other 
intrastate, and that the regulation pro- 
vided by the act is confined to inter- 
state commerce 

“A carrier operating exclusively inter- 


state is subject only to the acts of Con- 


gress and the regulation of the Inter- 
state Commerce Commission thereunder. 
But the act does not purport to regu- 
late, all acts and matters indirectly re- 
lated to interstate transportation by 
motor carriers. See California v. Thomp- 
son, 312 U. S., 61, S. Ct. 930, decided 
April 28, 1941. If a carrier desires to 
carry on interstate transportation, or an 
exclusively intrastate transportation, it 
must under the express provisions ot 
the Motor Carrier Act (regardless ot 
any other consideration that might be 


mentioned) comply with the valid regu- 
lations of the state commissioners. 


Action Against Reciprocal 


These principles were applied by the 
Federal District Court in an action 
avainst the Reciprocal Exchange as sole 


defendant to recover damages alleged to 


have been sustained by the negligence 
of a bus line, by a bus line passenger 
injured while on one of the bus line's 


vehicles between a point in Georgia and 


state line. The suit was based, as 
against the Exchange, on the ground 
that it was the insurer of the bus line 
under the terms of a policy filed with 
the Georgia Public Service Commission 
to enable the bus line to comply w'th 
the provisions of the law of Georgia in 
ied over a designated route on 
the highways and = public roads of 
Georgia. 

The insurance company moved to dis- 
miss the action on the ground that the 
bus line is a motor common carrier 
operating under the provisions of the 
lederal act which supersedes as to th’s 
defendant the statutes of Georgia under 
which plaintiff was proceeding and the 
policy was null and void. It was further 
averred that under the Federal act it 
was necessary for a plaintiff first to ob- 
tain final judgment against the carrier, 
and as this had not been done, the 
present action would not lie. 

Carrier Held Certificates 

The carrier in this case held certifi- 
cates of public convenience and necessity 
trom the Interstate Commerce Commis- 
sion and the states of Georgia and North 
Carolina and the policy showed separate 
endorsements to cover insurance under 
the Motor Carrier Act and the state 
acts. 

It was held that the requirement of 
the Federal Act that final judgment be 
obtained before suit against the insurer 
did not require the abatement of this 
suit which proceeded upon the policy 
filed with the Georgia Public Service 
Commission. Defendant's motion was 
denied. 


the 





LOS ANGELES JUDGE SPEAKS 





‘Casualty Adjusters Hear Jurist Decry 
“Hysteria” in Nation’s Civil 
Defense Program 

Municipal Court Judge LeRoy L. Daw- 
son, who also presides at the night traf- 
fic court, spoke before the Casualty In- 
surance Adjusters Association of Los 
Angeles recently. He decried the “hys- 
teria” that has accompanied much of 
the work of civilian defense and sa‘d 
it is the common people he comes in 
contact with in his official duties daily 
and nightly and it is his conviction that 
they know this is a country worth fight- 
for and that all they want is for 
someone to give them something con- 
crete to’ do and then watch them put 
it over. 

He cited 


been invited 


Ing 


an instance when he had 
to address a meeting of air 
wardens, at which they were to receive 
instructions from the police officer in 
charge. The speakers took most of the 
time to talk about something that had 
no connection with the instruction, so 
that when the time came for the instruc- 
tor to take up his job, all that he said 
was he would see them at the next meet- 
ing. 

Judge Dawson closed his address by 
remarking that much effort is being put 
forth to secure a “theme song” for this 
war. He said he did not think a theme 
song is needed, but if one needed, 
why not use the old one which has been 
tried and not found wanting. Its first 
line “My Country ’Tis of Thee.” 


$100,000 Suit for Death 
Occurring 1 in Bronx Blackout 


1s 


is: 





rerunner of the type of war risk 

aims which the future may bring 
rth is seen in the recently filed suit 

r $100,000 damages in the Bronx 
(N. Y.) Supreme Court by Mrs. Nettie 
Goldstein Her husband, Jack, was 
killed by a motor car while on air raid 


during a ten minute blackout in the 
Bronx on March 25. Driver of the car, 
Julius Weiner, is being sued. Goldstein 
was unemployed 


duty 


N. J. Bill Would Enable 
Mutuals to Write Bonds 


More 
to 3, -B. 
New 


than usual attention was given 
154, recently the 
Jersey mu- 


introduced in 
which permits 
tual transact. the same 
kind as companies, 
relating to certain types of fidelity and 
surety bonds. This bill passed the sen- 
ate and its sponsors are hopeful of its 
ony by the house. But in the mean- 
the 


senate, 
to 
insurance 


companies 


of stock 


time surety managers of stock com- 
panies in the State of New Jersey, 
particularly in and around Newark, are 
fighting the bill tooth and nail. Under 
its provisions mutual companies would 
be required to have a surplus of $375,- 


000 in order to write 
bonds in New Jersey. 


fidelity and surety 





C. W. BROWN’S ACTIVITY 
C. W. Brown, president of the Mer- 
chants Mutual Casualty, has been ap- 
pointed to the Buffalo Rationing Board. 















Specializing in 
FIDELITY, SURETY and 
FORGERY BONDS 








War Risks 


(Continued from Page 27) 


war risks are usually written 
only for a voyage or for the short term 
of thirty days. 
American Cargo Market 

In cargo insurance the assured, 
through his broker, deals with the in- 
dividual insurance company of his own 
choosing, and a single transaction on 
his part usually covers both war and 
marine risks. From that point on, how- 
ever, the insurance company treats the 
two risks separately. War risks are 
automatically reinsured through — the 
American Cargo War Risk Reinsurance 
Exchange which was set up in 1939 as 


whereas 


ot 


a war-time organization comprising 
about 140 marine underwriters. In the 
event of loss the insuring company is 


reimbursed for the excess over its own 
participation by the other members of 
the exchange in proportion to their pre- 
determined interests. 

No such automatic reinsurance §ar- 
rangement exists in the case of ordinary 
cargo risks, classified as marine, but on 
this type of business the individual in- 
surance companies make their own ar- 
rangements with other companies for 
reinsuring amounts in excess of their 
dcsired retention. 

While the cargo exchange was formed 
on the basis of a capacity of $2,500,000 
there is no actual 


on a single vessel, 
limit fixed, and in many instances the 
aggregate amounts carried in the ex- 


change on the cargo of a single vessel 
have been in excess of $2,500,000. 
Cargo shipments are normally insured 
under open policies written by the indi- 
vidual insurance companies for import- 
ers and exportérs. In this way the need 
for applying for separate insurance on 
each shipment is dispensed with. Rates 
vary with conditions prevailing on dif- 
ferent trade routes. War risk rates as 
named by the exchange are uniform for 
all shippers. Marine rates, named indi- 











99 John Street 


CAPITAL . . .% 
Surplus... 


Reserve for Losses . 
All Other Liabilities 


NOTE: 








CASUALTY ° 








AMERICAN 


RE-INSURANCE CO. 


Robert C. Ream, President 


DECEMBER 3lst, 1941 


Voluntary Contingency ‘Reserve . ; 


. 


TOTAL ADMITTED ASSETS. . 


Securities carried at $354,812.50 in the 
above statement are deposited as required by law. 


FIDELITY ° 
Re-Insurance 


New York 


. $2,000,000.00 
4,935,033.50 

500,000.00 
4,824,318.79 
- 3,891,161.37 
16,150,513.66 








SURETY 























vidually by the different insurance com. 
panies, may and do vary somewhat but 
competitive factors keep them fairly 
well stabilized. 
Determination of Rates 


The naming of rates on all types of 
shipping insurance, a somewhat stand- 
ard'zed procedure in peace time, becomes 
extremely flexible and of paramount im. 
portance in time of war. Both the syn- 
dicate and the exchange have war tisk 
rate-making committees which meet 
daily to consider and revise rates. Into 
their calculations enter the important 
factors of loss expe rience as well as the 
knowledge, experience, instinct and judg- 
ment of their individual members. Rates 
named by these organizations are neces- 
sarily subject to competition with other 
markets. 

The advantages of the present organ- 
ization of marine underwriting in by 
country stand out in sharp contrast t 
the difficulties experienced in the fe 


war. A much more stable market has 
been achieved by spreading the risk 
among many insurance companies, by 


pooling information on war conditions 
and by their joint action in naming rates 
and policy conditions, Flexibility in 
dealing with unusual problems has also 
been made possible by cooperative ac- 
tion; for example, in the early stages 
of the war insurance policies were ex- 
tended to cover risks when cargoes were 
taken by a belligerent nation to a con- 
trol port. All of these things are in 
the public interest; the obvious benefits 
to the insurance companies are shared 
by the owners of ships and cargoes. 
Government Insurance 

Since the entry of the United States 
into the war the United States Govern- 
ment has begun to insure war risks on 
ships and cargoes through the War 
Shipping Administration. This protec- 
tion is made available to private ship 
and cargo owners, but many such cargo 
owners prefer to insure with private 
underwriters for the following reasons: 

1. The advantage of placing both war 
and marine risks through the same un- 
derwriter. This assures uniform treat- 
ment of losses, and is particularly im- 
portant in case of missing vessels. 

2. Simplified handling of details. 

3. The advantage of informal negotia- 
tion, both in placing risks and settle 
ment of losses. 


a continuing business relationship. 

On marine risks, as distinguished from 
war risks, 
its writing of hull insurance at the pres- 
ent time to ships in which it has a mort: 
gage interest. 


WILLIAMS ADDRESSES SCHOOL 
G. Earl Williams, agency superintet 
dent, Aetna Casualty & Surety, at 
dressed two classes in the Excelsior 
Union High School, Norwalk, Cal, © 
liability insurance recently. This ' 
the first time that an insurance speaket 
has appeared before regular classes 
a school in southern California. 








the government is confining F 


In dealing with the in- & 
surance companies owners are able to § 
discuss their problems on the basis of 


BL 


